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STRATOLINER SERIES 


1U0-240—2-light 40-w. open 
1U0-340—3- light 40-w. open 
1U0-2-100—2- Hight 100-w. open 


1UP-240-—2-light 40-w. closed end 
UP-340—3-light 40-w. clesed end 
1UP-2-108—2-light 100-w. closed end 


Durable and strongly built fixtures, neat in 
appearance. All-steel housing, channel and 
reflectors. On continuous run wireway in- 
stallations 2-light sections may be grouped 
with 3-light or blank sections. One-piece 
channel for twin 40-watt sections (8 length) 
or 100-watt sections (10' length). 


ZEPHYRLITE SERIES 


ZU0-240—2-light 40-w. open 
ZU0-340—3-light 40-w. open 


Z1U- 240 —2-light 40-w. clesed end 
Z1U-40—3-light 40-w. closed end 
Corrugation inc orporates unusual strength 
and rigidity into units. No warping, twisting 
or sagging! All-steel housing, reflectors, 
deep drawn channel. 2-light units can be 
easily converted to 3-light whenever de- 
sired. For individual or continuous run 
wireway installation 
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NEW HORIZON SLIMLINE INDUSTRIAL SERIES 


NHI-260—2-light 72” 
NHI-360—3-light 72” 
NHI-460—4-light 72” 


These heavy-duty Slimline fixtures bring streamlined 
styling to industrial lighting and provide exceptionally 
high light intensity. All-steel channel and reflectors 
Designed primarily for continuous run wireway instal- 
lations. Instant-start operation in choice of 120, 200, 300 
or 425 ma. Multi-bulb units for up to 10 lamps available 
on special order. 


WHI- 380—3- light 96” 
NHI-480—4-light 96” 


Sold and installed by better 
electrical dealers and contrac- 
tora everywhere. 


Ameiva M1 Lighting Equypment Manufactnr 
LEADER ELECTRIC COMPANY 
3500 North Kedzie Avenue + Chicago 18, Illinois 


Leader Electric — Western: 800 One Hundredth Avenue * Ockland 3, California 
Campbell-Leader, Ltd.: Brantford, Ontario * Canada 
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for FUSE ECONOMY... use ECONOMY 


a 


SUREST protection at LOWEST cost 
...and CONSERVES frecious Brass and Cahher 


Your first investment in a metal-conserving “ECONOMY DE-LAY” Renew- 
able Fuse is reasonable—and you save a lot of money every 
time you have a “blow”. Because you simply remove the blown 
link and replace it with a new, inexpensive “ECONOMY DE-LAY” 
Renewal Link in the same cartridge. 


This restores the fuse to its original efficiency, at a cost of only 
a few cents for each “blow”. 


You can't buy any other type of fuse protection that “serves” 
you so well, and costs so little. 


Your Electrical Wholesaler has “economy oe-\ay” Renewable Fuses 
and Renewal Links in stock. 


Ask for the economy Catalog and Price List. 


© Reg. U. S. Pat. Offic- 


5398 EW 


ECONOMY FUSE AND MFG. CO., 2717 creenvicw ave, cuicago 14, iLLinois scrmsseurarves,os 


ELECTRICAL WHOLESALERS—Don't “blow” your profits on fuse soles 
Make sure now that you have on ample stock of all sizes to meet the 
demand for “ECONOMY DE-LAY” Renewoble Fuses and Renewal Links 
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SQUARE D 
MOTOR STARTERS 


NEMA stand- 
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fied maintenance. These are 
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Square D Company, 


change -:- 
IN 8536. 


4041 N. Richards Street, 


SQUARE [) COMPANY 


MILWAUKEE 


Milwaukee 12, Wisconsin 
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for MODERN WIRING... 
the conduit and CONDULET 


THE “‘NEW LOOK" IN CONDULET INSTALLATION 

A model of a screw machine department with a 
modern layout of cast Feraloy Condulets and rigid 
conduit. It has flexibility plus all the other 
Condulet advantages. The actual installation has 
been in service for several years and is highly 
satisfactory. 





Enlarged view, showing how 
Type RSM Condulets provide for 
easy expansion... branch circuits 
can be added at any time. Simply 
replace a blank plate with a plate 
that has the required number and 
size of hubs, 


(oe), 1818, 
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method gives YOU 
definite advantages ! 


NEW ways of using the familiar 


Condulet and conduit material have 9} FLEXIBILITY... A modem Condulet installation, like 
Ge one illustrated below, provides for the vigorous growth and 


produced outstanding results. Modern ditens of & modem taducey. the OS fedes 
installation layouts meet industry’ Ss Gendaiens with their detachable hub plates make it easy to 


modern needs for flexibility while re- change circuits or add additional circuits at any time. 
taining the enduring protection and UNIVERSAL APPLICATION .. « Galvanized 


safety that can only be given by cast aa ow hymen igh phen alana — 


Feraloy Condulets and rigid conduit.  @) MECHANICAL PROTECTION . . . cas: Feraloy 
Condulets and rigid conduit provide the best possible protection 
i tal damage to the wiring — prevents costly 











shutdowns. 


SAFETY .. « A Condulet installation gives maximum 
protection against personal injury and fires. Condulets with 
their taper threaded hubs and rigid conduit provide a reliable 
and permanent low resistance path to ground. 


@ CORROSION RESISTING . . . Cast Feraloy 


= Condulets offer the best protection wherever moisture, dust or 
fy corrosive atmospheres are present. 


6] ECONOMY . . « Direct comparison of 

Condulet and rigid circuit installations with 
other wiring methods show compgrable in- 
stalled costs. The durability, safety, and 
low maintenance cost of Condulet install- 
ations produces savings which pay divi- 
dends over the years. 


QUALITY « « « All Condulets are built to 
Crouse-Hinds’ high standard of quality with 
painstaking care by skilled craftsmen. 
Thousands of Condulet installations that are 
still in active service after twenty, thirty, 
forty or more years offer positive proof that 
the trademark CONDULET stands for relia- 
bility and long life. 


VARIETY . . .« Thousands of types and 
sizes of Condulets, plugs and receptacles, 
and lighting fixtures are listed in the 
Condulet Catalog, including a complete 
explosion-proof and dust-tight line for use 
in hazardous locations. There is a Condulet 
for every purpose. 


On your next electrical layout, whether 
modernization or new construction, plan to 
get all of the benefits of sturdy cast Feraloy 
Condulets and rigid conduit. Send for ad- 
ditional information on modern Condulet 
installation. 


% CONDULET is a coined word registered in the 
U. S. Patent Office It designates a product 
made only by the Crouse-Hinds Company. 


=. | eer CROUSE-HINDS COMPANY 
ay ~ & Syracuse 1, N. Y. 


Wholesalers ¢ 1 ham — Boston — Buttalo — Chicago — Cincinnati — Cleveland — Dallas 
. Denver — Detro!’ — Houston — Indianapolis — Kansas City — Los Angeles 
Milwaukee — Minnec polis —- New York — Ph.ladelphia — ty — Pe — — 
San Francisco — Seattle —St. Louis — Washing Reside: 
Atlantc — Baltimore — Charlotte — New Orleans — Richmond Va —Salt Lake Cay” 
CROUSE-HINDS COMPANY OF CANADA. LTD. TORONTO. ONT. 
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Modern as tomorrow! 


New Wheeler RLM “Industri-Line” 
Slimline Fixtures 





An outstanding, progressive step in Industrial Lighting! Wheeler Engineers have built 
into these newly-designed line of units 6 Better-Value Features. For greater value, greater 
efficiency, insist on Wheeler R.L.M. Slimline Fixtures! 





High Output: gives more light per foot of lamp Individual or Continuous Mounting: extremely 


length. * simple mounting operation. 


One-piece Top Channels: made of heavy 
gauge steel. Finished in either porcelain 
enamel (recommended where excessive mois- 
ture conditions exist) or baked synthetic 





Latest G. E. Turret Type Lampholders (depress- 





able): for single pin contact, making lamp 


insertion and removal easy. 


Reflectors in Sections: for greater ease in enamel. 


handling, each unit furnished with two open- Designed for use with two and three T-12 


* 


end or closed-end porcelain enamel reflectors. Slimline Single-Pin Lamps: Instant starting. 











Get complete details from Wheeler Reflector Company, 


275 Congress Street, Boston 10, Massachusetts. 


T e Distributed Exclusively 
R & ¥ L a Through Electrical Wholesalers 


MADE BY SPECIALISTS IN “SKILLED LIGHTING” EQUIPMENT SINCE 1881 
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« Off-the-Shelf” Selection’ a Pa ) 


New interchangeable Hubs for Square D 
lem of more 


raintight enclosures solve the prob 
flexibility in stocking and installation. Customer re- 


quirements can now be filled with “off-the-shelf” 


selection of the right hub size for any enclosure . 
without excessive inventory. . oe -_ 
Type RO raintight devices have extruded open- ——s 
ings, threaded for interchangeable hubs. Any one NEW FLEXIBILITY Closing caps con be veod 
of several sizes can be quickly screwed into place. to seal off tapped open- 
ing in Type RO enclosures 


Threaded joint eliminates need for grounding strap. ‘ 
When no hub is required, 4 closing cap can be used when no hub is required. 
to seal the opening. 

Hubs, in 4”, 1", 1%", 


Type R enclosures without openings remain avail- 
s where hubs are not used. 1%" and 2” sizes, fit 





able for those area 
ia ‘ ‘ tapped openings in top 
a All rsintioht oy epee “re interchangeable eval of Type RO Pe Closing caps and hubs 
ubs are Un erwriters approvea. tight enclosures. ore separately packaged 
_-ten of each size oF type 


in a carton. 


Wute for Bulletin 6100. Address: Square D Company, 
6060 Rivard Street, Detroit 11, Michigon. 








: SQUARE J) COMPANY 


DETROIT MILWAUKEE 4 Los ANGELESY 


mEXICO CITY, D.F 
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(Costs with 


Cut 
CRESCENT 


A B C ARMORED CABLE 


These Improved Features =< 
Make Installation 


Easier— eee 


Quicker— 


Safer * 





_ 


BONDWIRE UNDER ARMOR oe — 
Sizes number 14 and 12 AWG employ a flattened bond- y. #) 
s) 


ing wire in contact with the underside of each convolu- Z 
tion of the armor, assuring a PERMANENT LOW RE —_—_ stl » 
SISTANCE Of armor 


PULL OUT PAPER 


PREFABRICATED BREAKING LINES 


At intervals of every L's inches on CRESCENT ABC 

Armored Cable you will find a small Cut Mark. This Cut 

Mark shows the location of a prefabricated breaking line é j 
inside the armor. FE: | 
Only a few short strokes of a file or hacksaw guided by the 4 , 
Cut Mark are required to cut through ONE outer ridge, INSERT BUSHING 
and a bend by hand severs the armor. By actual test, this 

saves 30% of the time ordinarily required. A clean separation results, with no sharp 
edge. There is no chance of injury to paper, conductor braid or insulation because only 
one OUTER ridge is cut. 

The prefabricated breaking lines in the armor are so made that THERE IS NO RE 
DUCTION of tensile strength, bending qualities, crushing resistance or electrical con 
ductivity. This construction meets all requirements of Underwriters’ Laboratories. 





i Stocked by principal electrical wholesalers throughout the entire country. 


CRESCENT 
WIRE and CABLE 
CRESCENT INSULATED WIRE & CABLE CO. 


TRENTON, N. J. 
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and now... MOGUL 
CURIISTRIP 


MOGUL CURTISTRIP 


@ The most versatile line of lighting equipment 
ever offered ELECTRICAL WHOLESALERS 
for exposed-to-view or 
concealed lighting applications 


Architects, engineers and designers have long felt 
the need for a new type wire channel large enough 
fo accommodate ballasts for operating all 4,’ 5’, 
6’, and 8’ fluorescent lamps—slimline, low-bright- 
ness or starter type. Mogul CurtiStrip designed and 
engineered by Curtis Lighting fills this need. 
Mogul CurtiStrip is supplied wired and assem- 


bled as complete 4’, 5’, 6’, 8’, 10’, or 12” fluo- 
rescent lighting units. These units may be installed 
individually or in continuous lines... All com- 
ponent parts may also be ordered separately for 
assembly on the job permitting the greatest flexi- 
bility in field application. Curtis quality is found 
throughout which means “Specification Standard.” 


Write Dept. B44-15 for your copy of the special Mogul CurtiStrip Catalog. 
There is no obligation. 


COATS 


NAME 


ADDRESS 


cITY 





LIGHTING, INC. Chicago 38, Illinois 
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Broad Range of Sizes 
Types and Enclosures 


Type D 30 amps., 
2 poles fusible, for plug 
tuses. Single throw. 





Type D 30 amps., 3 wire, 
solid neutral, for plug fuses. 
Single throw. 


} Raintight Type D 30 aomps., 
3 wire, solid neutral, 
for plug fuses. 


For N.E.C. fuses... Type D 
30 amps., 3 poles, fusible. 


* For N.E.C. fuses... 
| Type D 60 amps., 3 wire, 
solid neutral, fusible. 


Raintight for N.E.C. fuses 
. Type D 30 amps., 3 wire, 
solid neutral 


D-Puller Front operated — 
Type D for plug fuses, 
30 amps., 2 poles. 








D-Puller Front operated 
Type D for N.E.C. fuses, 60 amps., 


3 wire, solid neutral. 








The Cutler-Hammer Type D line of 
General Duty Safety Switches is popular with 
electrical contractors and wholesalers because it has 
sO many uses in so many places. These inexpensive qual- 
ity products have ready acceptance for use with work- 
shop tools, oil burners and stokers, laundry appliances, 
air conditioning and refrigerating units, feed grinders, 
compressors... in home, shop, farm, commercial build- 
ings, and for service entrance too. Job requirements for 
heavy duty lighting circuits are amply met by the larger 
capacity Cutler-Hammer Type D Switches. 


Quality Products at No Extra Price 


These General Purpose Switches are built, as all 
Cutler-Hammer Products are built, not down to a price 
but up to a standard of excellence that is known wherever 
electrical products are used. Some of the construction 
details that tell you why the Cutler-Hammer reputation 
is well-deserved are given below 


Features that Mean 
Better Performance on the Job 


“‘Easy-tight’”’ wire holes on terminals provide quick, 
solderless connections. Inorganic base will not carbonize 
or disintegrate, dissipates heat developed by fuse watt- 
age, results in cooler operation. Double faced contacts 
with wiping, self-cleaning action insure cool, continued 
performance. Single break; no needless overloading of 
switch mechanism. Sturdy shock resistant cases. Pro- 
vision for padlocking in “‘off”’ position, ample concentric 
knock-outs, ample wiring space. These are some of the 
many quality features of the C-H Type D Line. 


Dependability that Has Established 
C-H as Standard 
Whenever and wherever electrical men want reliability, 
they insist on Cutler-Hammer Safety Switches, carried 
in stock—by distributors everywhere. CUTLER-HAMMER. 
Inc., 1327 St. Paul Ave., Milwaukee 1, Wisconsin. 
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LOWEST INSTALLED COST 
RIGHT DOWN THE LINE! 


cable Size identification 


Precision die cast body 


T&B 
TWO-SCREW 
WATERTIGHT CONNECTORS 
Color coded for quick selection 

Malleable iron cap 
Die cast body 


Wide cable range 
THE THOMAS & BETTS CO. 


INCORPORATED 
ELIZABETH 1, NEW JERSEY } 
Tear. tO Ct Be T & B OS TRALEE TOR 
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What makes an electrical wire 
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line BEST for a distributor? 


YOU'LL PROBABLY AGREE that quality is 
outstandingly important in a line of electrical 
wires. Nothing else is so big a help in holding 
your best customers and winning new ones. 

And that’s where Roebling comes in. Roebling’s 
line of electrical wires and cables has the quality 


that builds business. From their copper conductors 


step is made in Roebling’s own plants. Modern 


machines, methods and precision control assure 
products with extra value for users...maximum 
economy in service. 

Today a large share of Roebling’s electrical wires 
and cables is required in the national rearmament 


program, but distributors can count on our giving 


to their protective jackets, every manufacturing all possible cooperation. 


ROEBLING DISTRIBUTORS have the advantage of sell- 
ing wires and cables that are identified by a famous name. 
In fact, Roebling is the best known name in the field of wire 
and wire products. It’s easier and more profitable to sell a 


line that everyone recognizes as an established leader. 


YOU CAN ALWAYS COUNT on Roebling advertising te 
keep your customers and prospects posted on the extra 
service life and economy of its wires and cables. Full pages 
in color carry the Roebling story in trade papers... business 
owners and executives read special Roebling advertisements 
in general periodicals. 


INDUSTRY 





Roebling manufactures a complete line of electrical wires and 
cables, a type for every transmission, distribution and serv- 
ice requirement. Many of these products are specially 
designed to bring new measures of life and savings under 


their particular service conditions. Technical assistance of 








Roebling engineers is always available. 


EBLING 


JOHN A. ROEBLING’S SONS COMPANY, TRENTON 2, NEW JERSEY * Afianta, 934 Avon Ave * Boston, 5! Sleeper St & 5 Pittsburg St * Chicago, 
5525 W. Roosevelt Rd * Cincinnati, 3253 Fredonia Ave * Cleveland, 701 St. Clair Ave, N.E. * Denver, 480! Jackson St * Houston, 6216 Novi- 
gation Bivd * Los Angeles, 216 S. Alameda St & 120 So. Hewitt St * New York, 19 Rector St * Odessa, Texas, 1920 E. 2nd St * Philadel- 
phia, 230 Vine St * San Francisco, 1740 17th St * Seattle, 900 Ist Ave, S, * Sf. Lewis, 3001-3015 Delmar Bivd * Tulsa, 321 N. Cheyenne St 
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special Ten-Year Exposure Test has proved that Killark 
Quality is more than just skin deep—yes, 10 rigorous years 
in all types of weather, without a single trace of corrosion 





because Killark ALUMALLOY Fittings 
are RUST-PROOF clear through! 


Killark Fittings—first with Die-Cast* ALUMALLOY— provide 
solid through-and-through protection for years to come. A 


or rust! For utilities, underground conduits, chemical plants, 
or other industrial installations—in fact, wherever acid fumes, 
moisture, steam vapor, or other corrosion and rust producing 
agents are active—Killark Fittings are the perfect answer. 


There are many other advantages, too—for easier, safer, 
and more dependable installations: they are 60% lighter 
than iron...stronger, malleable far beyond actual job 
needs ... smooth and burr-free to protect fingers and 
insulated wire .. . uniform, with clean-cut threads, for 


a precision fit every time. 
*Pat. Pending 


“KILLARK—a fitting name to remember.” 


ELECTRIC MANUFACTURING ‘COMPANY 


Vandeventer and Easton Aves. St. Lovis 13, Missouri 


SAN FRANCISCO 
LOS ANGELES 
DETROIT 

DALLAS 


BOSTON 
SYRACUSE 
PHILADELPHIA 
ATLANTA 


156 Purchase St. 

216 Burnet Ave. 
121-123 Market St. 
69 Mills Street, N. W. 


PITTSBURGH 
CHICAGO 
DENVER 
SEATTLE 


140 Spear St. 
412 Seaton Street 
8319 Mack Ave. 
1901 Griffin Street 


298 Duquesne Way 

564 West Adam Street 
814 Twelfth St. 

4130 First Avenue South 


SALES OFFICES and 
WAREHOUSE STOCKS 


NEW YORK 30 Irving Place 
BALTIMORE 401 Nat'l. Marine Bank Bidg. 


COLUMBUS 
CINCINNATI 


2620 Welsford Road 
49 Central Avenue 


MINNEAPOLIS 924 Andrus Bidg. 


SALES OFFICES KANSAS CITY, MO. 616 West 26th Street 





b | 
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Wired the Modern 


Here is why Republic will continue to advertise 


Since 1930, Republic has maintained a continuous advertising program ‘ LEC T x U N ITE 
on ELECTRUNITE E.M.T. As a result, ELECTRUNITE has been the preferred 

E.M.T. with electrical contractors — first in demand, first in sales! 

This advertising will be continued in 1951 so that this leadership will ia M T 

be retained—looking forward to the day when ELECTRUNITE E.M.T. again a ete 

will be available in unlimited quantity. 

Ads in 1951 will present the story of installation advantages and short- 


IN 
cuts made possible by ELECTRUNITE E.M.T. The “sell” still will be on your 
services—keeping your customers sold on coming to you first with their 
raceway requirements. And as long as the short supply situation exists, it 
will be frankly acknowledged in these ads. Readers will be told that the 
exceptional demand for ELECTRUNITE E.M.T. may make it impossible for you 
to fill their full requirements—BUT TO BE SURE TO CONTACT YOU FIRST. 


You Can Count on 
In times of short supply just as in periods of plenty, Republic's 


YOUR FAIR SHA RE policy is fair and equitable distribution of a// ELECTRUNITE E.M.T. 


Pet i among a// ELECTRUNITE Distributors. And every foot is sold only 


ELECTRUNITE E.M.T. 


through you—the ELECTRUNITE Distributor. 


REPUBLIC STEEL CORPORATION 


STEEL AND TUBES DIVISION e CLEVELAND 8, OHIO 


195]/ Export Department: Chrysler Building, New York 17, N.Y. 
> 7 


ELECTRUNITE E.M.T. 


LIGHTWEIGHT THREAODLESS RiGciob STEeEet RACEWAY 
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You can do a lof 

















Maybe the pictures exaggerate, but they 
illustrate the confidence customers have 
in Gold Seal Tape. And that means 
steady sales —and profits. The satisfied 
customer returns to buy again. 

Users know they can depend on Gold 
Seal to produce better taped joints. Rain 
or shine, it tapes up tight and, with last- 
ing “tack” in the friction compound, 
makes a longer-lasting bond. 


JENKINS 


SINDY OWLS 


aA 


wr 


Jenkins Bros. also make Diamono Seal 
Friction and Rubber Tapes which meet 
both ASTM and Federal Specifications, 


FRICTION and 
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But what makes Gold Seal the lasting 
favorite of linemen and electricians is the 
fact that it goes further. You get more 
value in every roll of Gold Seal Tape 
because there's less waste. 


Ads calling attention to these features 
with amusing applications (such as 
above) are creating new demand for 
Gold Seal Tape, and building business 
for you. Jenkins Bros., (Rubber Div.), 
100 Park Ave., New York 17, N. Y. 


RUBBER TAPES 





_ PROFITABLE 
“IDEA” ITEMS 


CONVENIENCE OUTLETS. Back-wired or 
side-wired, duplex. Back wiring saves in- 
stallation time. Detachable contact fins 
provide for conversion to 2-circuits. 











DUPLEX LID RECEPTACLES. The idea is 
weather-protection. The “extra” is auto- 
matic lid closure when plug is withdrawn. 
Singles also available. 


CLOCK HANGER OUTLET. Clock hangs 
flat over outlet, concealing everything. 
Outlet provides support for clock. No 
more unsightly wiring. 


FAN HANGER OUTLET. Available in 
clamp or stud types. Supports the fan and 
conceals all wiring. 
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WIRING 
DEVICES 


Ai 0 a 


i 
; 


_ to sell | 








sell IDEAS 


and you move merchandise 


Our complete line of wiring devices gives you a big opportunity for steady high 
turnover. More than simply a flock of outlets, they’re keys to better living electrically, 
today and tomorrow. Architects and contractors have adequate wiring and wiring 
devices uppermost in their minds today — because the public is buying more ap- 
pliances, buying convenience as never before. Millions of homes, thousands of in- 
dustrial plants, must be rewired to corry the load of modern living, high-speed 


production. 


Now, more than ever before, you should be chock full of ideas about wiring devices 
— labor savers ond specialties os well as “bread ond butter” lines. Our line gives 
you those selling ideas — and includes more exclusive and new ideas. Cash-in on 


its profit possibilities. 


Through a series of messages like these we're pro- 
moting adequate wiring, and quality wiring devices, 
to architects, specifying engineers, and contractors 


— your major buying influences. 


we he Til 


Branches in: Boston, Chicago, Dallas, Denver, 
Detroit, Los Angeles, New York, Philadelphia, 
San Francisco, Syracuse. 

In Canada: Arrow-Hort & Hegeman (Canada) Ltd., 
Mt. Dennis, Toronto. 


Write 1602 Laurel Street, Hartford 6, Connecticut 


ENCLOSED 


ELECTRIC DIVISION SWITCHES 











Champion Lamps, both fluores- 
cent and incandescent, are care- 
fully made to the highest quality 
standards, equal to or exceed- 
ing government specifications. 
Champion quality means repeat 
business for you. 


Champion Lamps — manufac- 
tured by a financially responsible 
Company over 50 years old, with 
an AAAI rating —are nationally 
advertised, known and accepted 
everywhere. 


Lynn Nassachusetts 


Champion Lamps are easy to 
handle and bring you a larger 
margin of profit. You own your 
own stock—no red tape, no 
bulky inventories. Champion also 
offers a wealth of newly designed, 
attractive packaging and sales- 
helps that effectively remind, 
and sell, Champion means busi- 
ness; write for complete litera- 
ture and the name of your Jobber. 


CHAMPION LAMP WORKS 


\ 
A DIVISION OF CONSOLIDATED ELECTRIC LAMP CO : 
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coverage 


Of course, Burndy knows there’s no substitute for 
your salesmen’s personal calls. But Burndy believes 
in providing every assistance to supplement and support your 
salesmen’s personal selling efforts. And that’s particularly 

important now — as the quickening defense effort begins to open up 
new plants and reactivate old ones — enlarging your contractor market 
and making it possible to sell more electrical supplies to more buyers. 


Burndy’s award-winning advertising — direct mail, catalogs, 

wall charts, job estimate sheets, displays, and traveling exhibits — 
constitutes a full selling force of promotional material that will be out 
plugging for you all through 1951 . . . helping you sell new accounts, 
hold customers, build business, and maintain good will. 


SERVIT: Split-bolt 
connector that 
holds wires in inti- 
mate contact. Eas- 
ily taped. 

a" 


VERSITAP: For tee, 
tap, cross, parallel, 
or end connections. 
Wide conductor 
range. 


QIKLUG: Sturdy 
construction, 1 nut 
to tighten — 1 min- 
ute to install. Many 
tongue variations. 
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SCRULUG: Low- 
cost, corrosion- 
resistant terminal 
for service switch 
and block connec- 
tions. 


Tt pays to connect with 


BURNDY 


NEW YORK 54, N.Y. 


Burndy Cenada itd., Torente 8, Ontarie 
Western Branch: Vernon 58, Cal. 





» 





és 
4 


ACCURATE FRICTION TAPE 


Features the besi of material core- 
fully fabricated to provide maximum 
mechanical protection. Available in 


| for 


every 
wiring 
need! 


ACCURATE RUBBER TAPE 


Offers high elasticity, high dielec- 
tric strength and super aging quali- 
ties. Made in both Standard grade 
ond A.S.1.M. — A.A.R. Specification 


ACCURATE PLASTIC TAPE 


Thin caliper plus a combination of 
good mechanical and dielectric 
strengths. Recommended for use 
wherever plostic tape is procticol. 


Standard and A.S.1.M. grades. 


for the electrical industry 

are manufactured to precision standards by 

eel seMcasleMel ha -Melavelcem- Mili etsi-mcom slgereltlenter 

tapes of superior quality. Every foot is 

carefully made and constantly inspected to 

assure uniform high quality. The sure way 

pitch and - >); A & to complete tape satisfaction is to specify 
rape Rates ; 4 | ACCURATE by name — every time. Get all 
the facts on ACCURATE Tape now! Just 

call or write the Accurate Manufacturing 

Company, Garfield, New Jersey, for new 

illustrated literature which includes 

complete specifications and technical data 

covering the entire ACCURATE line of 

quality tapes. There is no obligation. 


Se \ ACCURATE vo vest wy in tape 


MORE THAN A QUARTER CENTURY OF TAPE SPECIALIZATION 


ELECTRICAL WHOLESALING—February, 1951 








A Fitting Sales Wallop! 


YOU'LL BOOST SALES with Gedney Fittings 
because they're the best fittings anywhere today 

malleable iron to prevent breakage, precision - made 
to cut installation time, many items hot dip galvanized 
for longest life. And more than that, the Gedney line 
is complete and meets every requirement. It is sold 
entirely through wholesalers...backed up by effective 
advertising. Let’s get together for mutual profit! 


GEDNEY FITTINGS FiT! 
*® Accurate malleable iron castings ...stop breakage 
*® Threads are machined to closest tolerances. 


® Reinforcing ribs for extra strength . . . extra grip 
*® Smoothed shoulder protects the wire 








GEDNEY 


ELECTRIC COMPANY 


Eas) 


RKO BLDG. + RADIO CITY - NEW YORK 20 
Foundry, Factory and Shipping Point: Terryville, Conn. 
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Were Putting 
FIRST THINGS FIRST 


Like practically everyone else these days, we at National 
Electric are being called upon to produce vitally needed 
material for defense. At the same time, we are aware of 
the needs of our friends in the electrical trade—good friends 
who have seen us through other such periods of national 
emergency. 

To those of you who may not have been able to get 
delivery on some of our products, we want you to know 
that we are doing—and will continue to do—everything 
possible to fill your needs. Your needs are primary to us. 
The continuing life of our business depends on you, and 
we're not forgetting it. 

But today, with raw materials in ever shorter supply and 
ever larger percentages of our production going to the gov- 
ernment, it is increasingly difficult to fulfill all the requests of 
our friends. In the future you may find more of our products 
unavailable, or delivery dates uncertain. That’s because Uncle 
Sam must come first. But, of the remaining available produc- 
tion, we will always see that our customers throughout the 


electrical field receive fair and equitable treatment. 





National Electric 


PROOOCTS COURPVABATION 
1302 Chamber of C co Bidg., Pittsburgh 19, Pa. 
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PLASTIX 


ELECTRICAL TAPE 


PLASTIX 


Regular .007 Plastix 

for general service 

r .010 Plastix for 
Heavy Duty 


PLAST! 


qcecTaicar Tart 


DUTCH BRAND PLASTIX Electrical Tapes are available in regular .007 
gauge for general service or .010 gauge for heavy duty work. Stocking 
both types of PLASTIX tape places you in position to meet all your 
customers’ requirements. 

DUTCH BRAND PLASTIX Electrical Tape has high dielectric resistance 
per mil of thickness . .. conforms readily to irregular surfaces. It’s an 
idea! tape for use in those many places where space is limited and a 
thin tape is needed. PLASTIX tape stands up under severest conditions 
and resists water, oil, acids, alkalies and corrosive chemicals. 


The new .010 PLASTIX Electrical Tape is for heavy duty work such as 
winding heavy cables, electrical harness or for use with power driven 
taping machines. 
Both DUTCH BRAND BLASTIX ELECTRICAL TAPES are the result of 
1) ich B , careful = and comer 
Pp ° meet the recognize ig 
Abe u tand tip quality standards established 
by all other DUTCH BRAND 
electrical tapes. 


The Three Electrical Tapes 
Friction— PLASTIX — Rubber 


to meet all requirements 
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Available in 
practical sizes and 
packaging for 

retail consumers, 
contractors 

and industrial users. 


REGULAR PLASTIX FEATURES THESE 
MANY OUTSTANDING QUALITIES 


Tears Readily . . . in spite of its strength and stretch. 


Conforms to Irregular Surfaces great flexibility 
ond stretch make excellent conformity 

Resists Weather ... rain and rough weather do not 
affect it... favorably withstands relatively high or 
low temperatures. 

Resists Oils, Acids, Alkalies, Corrosion... wherever 
present ...in chemical plants, around machinery, etc. 
High Dielectric Resistance, where space is limited . . . 
a single thickness resists 8000 volts which is greater 
than 1000 volts per mil of thickness. 

Excellent Adhesion ... the quality of the adhesive 
and the even coating assure excellent adhesion. 
Tensile Strength . . . it is strong . . . has ample strength 
for all types of applications. 


010 PLASTIX ELECTRICAL TAPE CHARACTERISTICS 
All general characteristics are the same as above 
except .010 PLASTIX is heavier gauge for heavy- 
duty work, 

Thickness .010” 

A single thickness resists 10,000 volts 


VAN CLEEF BROS [NC. 


mort 


ycturers. .. Rubbar Products \ 


CHICAGO 19, U.S.A 


\Ber. 1910 











MODERN FITTINGS FOR 


thinwall conduit 

rigid conduit 

metallic and non-metallic cable 
flexible steel conduit 


service entrance cable 





@ grounding devices 
| AAAS Z ® lighting fixture fittings 
manufacturers for over 30 years 


Sold Through EXecltcal Wholesalers 


representatives in principal cities 





THE TIME FOR CAUTION 15 WOW, 


PROTECT all Vulnerable 
Areas with > 


Ree WIDE ANGLE FLOODLIGHT 


eM FREANEL bas es ey 08 Sages CIRCUITS 
ee ye , ; 


Ch 


= 

——— 

a = 

a = 

oe — 

=_—= 

7 a ~~ 
- Bs 
> a Pr 

| Ds 

a al 

. = — =r 

7 

bs = 


hs pees 
+S | iis 
rete ee 


RUGGED — DUST-TIGHT 
WEATHER - PROOF UNITS 


with metal or porcelain hoods for all types 
of mounting. 


' 
ae | 


eat 


‘a® 


INCANDESCENT OPEN AND ENCLOSED FLOODS 
FOR LONG RANGE LIGHTING 
SEARCHLIGHTS a. te 


for watch towers. Designed 1500 


for Ordnance plants, Airports, 


Forts, Bridges, Prisons and { 
other applications. 
12” 18” and 24” sizes. a 
SPOTLIGHTS 
150 Watt 
"ar 
aps 


LUMINAIRES 
GATE LIGHTS 


Write Us C MPS: 
TODAY! ' ye NAME IN LIGHTiyg, 


FOR SPECIAL 
DEFENCE 
LIGHTING BULLETIN 6011 BROADWAY °¢ CHICAGO 40, ILILINOIS 
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ROYAL wire 


engineered for 
DEPENDABILITY 


fbvehandised for 
VOLUME SALES 


YOU'RE INVITED TO WRITE FOR 
THE COMPLETE CATALOG OF 


ELECTRIC WIRES 
CORD SETS * TROUBLE-LITES 
FUSES * CHRISTMAS LIGHTING 


ROYAL ELECTRIC CO., INC. © PAWTUCKET, R. I. 


—— ht. nt 
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the Circuit Breaker that 
has aspecial advantage 


Sh) ZZ 


Where tlt fle 


‘iI 





REGARDLESS OF TEMPERATURE 


° / ) IT CARRIES FULL LOAD 
r. 

Circuit protection is provided entirely by magnetic 
| action. Because Murray Circuit Breakers are fully mag- 
netic, they trip only on short-circuits and dangerous over- 
| loads. They always carry the full load, regardless of 


| temperature. They never need ‘derating.”’ 


| 
si ert eo 


An Infra-Red Baking Tunnel An Electric Brazing Furnace 


Murray Circuit Breakers are ideal under all conditions and especially where it’s hot. In every 
plant and power company there are places where a Murray Magnetic Circuit Breaker is a must 
boiler rooms, furnace rooms and near Infra-Red Banks, Induction Heating Coils, Annealing 
Furnaces, Soldering Pots, Baking Ovens and Tunnels, Radiant Heaters, Convection Heaters, Drying 
Chambers, Brazing Furnaces. If your customers have these, or any similar conditions, make sure 


their protective equipment will carry full load at all times—Sell them Murray Fully Magnetic 


IF YOU WANT TO INSTALL THE BEST... specify WMuwvay 


MURRAY MANUFACTURING CORPORATION 
1250 ATLANTIC AVENUE + BROOKLYN 16, NEW YORK 


Circuit Breakers. 


Service Entrance & Meter Equipment Moaanetic Cire 


Current Limiting Reactors Crows'nest Aer 
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FOR 


SIGNALS 


THAT 


Auth tiectrical Signaling, Protective, and Communica- 

tion Equipment is so varied in style, design, size, and 

function that there’s scarcely a signaling or communica- 

tion need that can’t be met by an Auth product. Auth bells, és \ . 
buzzers, horns, push-buttons, chimes, telephones, or visual 

signals seldom fail to fit every application and every condition. 


Complete signaling and communication systems for hospitals, 
schools, apartments, offices, stores, and banks are available. Pro- 
tective equipment includes fire alarm, burglar alarm, and hold-up 
alarm systems. Marine bells, alarm panels, annunciators, and push 
buttons are other Auth specialties. 


That’s why the name AUTH is so readily acceptable — 
and why it will pay you to specify or recommend 
Auth products. 


Have you a copy of the complete Auth 
catalog? If not, write for one now. Keep 
it handy as a ready reference. 


MANUFACTURERS OF s\8 cE le 9> 

















WINK! 


4 


SMILE! 


a 


BECKON! 


Ww 


4g Ww 


CALL! 


Re: 


SHOUT! 


Electrical Signaling, COMPLETE SYSTEMS © ONE RESPONSIBILITY 


Communication and 


Protective Equi f 
a. AUTH ELECTRIC COMPANY, INC. 


Schools, Offices, Ships, 


and Industry. 34-20 45th St., Long Island City 1, N.Y. 
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WHY WE ADVERTISE TODAY 


Although the demand exceeds the supply today 
for Central Conduit, this condition won't last 
forever! That's why we continue to protect and 
assure you of a strong, future market for Centra! 
Conduit with ads like these. 


VERSES 6 ee 





REL 


\ 


41 FOR EASY FISHING... 
choose youn conduit from Cerilials Big 4 


You'll reduce hang-ups and kinked wires when 
you fish through Central Conduit. It's smooth and 
uniform inside, and makes-up tight to reduce 


hang-ups at joints. 


Four types of Central Conduit let you pick the 
best one for each job. There are 3 types of full- 
weight rigid . . . “Cenlaco” with a hot-dipped 
galvanized finish inside and out... “Central 
White” with electro-galvanized zinc outside and 
black enamel inside . . . “Central Black’ with 
black enamel inside and out .. . and “Central 
EMT", light-weight sturdy steel conduit that's 
electrogalvanized outside, black enameled inside. 
All Central Conduit is approved by Underwriters 


Laboratories and the National Electrical Code 


. and backed by our 111 years of tubular 








production experience. 


Demand for Central Conduit far exceeds the 
supply ... but your supply house is filling orders 


as quickly and as fairly as he possibly can. 


SPANG - CHALFANT 


Division of The Nati | Supply Company 
GENERAL SALES OFFICE: Grant Bidg., Pittsburgh, Pa. 
District Offices and Sales Representatives in Principal Cities 
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Nardin & Rodoczy 





\ 
Tt 
\ 


BEFORE YOU INVEST IN LIGHTING 
MAKE SURE OF ITS OVERALL COST 


First cost is only first cost—not total cost— 
of lighting. Cost of installation and maintenance should be 
considered, too. You must figure all three to get 
the OVERALL COST of your lighting investment. 
LOW OVERALL COST is a feature of Miller lighting equipment. 
It has engineering features that make for easy 
installation and maintenance. It is built on an 8-Point 
QUALITY standard which includes rigid ‘‘iruss"’ 
construction, Bonderite-treated steel and long-life finishes. 
107 years’ experience in pioneering and progress 
in Good Lighting is behind all Miller lighting 
equipment—Fluorescent, Incandescent, and Mercury-vapor— 
for a wide range of industrial and commercial 
lighting requirements. 
Miller field engineers and distributors are conveniently 
located for nation-wide service. 


TUE -_ = COMPANY smeriden, CONN. 


SINCE 1844 


ILLUMINATING DIVISION: Fluorescent, Incondescent, Mercury Lighting Equipment 
HEATING PRODUCTS DIVISION: Domestic Oil Burners and Liquid Fuet Devices 
ROLLING MILL DIVISION: Phosphor Bronze and Brass in Sheets, Strips ond Rolls 
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90% Copperphar 
drawn rods 


ALL TYPES and SIZES. Yoke-and-Nut Type, No. 10 to 1,000,000. Also Service 


Entrance, Service Post and Special Connectors (widest veriety— more are shown below) 


Penn-Union Service Connectors have ac- 
curate machine-cut threads, and carefully 
chamfered edges — do not catch in line- 
man’s gloves. 

Durable—re-usable over and over. Fully 
approved by Underwriters’ Laboratories 
and the highest authorities in the utility 
field, for the most exacting service. 


Penn-Union also makes the complete line 
of Tee Connectors, Cable Taps; Straight, 
Parallel, Elbow and Cross Connectors; Bus 
Supports, Clamps, Spacers; Ground 
Clamps, Terminal Lugs, etc., ete. 

Leading users found that “Penn-Union” 
on a fitting is their best guarantee of 
Dependability. 


SOLD EXCLUSIVELY THROUGH WHOLESALERS 


PENN-UNION ELECTRIC CORPORATION, Erie, Pa. 


Canada: Dominion Cutout Company, Ltd. 


250 Richmond St., West, Toronto 
THE COMPLETE LINE OF CONDUCTOR FITTINGS 
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Type EFU—First and still finest Explosion-Proof 
Fluorescent Lighting Fixture. Available 

for two 40 Watt, 48” lamps or 

two 100 Watt, 60” lamps. 


Pat. No. 2,393,202 Industrialite High Mount- 


ing Fixture—For railroad 

yards, steel mills, round | 
houses—any industrial 

plant calling for a ruggedly 

built, high-mounted 

lighting fixture. 


BETTER LIGHT 
fox BIGGER 
PRODUCTION = 


rust-resisting iron and fin- 

ished with three coots of 

AP boked porcelain enamel. 
Sectionalized construction 

permits easy installation, 

convenient servicing, 


wr a 


Stocklite—Provides 
perfect illumination for 
shelves and bins in 
stock rooms. 


Fewer rejections ... greater safety . . . better employee relations... 
increased efficiency to meet defense demands—these are the immediate 
returns On an investment in good industrial lighting. 

Appleton Industrial Lighting Equipment is precision-designed to 
provide good light—the right light, without uncomfortable glare, troublesome 
contrast or shadow. Expert engineering, unequalled manufacturing 
facilities and nearly a halt century ot experience are combined in each 
Appleton fixture to provide maximum efficiency at minimum installation, 
service and operating expense. 

Appleton Lighting Fixtures are made to suit every industrial 
requirement— including hazardous locations — whether indoors or out. 
Sell the finest illuminating equipment—Sell Appleton—Standard for 
Better Lighting. 


APPLETON LIGHTING EQUIPMENT 


Sold Through Electrical Wholesalers 


APPLETON ELECTRIC COMPANY 


1734 WELLINGTON AVENUE ° CHICAGO 13, ILLINOIS 
Branch Offices: NEW YORK, 50 Church St, » DETROIT, 3049 E. Grand Blvd. * CLEVELAND, 1836 Euclid Avenue « SAN FRANCISCO, 655 Minna St. « ST. LOUIS, 227 
Frisco Bldg. « LOS ANGELES, 100 N. Santo Fe Avenve « ATLANTA, 724 Boulevard, N.E. « BIRMINGHAM, 429 Brown-Morx Bidg. * MINNEAPOLIS, 305 Fifth St., S. 
PITTSBURGH, 414 Bessemer Bidg. « BALTIMORE, 100 Ecst Pleasant, St. « BOSTON, 10 High Street « DENVER, 1921 Blake Street « PHILADELPHIA, 1017 Cherry Street 
CINCINNATI, 626 Broadway « HOUSTON, 709 M. & M. Bidg. * HAVANA, Cuba, Malecon No. 9. 
Repr Bingh . Dallas, ind lis, Kansas City, Oriando, Milwaukee, New Orleans , Seattle, Portland, Ore. 


Export Repr i 2h ional Stondard Electric Corp., 67 Broad St., New York 4, N. Y. 


Resid 








CONDUIT FITTINGS + LIGHTING EQUIPMENT + OUTLET AND SWITCH BOXES + EXPLOSION-PROOF FITTINGS + REELITES 


' 











WHO WILL CONTROL PRICE CONTROL? e Sure, the price control order was issued 
effective January 25th—just 6 months after Stalin’s puppets invaded Korea—BUT 
the battle for control of the price control plan is at this writing undecided. 

Michael V. DiSalle, head of the Price Control agency thought that enforcement 
would be part of his job and appointed F. J. Donohue director of enforcement. 
Then from its palatial halls the Department of Justice tossed an X-bomb by claim- 
ing that it had final responsibility for policing American business and obtaining 
compliance with price control regulations. 

Now, Mr. DiSalle has asked Economic Stabilizer Eric Johnson for guidance, 
and Mr. Johnson will have to go to Defense Mobilizer Charles E. Wilson for 
instruction and that puts the whole mess at the feet of Mr. Truman and his cabinet 
where Mr. Wilson will undoubtedly take it—his appointment having put his post 
at cabinet level. 

Meanwhile, Mr. DiSalle has taken the bull by the horns, sent telegrams to the 
mayors of over 1500 cities with over 10,000 population and requested them to 
appoint volunteer committees of citizens, to keep the public informed on price 
control policies and measures. 

It will be some days before the odoriferous smoke of that X-bomb clears away 
and when that happens we expect that the ruling will be in Charlie Wilson’s 
pattern or else... . 


ON THE METALS FRONT e Various Mobilization agencies are hard at work, trying 
to compile figures on actual over-all defense production’s needs of various metals. 
Results will be checked against actual quantities available and out of it will come 
net figures on what can be made available for civilian requirements. 

Allotment procedure calls for right of way to defense production. Next will come 
essential civilian industries including electric utilities. What is left will go to 
other civilian industries with an earnest effort to attain something resembling 
equitable distribution. 

Chances are that it will be late in March or early April before industry will be 
told how much of steel, copper, aluminum, etc., will be available for civilian use 
and the Priorities plan will be made effective July Ist. 


WIRING SUPPLIES e Outlook is, that when the present smoke and confusion has 
cleared away, electrical wiring supplies will not have fared badly in the squeeze. 
High priorities will go to two essential programs viz: expansion of industrial plants 
and defense housing. Essential civilian production and services might do quite a 
bit better than they did in World War II, and the same thing holds for supplies 
and equipment for maintenance, repairs and current operation. 


ELECTRICAL HOUSEWARES e As it looks now, production of electrical housewares 
may not be cut as drastically as at first expected. Tonnages in steel, brass and 
aluminum consumed in the manufacture are comparatively small, would not be a 
stumbling block, but the rub comes with chromium and nickel, to say nothing of 
nichrome wire. First half of 1951 availability of materials should result in output 
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totaling near the same period of 1950, but the squeeze will be felt quite a little in 
the third 1951 quarter, much in the iast quarter. 


RADIO AND TELEVISION e Considered important to civilian morale, this industry is 
likely to roll along at a level of 50-75 percent of 1950 output, because for awhile 
production facilities permit that ratio while the industry also takes care of defense 
demands. 

As defense demands are crystallized shifts from civilian to defense production 
will show up in the monthly output records, but more drastic curtailment seems 
quite some months away. 


PRIORITIES PLAN e Top brass in the N.P.A. definitely has been sold on the merits of 
the last of our World War II set-ups—the Controlled Materials Plan. 
Organizational plans at headquarters and branch-office levels are pretty well 
completed, instructions and forms are in the works and sometime late in March 
or early April American business will find out what the score is and under what 
rules and limitations it must operate until the emergency is over—or the rules are 
revised. 

Business men should study the rules closely, watch how they work and become 
vocal in many places if changes seem necessary. Protests from the governed 
brought helpful changes in the ground rules during World War II and will again 
—if changes are needed. 


EXPORTER’S WAIL e Firms that have been reaping rich harvests in export markets 
that were benevolently umbrella’d by Uncle Sam are squawking about business 
drying up in some of the choicest spots on the globe and so—they are wending 
their way to Washington to see their friends in government. Chances are that 
their hopes for relief will crack up on the hard realities of our needs for Defense 
Mobilization. 


MILITARY SPENDING e The figure is $90 billion from now until June 30th, 1952, 
with the bulk falling in the last half of that period. About half will go for things 
made of metal—tanks, planes, motor vehicles, electronic equipment. Food, clothing, 
payrolls and transportation take the rest. 

By late 1952 or early 1953 defense demands are expected to taper off—unless 
before then Mr. Stalin blows his top. 


SUB-CONTRACTING FOR SMALL BUSINESS e Pressure will be on all prime contrac- 
tors to speed the work by spreading the work—through sub-contracting. Channels 
are being set up to spread news on requirements across the industrial scene, to 
whet the appetite of manufacturers large and small. As materials for civilian 
production get scarce, sub-contracting is one sure way of staying in business, and 
—wherever possible small business will get the breaks. 


ANTI-TRUST-ING e Don’t expect that out of respect to the urgent needs of the Mobil- 
ization program there will be any let-up in the activities of the D of J’s Anti-Trust 
division. To the contrary, the hunt for bigger and better “game” is going on 
relentlessly and—with no holds barred. 


W. STUART SYMINGTON e Rumors emanating from more-than-just-rumor quar- 
ters have it that Mr. Symington will pop up shortly in a new post, close to Mr. 
Truman, somewhat like Woodrow Wilson’s Col. House or F.D.R.’s Harry Hopkins. 
With his National Security Resources Board shorn of most of its jobs, with func- 
tions and personnel shifted to Charles E. Wilson’s office of Defense Mobilization, 
Mr. Symington sees the handwriting on the wall. A switch to being Mr. Truman’s 
alter-ego will enable him to attend cabinet meetings, which he does and likes too, 
and—stay in Washington, as he wants to do. 


(Washington, D. C.—February 5, 1951) 











ELECTRICAL WHOLESALING—February, 1951 








APPLETON 


EXPLOSION-PROOF 
EQUIPMENT 


For Hazardous Locations 


Dangers to life and property that lurk in the wiring 
systems of hazardous locations are permanently elim- 
inated when Appleton Explosion-Proof Equipment is 
used. 

These rugged malleable iron conduit fittings and 
lighting fixtures confine treacherous arcs that cause 
fires and explosions in chemical plants, oil refineries, 
hospital surgeries—all locations where explosive of 
flamable vapors, dusts or gases are present. 


Appleton Explosion-Proof Fittings are strong and 
unbreakable, roomy, truly threaded and machined, 
easy to install. And there is an Appleton Explosione 


Proof Fitting exactly suited to every explosion-proof 
requirement. 


Any wiring job—explosion-proot or otherwise—is 
a better wiring job when Appleton Electrical Fittings 
are used. So sell the best. Meet all your customers 
requirements with the 15,000-item Appleton Line— 
Standard For Better Wiring. 


SOLD THROUGH ELECTRICAL WHOLESALERS 


APPLETON ELECTRICAL COMPANY 
1734 WELLINGTON AVENUE * CHICAGO 13, ILLINOIS 


Branch Offices: NEW YORK, 50 Church Street + DETROIT, 3049 E. Grand Bivd 
CLEVELAND, 1836 Euclid Avenue . SAN FRANCISC 655 Minne Street 
ST. LOUIS, 420 Frisco Bidg. » LOS ANGELES, 100 North Sonta Fe Avenue « 
ATLANTA, 724 Boulevard, N. E . BIRMINGHAM, 429 
Brown-Marx Bidg . MINNEAPOLIS, 305 Fifth St, § 
PITTSBURGH, 414 Bessemer Bidg. . BALTIMORE, 100 East 
Piecsont Street + BOSTON. 10 High Street + DENVER, 1921 
Bicke Street + PHILADELPHIA, 1017 Cherry Street 
Resident Representatives: Cincinrati, Dallas. Houston, Indianapolis 


Yonsas City, Milwoukee, Seattle 7 Export Representatives 
international Standord Electric Corp., 67 Broad St., New York 4,N.Y. 





| CONDUIT FITTINGS + LIGHTING EQUIPMENT + OUTLET AND. SWITCH BOXES + EXPLOSION-PROOF FITTINGS + REELITES 





Rome RoFlex is Underwriters’ Lab- 
oratories approved for 600 ‘volts. 
Available in 2 and 3 conductor 
sizes, with or without ground wire. 
Packaged for convenience of han- 
dling in individual cartons. Order 
it from your electrical wholesaler 
today. 
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Rome RofFle 


NON-METALLIC 
SHEATHED CABLE 


With New GRAY FINISH 


ELECTRICAL 
WHOLESALERS: 


These Rome Cable 
Products Mean Extra 
Business for You 


Special Wholesalers Packaged Weatherproof Wire 


Here is a special 500’ carton package of Weather- 
proof for handy contractor use. If you are not 
pushing this item, you are missing a fast seller. 
Originated by Rome for small outdoor jobs, this 
convenient package eliminates wastes and cuts 
costs. Available in sizes 4 to 14 AWG, soft and 
medium hard. 


RoMarine-RoPrene—Type USE, Style RR 


This economical and all-resistant power cable can 
be a sales leader. Neoprene sheathed, it resists 
acids, oils, moisture and flame. Ideal for indus- 
trials, utilities, residential and farm jobs, airport 
lighting and outdoor theaters. Underwriters’ ap- 
proved as Type USE for underground services. 


Why it Pays to Sell 
Rome Cable Products 


Rome Cable recognizes the electrical wholesaler 
as the logical distributor of its products and has 
always maintained a strict wholesaler policy. 
Rome Cable advertises aggressively on a 
national scale. Its products are well known. 
Rome Cable service is dependable with well 
stocked warehouses strategically located. 
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SURFACE MARKED FOR 
EASY IDENTIFICATION 


Here is the answer to an electrician’s 
prayer ..-q non-metallic sheathed 
cable with a finish that is smooth for 
easy pulling, clean to handle, non-fiak- 
ing and clearly printed with size and 
name for easy identification. Yes, 
Rome’s new gray finish is an improve- 
ment you cannot afford to pass up. 
There is no need to wear safety goggles 
when you work overhead with the new 
RoFlex. Its finish will not flake or dust 
off .. . does not get tacky... leaves 
you with clean hands. 

Under the new gray finish, Rome 
RoFlex has the same high quality con- 
struction as before. It is easy to strip, 
smaller in diameter and light in weight. 
Its outer braid is a combination of glass 
and presaturated yarn for high resist- 
ance to mold and rot. 

On your next “flex” job save time 
and money by insisting upon the new 
Rome RoFlex with the gray finish. 


IT COSTS LESS TO BUY THE BEST 


ROME CABLE 


Clee 


Corporation, 





GET SET UP FOR GENERAL ELECTRIC'S 


CLEANUP LIGHT UP TIME! 


SELLS CLEANING SUPPLIES WHILE IT SELLS LAMP BULBS! 


Starts April 2 


HAT better way for a housewife to brighten up 

for Spring than to light up... with G-E lamps? 
General Electric’s Spring “Clean-up... Light-up’’ Time 
helps her do it, by reminding her to get the lamp bulbs 
she needs at the same time she buys her housecleaning 
supplies so she can be sure to have the right bulb in 
the right socket. 





“Clean-up ... Light-up’’ Time is 
backed by General Electric’s national 
advertising. And there'll be counter 
and window cards, streamers, and 
other display materials your dealers 
need to feature “Clean-up... Light-up” 








Time in their stores. 





& © G-EBULS witha | — 
2/0) BUILT-IN 22" 


GENERAL @@ ELECTRIC 
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A simple count of the number of outlets planned for a room will tell you 
whether Feedrail would save time and money in the long run. A dozen 


motorized bench tools will justify a Feedrail line. A group of sewing machines 


that are frequently re-located makes Feedrail layout a practical necessity. 





And, if you have moving test lines, lights or motors or cranes and hoists, 





Feedrail becomes a must. 

The reasons are simple. Feedrail is a 
totally enclosed, overhead distribution 
system with removable trolleys. Each 


everywhere are suggesting 


electrical device may be fused, or pro- Feedrail layouts because one 
application spreads quickly 


0 Pp f R A T 0 R S tected by circuit breakers. No wires on aes pt pa ~ pe 


the floor—Everlok connectors can't pull rail representative to design a 


B E L 0 C AT E D out accidentally—and maintenance and A layout for your next important 


February. 


wiring jobs. 
interruptions to production are practi- 


cally eliminated. 
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PROFIT 


lackhawk 
ndustries 


STEEL CLAD WIRE HOLDERS 


Designed for FASTER INSTALLATION 


FASTER JOB O.K.’S 
FASTER TURNOVER 


BLACKHAWK No. 3626, Heavy steel base and 


supporting strap with No. 22 square shoulder 
screw. Cannot slip or turn when screwed into 
wall or pole. All parts hot dip galvanized. 274” 
base supports insulator, relieves tension on 
screw when wire is pulling at an angle. High 
quality porcelain insulator has compression 
strain only. Smooth, rounded surfaces protect 
wire insulation. 1” hole. REA approved. 214,” 
screw length. No. 3626-3 has 3” screw. 


BLACKHAWK No. 3627. This top quali- 
ty porcelain insulator is reinforced with a heavy 
gauge steel voke and held together with a solid 
steel _ Porcelain has compression strain only. 
No. 22 sharp point screw has square shoulder 
swaged to the harness and cannot slip. Harness 
is hot dip galvanized. Average vertical pull test 
2250 Ibs. Average 45° angle pull test 1875 Ibs. 
2," screw length. No. 3627-3 has 3” screw. 


Immediate Delivery from Stock to Electrical Wholesalers Only 
Write for Free Catalog 


BLACKHAWK INDUSTRIES Dubuque, lowa 





aay 
industries 


Connectors @ Wire Holders @ Fluorescent Brackets 
Entrance Cable Fittings @ Conduit Entrance Caps 
Sill Plates @ Locknuts and Bushings @ Yard Lights 
Box Supports @ Cable and Conduit Straps @ Staples 
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Even though its better- 
TRIANGLE costs no more 


In everything you buy, there is always one 
product which, for quality and value, stands head 
and shoulders above the rest. In electrical wire, 
cable and conduit it’s Triangle—and yet, Triangle 
costs no more! 

Why can we say Triangle is better? Take 
“Glazon” Building Wire, for instance. Incorporated 
in the cover of this wire is Fiberglas braid which 
gives the cover wearing qualities unheard of before. 

Another example of Triangle quality is 
Rigid Conduit—finished by an exclusive process 
which assures ‘“‘no flaking’ even under the 
most severe bending. 

Every Triangle product—wire, cable, or 
conduit, is made to be better. Try Triangle on your 
next job—and see for yourself. 


EVEN THOUGH IT’S BETTER— 
TRIANGLE COSTS NO MORE! 


NEW BRUNSWICK, NEW JERSEY 


IT MUST BE RIGHT 
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YOU MAKE SALES RECOROS with 


! pays bigger than ever to back 

Sylvania in 1951 because this year 
Sylvania backs you up... bigger than 
ever! 


Wholesalers, utilities, retailers, elec- 
trical contractors . . . everybody benefits 
by Sylvania’s greatest of all advertising 
programs. 


Look at these National Magazine ads, 
that will appear in Time, Newsweek, 
Business Week. These dramatic full 
pages will tell millions of prospects 
everywhere about long-life Sylvania 
Fluorescent Tubes... and the most chal- 
lenging lighting offer ever made. 


Complete Electrical Contractors’ 
Campaign 


Electrical Contractors are also 

receiving full cooperation 

through a complete and care- : 
fully planned campaign. Be- LIGHTING 
ginning witha striking, newly r 
designed seal to identify Syl- CQ N T R A CTO R 
vania qualified lighting con- , 

tractors, the program includes 

FREE newspaper ad mats... 

publicity releases . .. complete 

mailing campaigns. These 

mailing campaigns consist of 

three cooperative mailings 

that Sylvania makes for individual contractors to their 
various types of prospects. 


Also included is a 44-page booklet on “How to Sell a 
Fluorescent Lighting Installation.’ Complete with photo- 


graphs, drawings and layout suggestions . . . it will be a 
“bible” for contractors. 


SYLVANIA 


LIGHT BULBS, FLUORESCENT TUBES, FIXTURES, SIGM TUBING, WIRING DEVICES. RADIO TUBES TELEVISION 
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SULVAMA- Heres Why and How 6 


- rey wt 


Bigger advertising 4.4 sales promotion programs Purchasing Agents 


will also boost your Sylvania Incandescent Light-Bulb sales this 


are al ing re- 
year! e also being 


minded about the 


Large-space ads are planned for Good Housekeeping, Look, money-saving facts 


Better Homes and Gardens, and McCall's Magazine. of Sylvania Fluo- 
rescent Tubes by a 


And, Sylvania’s unique light-bulb promotion premium .. . the unique mailing pro- 
amazing all-purpose shears... is one of the most popular items gram. Week after 
ever offered. These quality shears are for garden, household or week, these clever, 
kitchen. A bargain at $1.29, they’re practically a give-away at eye-catching cards are being mailed . . . 
only 50¢ plus the outside carton of a Sylvania 4-Pack. making ripe prospects that are yours for 
the picking. 
Plenty of colorful, point-of-sale display material backs up this 
great shears offer, too. Dealers get striking Window Cards, Coun- 


ter Cards, Streamers... all FREE. Top Executives, 


Big Weekly TV Show too, are on Sylvania’s Teas 
y 2 mailing list. A com- : PAs; 
Continually selling all Sylvania products, f pelling, personal-letter Pp ; 
premiums, and services is the big nation- f - campaign to leaders in | (Ming 
wide TV program “Beat the Clock.” Bud ‘ 4 business tells abour “{ 
Collyer is the star of this hilarious quiz % i Sylvania’s leadership | 
show heard and seen nationally every j in lighting. Lj 
week on your CBS-TV station. ; 
So, for record sales in the coming year, re- 
solve now to keep pushing Sylvania. For 


full details about any product or program, 

contact your local Sylvania Lighting Divi- 
Df sion sales office, or address: 

Sylvania Electric Products Inc., Dept. L-7002 

1740 Broadway, New York 19, N. Y. 


PICTURE TUBES, ELECTROWIC PRODUCTS: ELECTROWIC TEST EQUIPMENT, PROTOLAMPS. TELEVISION SETS 
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You can’t buy 


Better Fittings 


or ones that 
cost less 


to use 


O 


Cross Section 
Showing 
indentations. 





Quicker to use and neater in appearance, Briegel All-Steel 
Indenter Fittings not only make stronger connections but also 
make each job more profitable to the contractor and satisfactory 
to his customers. 


Two Easy Squeezes and they’re set to stay. It is only natural that 
the Briegel All-Steel Indenter Fittings are the most widely used 
E.M.T. connectors and couplings. Contractors the world over 
recognize their cost cutting qualities and the fact that they make 
each wiring job neater, stronger and better. 


All B-M Fittings Carry the 
Underwriters Seal of Approval 


METHOML DISTRIBUTED BY 
TOOL The M. B. Austin Co., Northbrook, tl.; 
Clayton Mark & Co., Evanston, Ill.; Clifton 
, Conduit Co., Jersey City, N. J.; General 
CO. Electric Co., Bridgeport, Conn.; The Steelduct 


\ \ Co., Youngstown, Ohio; Enameled Metals, 

GALVA, * ILLINOI'S Pittsburgh, Penn.; Kondu Mfg. Co., Ltd., 
Preston, Ont.; Wagner Malleable Products 
Co., Decatur, Il. 
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New! Improved! 


BLACKBURN 
GROUND PLATE 


3 BIG QUALITY FEATURES! 


Supplied with double bar connector (one © Connector screws are made of high strength 
bar on each side of plate). These double Duronze— will not season crack—can be in- 


bars grip wire tightly and positively—ground wire stalled tightly without stripping or distorting. 
will not pull off or loosen as pole is set in hole. 


© It's stronger —more rigid—easier to handle 


You get all these features and others too—at no 
additional cost —so specify BLACKBURN Pole 
Bottom GROUND PLATES! 


— easier to store — easier to install — send for 


sample and see for yourself! 


SEND FOR A SAMPLE AND SEE FOR YOURSELF! 


FIRST, MADISON & CLINTON STS. « JASPER BLACKBURN PRODUCTS CORP. - st. Louis 6, missour! 


SS ae ee OS ee me oF me ee ee oe me PROODOuUCTS jee: ae eee ee ¥@€@aA 8S? 
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HIGHLY DIELECTRIC 


NON-RAVELING 


STRAIGHT-TEARING 


HIGH-TENSILE STRENGTH 


FAST GRIPPING 


NON-LEAKING 


Security Tape has its selling points built in. Not 
just ordinary friction tape but a product engineered 
to fill exacting standards. Security has a power- 
ful grip, is extremely dielectric, and will not ravel. 
Its high tensile, straight-tearing fabric is free from 
pinholes. Security is ideal for electrical and general 
purpose jobs and dealers and contractors know it. 
Have you enough Security in stock? 


UNITED STATES RUBBER COMPANY 


TAPE DEPARTMENT + ROCKEFELLER CENTER, NEW YORK 20, N. Y 
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Auh matic . Electri-Centers 





provide push-button control, 
automatic protection! 


e Revolutionary Pushmatic Electri- 
Centers provide electrical control centers that 
are the last word in efficiency and protection 


They are attractive, compact, simple 
easy to wire. There’s plenty of gutter room 


even in the smallest cabinets. 


With Electri-Centers there are no fuses to 
buy, no complicated operations or installation 
techniques to remember. You get versatility 
and adaptability, 
operation 


installation and 


obtainable in 


ease of 


never before any 


panelboard. 


Electri- 
available from 2 to 40 circuits, can 
Write today 
for new Pushmatic Bulletin. It contains com- 
plete information and prices on all Pushmatic 
Electri-Centers. 


Beautifully Pushmatic 
Centers, 


be installed almost anywhere 


styled 


Handsome Pushmatic 


Electri-Centers available 
from 2 to 40 circuits, can 
be installed almost any- 
where. 

> 


oe provides finger-tip control 
and automatic protection for elec- 


trical circuits. A 


simple 


push of the 


finger makes or breaks the circuit 


If electric current is broken by short 


or overload, just 
restored 
by hand... 


There’s a 


PUSH and service is 
No more bothersome resetting 
no fuses to buy 


Pushmatic to meet every 





load condition: THERMAL-MAGNETIC 
and THERMAL-MAGNETIC with ex- 
clusive AMBIENT COMPENSATING 
FEATURES. All are identical in size and 
contour, in ratings of 15, 20, 30, 40 and 
50 amperes, 120 V., 1 pole, or 120-240 V., 
2 poles, AC. All are 
rating and type. 


interchangeable for 


See Pushmatic Electri-Centers before 
you specify or buy any panelboard! 


BULLDOG ELECTRIC PRODUCTS COMPANY 
DETROIT 32, MICHIGAN * FIELD OFFICES IN ALL PRINCIPAL CITIES 
IN CANADA: BULLDOG ELECTRIC PRODUCTS OF CANADA, LTD. TORONTO 


BULLDOG 


HEADQUARTERS FOR ELECTRICAL DISTRIBUTION 


individual 
. easier to 
interchange 


Pushmatic is an 
single-pole unit 
add, remove or 
than multiple units. 
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What You Should 
Know About 


VOLTAGE 
REGULATION 


Fluctuating voltage and voltage drop is still a problem that 
affects the proper operation of electrical equipment in indus- 
trial, commercial and residential buildings. An office machine 
distributor made seven service calls and replaced the machine 
before the trouble was traced to a low voltage condition. 
An electrical contractor replaced fluorescent tubes, starters 
and ballasts in a lighting installation without improvement 
before the fluctuating voltage condition was discovered. An 
electric motor manufacturer replaced two burned-out motors 
installed on an air compressor before discovering that voltage 
dropped to 92 volts on occasion. These are but a few of 
hundreds of instances where trouble could be eliminated and 
perfect performance of the electrified equipment maintained, 
by the simple installation of an Acme Electric Voltage Adjustor 
or an Acme Electric Voltage Stabilizer. Tell your customers 
how they can correct their voltage fluctuating conditions with 
the proper Acme Electric voltage controlling transformers and 


you'll pick up a substantial amount of profitable business. 


ACME ELECTRIC CORPORATION 


672 WATER STREET CUBA, N. Y. 


Acme Electric manufactures Luminous Tube Transformers — Fluorescent Lamp Ballasts — 
Cold Cathode Lighting Tansformers and Ballasts—Radio and Television Transformers— 
Electronic Transformers—Door Bell, Chime and Signalling Transformers—Oil Burner Ignition 
Transformers——Safety Transformers—Voltage Regulating Transformers—Stepdown Trans- 
formers—Control Transformers—Warp-stop Transformers—Air Cooled Power Tansformers 
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Designed for individual machine or 
appliance use. Supplied with primary cord 
and plug which is connected to existing 
outlet. Integral secondary receptacle ac- 
commodates connection from electrified 
machine. Voltage is manually regulated to 
requirements. Sizes from 150 watts to 


750 watts 


This manually regulated Voltage Adjustor 
may be installed at the incoming electrical 
circuit of a building or department and can 
be used to regulate voltage supply cover- 
ing all electrical equipment served by the 
secondary circuits. An accurate Voltmeter 
registers secondary voltage output. A 
manually controlled knob permits regula 
tion over a range from 65 to 130 volts or 
145 to 240 volts. Available in sizes from 
1 KVA to 10 KVA. 





This Voltage Stabilizer is designed to auto- 
matically react to a fluctuating voltage con- 
dition, and almost instantly regulate an 
over-voltage or under-voltage to the normal 
115 volts required. Available in capacities 
of 15, 25, 50 VA. Correct voltage over 
range from 95 to 130 volts 





CERTIFIED 
BALLASTS 
oo HE buh to 
outlast Te 


LIGHTING FIXTURE 





For long, trouble-free, satisfactory fluorescent lighting —insist on CERTIFIED 
BALLASTS, the ballasts that usually outlast the lighting fixtures! 


CERTIFIED BALLASTS assure not only long, satisfactory ballast life, but rated 
light output and full lamp life, too. CERTIFIED BALLASTS are quiet in operation. 
They're your best bet for peak performance and highest operating economies. 


CERTIFIED BALLASTS are made to exacting specifications, then tested and 


checked by Electrical Testing Laboratories, Inc. 


Insist on CERTIFIED BALLASTS — and be safe! 





@ Complete information on the types of 
CERTIFIED BALLASTS available from each 
participating manufacturer may be obtained 
from Electrical Testing Laboratories, Inc., East 


End Avenue at 79th Street, New York, N. Y. > rk Neat 
Participation in the CERTIFIED 


BALLAST program /s open to any 

















manufacturer who complies with 
the requirements of CERTIFIED 
BALLAST MANUFACTURERS. 








y, 


FATIFIED BALLAST MANUFACTURERS 


Makers of Certified Ballasts for Fluorescent Lighting 


SPEC. NO. 6 
HIGH PF 


2116 KEITH BLDG., CLEVELAND 15, OHIO 
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DURABLE* DEPENDABLE 


Heavy Duty Plugs an 
Receptacles 


FOR PORTABLE ELECTRICAL EQUIPMENT 


Pyle-National plugs and receptacles are built to withstand the most 
severe operating conditions, as proven by years of remarkably depend- 
able service in a wide variety of industrial applications. The many sub- 
stantial construction features of this extensive line of plugs and re- 
ceptacles and the high quality of materials and workmanship insure 


safe operation, uninterrupted service and long life, 


QuelArc * Circuit Breaking Series Unique partitioned in- 


sulation provides long insulated paths through air and across surfaces 
for exceptional protection in these current rupturing devices. Galvan- 
ized cast metal housings, bakelite insulation and individually renewable 
contacts insure long service life. Ratings 20, 30, 60, 100 and 200 amperes, 
250 volts DC, 600 volts AC —2, 3, and 4 pole—grounded through shell or 
extra pole. Threaded cap, plain and hinged spring door housing styles 


are available. 


1, 2, 3, 4, 6, 8 pole interchangeable contact units 


COSOD SD 
C% €2 ¢® 


Triploc and Multiple-Circuit Series 


A line of exceptional versatility, unequalled 
in the heavy duty field, with a virtually 
unlimited number of assembly combina- 
tions for varied applications. Offers a selec- 
tion of 1, 2, 3, 4, 6 and 8 pole contact units 
which are interchangeable and reversible in 
any single set of housings. Many types of 
single housings available of pressed steel 
with automatic lock and of cast metal 
threaded for watertight gasket seal. Multi 

Circuit housings—2, 3 and 4 gang—available 
for combinations up to 32 poles. Ratings 15 
and 20 amperes, 250 volts DC, 460 volts AC 
—circuit breaking. Pressed steel fusible 
and fuseless plugs measure 1"%" outside 
diameter. 


Midget Triploc Series same con- 


struction features as Triploc except for 
much smaller outside diameter of plug 
shell—only 144". Interchangeable and re- 
versible contact units—2, 3 and 4 pole —are 
of the flat blade type. Rated 10 amperes, 
250 volts; 15 amperes, 125 volts. 


Fusible Plug 


Fuseless Plug 


2-Gang Receptacle 


General Purpose Series Available 


with cast metal housings in many types for 
circuit breaking and disconnect service. 30 
amperes, 125 volts DC, 250 volt AC—1, 2, 3, 
4, 5 and 6 pole. 60 amperes, 250 and 600 
volts—3, 4 and 5 pole. 100 ampere, 250 and 
600 volts—2, 3 and 4 pole. Also many special 
types, fusible and fuseless, for varied ap- 
plications. 





THE PYLE-NATIONAL COMPANY 


1352 NORTH KOSTNER AVENUE, CHICAGO 51, ILLINOIS 


DISTRICT OFFICES and REPRESENTATIVES in Principal Cities of the United States 
EXPORT DEPARTMENT: International Railway Supply Co., 30 Church St., New York e CANADIAN AGENT: The Holden Co., Ltd., Montreal 


CONDUIT FITTINGS + FLOODLIGHTS + TURBO-GENERATORS + LOCOMOTIVE HEADLIGHTS + MULTI-VENT AIR DISTRIBUTION 
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ULES: 


THE NATIONAL MAGAZINE OF ELECTRICAL WHOLESALE DISTRIBUTION 


A McGraw-Hill Publication 





Electrical Wholesale 
Distribution 
For the Month of November 1950 








SALES November sales of electrical goods wholesalers 


all classes combined, registered a slight decline, 5 per 


cent, below the previous month, but were 35 percent 





above the same month one year ago. Cumulative sales 
for the first eleven months of 1950 were 
higher than the corresponding period a year ago 

By class of house, November sales of full-time wh 
salers declined 2 percent below the previous mont} 
while wiring supplies and construction materials dis 
tributors registered a 4 percent drop and appliances and 
specialties wholesalers a 16 percent drop 

Compared with the same month a year ago, Novem 
ber sales of full-line wholesalers and wiring supplies 
and construction materials distributors were both up 36 
percent. Appliances and specialties wholesalers re 
ported November sales 19 percent above the same mont 
a year ago 


INVENTORIES Inventories of electrical goods whol 

salers at the end of November rose 15 percent over the 
October level and were 31 percent above the dollar value 
of stock on hand November 30, 1949 


> 


By class of house, full-line wholesalers reported a 14 


ons REE Le SET 


percent increase in inventories over October 1950 
wiring supplies and construction materials distributors 
an increase of 4 percent; appliances and specialties 
wholesalers, an increase of 24 percent. Compared with 
November 1949, the three classes of houses reported 





inventory increases of 27, 25 and 58 percent, respe 
tively. 

Based on the current rate of sales, electrical goods 
wholesalers had sufficient stock on hand for approxi 
mately 38 days of business—5 days’ more than the 
October 31 supply but about 2 days’ supply less than 
reported last year 


The position of these monthly index indicators is determined Department of Commerce. The National and Regional analyse 
by tabulation of hundreds of reports from an identical fags which follow include the reports from a much larger but 
of wholesale distributors, located throughout the U. S. who less regularly reporting group, and the percentages arrived ; 
furnish reports regularly. The figures are compiled a, E.ec- do not always check exactly with the index position. 

TRICAL WHOLESALING by the Bureau of the Census of the U.S The Editor 
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It’s the “really new” 
EDWARDS 
Fire Alarm Station 


Edwards does it again . . . justifies 
its position of leadership with the 
first really mew coded fire alarm sta- 
tion in 20 years. It’s bound to be a 
favorite with architects and electrical 
contractors for new schools, hospitals, 
office and industrial buildings. Here's 
why: 

It’s the result of long, careful sur- 
vey and analysis of requirements 
among fire protection authorities, 
government experts, architects and 
electrical engineers. The picture on 
the left shows you its streamlined 
beauty ... beauty worthy of modern 
developments in architectural design 

. and utterly different in appear- 
ance from old-fashioned bulky, rough- 
finished cast iron stations 

It’s superlatively functional in de- 
sign, too—providing vastly improved 
operating efficiency and important 
installation economies. Available in 
standard lustrous red enamel with 
highly polished bright metal trim as 
well as any desired color or finish 


And while you're at it—take a look at 





ean - _ ON THE LEFT, reproduced ON THE RIGHT are i 


| ATMOST™ for most new buildings and for all buildings that sunt the best im jure prote in miniature, is the double of the Edwards’ advertise 
spread ad which tells the complete ments which have appeored recent 


story of Edwords’ new coded fire ly in Time and The Magazine 


ERR lw om Yad! 
| Wa q rea | ‘ ire | ar ation alarm station to architects and elec of Building. Edwards’ advertising 
i. e+ i i ( \ t trical contractors. (With a handy also appeors in leading school 
ke ; coupon for additional information and hospital publications 


World's most reliable time, 
communication and protection products 


EDWARDS COMPANY, INC., NORWALK, CONN. 
In Canada: Edwards of Canada, Ltd 





VASLAL 
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Kdwards PROFIT PLUS” 


Another outstanding example 
of how Edwards’ policy of the 
finest products and full 


distributor protection gives 


you PLUS PROFITS. 


PLUS PROFITS because this really new coded shown below—are constantly at work to get more 
fire alarm station will mean more Edwards’ in systems business. on which Edwards’ distributors 
stallations ... and on all installations Edwards’ — enjoy their full share of profit 

distributors are fully protected. BUT—Edwards can support this liberal policy 
of full protection only because of the fine job the 
distributors have done over the years on Edwards’ 
standard and staple products. And only through 
continued aggressive effort on the part of a dis 
tributor on all these items can Edwards’ policy 
PLUS PROFITS because Edwards’ sales force of full protection and promotional efforts be 
aided by promotional efforts such as those maintained to give you PLUS PROFIT. 


PLUS PROFITS for distributors because all 
Edwards Systems sales are made with little selling 
expense on the part of the distributor, and no 
warehousing .. . yet full discount protection 


some of the Edwards’ ads that are working for you 
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Electrical Wholesale Distribution 





REGIONAL ANALYSIS 


sscs ail Ouses 
s compared to the pre 
In New 


higher than the previous 


two regions 
her in the Mountain re 
les (12 percent) occurred in 

\ll other areas approxi 

mated the mal aver down 5 percent 
All regions showed larg ains in 


1950 as compared with the 


sales volume for 
the first ele 


same period in England region con 
tinued to hold the lead with cumulative sales 37 percent 
ahead of a year ago 

Inventories compared with the previ 


] 


increased in i] regions irg t increase in inventories 


was reported by the Pacific regior 23 percent 


STATES COMPRISING GEOGRAPHIC DIVISIONS: RI 
GION 1—Maine, N. Hamp., Vt., Mass., R. 1., Conn.: REGION 
2—N. Y., N. J., Pen REGION 3—Ohio, Ind., Il, Mich., Wis 
REGION 4—Minn., lowa, M N. Dak., S. Dak., Nebr., 


52 


NOVEMBER, 1950 


Figures in this table apply to the geographic divisions 
as outlined and numbered in white on map above. 





us month were 


SALES INVENTORIES 
November 1950 November 1950 
Compared in %/, with Trading Compared in °/, with 
Oct. Nov. Region 1950 Nov. 
1950 1949 (See Map) Oct. 1949 
+48 +18 43! 
+23 +16 +38 
+43 + 9 +32 
+33 +18 +34 
+46 +12 437 
+39 +19 4-46 
+24 +13 +25 
435 +13 +14 
+30 +23 +24 


—9 





OOnouwahwn— 








Kans. ; 


REGION 5—Del., Md., D. of C., Va., W. Va., N. C., S. C., Ga., 
Fla.; REGION 6—Ky., Tenn., Ala., Miss.; REGION 7—Ark 
La., Okla., Tex.; REGION 8—Mont Idaho, Wvo., Colo., 
N. Mex., Ariz., Utah, Nev REGION 9—Wash., Ore., Calif 


ELECTRICAL WHOLESALING—February, 1951 




















WHOLESALE 
ONLY / 




















WE BELIEVE 


WHOLESALERS 
are IMPORTANT 


The Wholesaler is the indispensable link that holds together 
the Nation's distribution system ... he is the supply depot 
that complements the craftsman's skill . . . through a careful 





selection of brands he builds and maintains the confidence 
of the Trade — a confidence that is necessary to exist... 
he is the buyer, the seller, the arbiter; the protector of the 
Craft against unethical practices, shoddy quality, and high 
prices ... to the Wholesaler, then, price is important — but 
less important than value which makes friends and keeps 


them. 


Since we serve the Wholesaler exclusively, we shall con- it Gen Cie What 
when you buy fit- 
tings. tt is your 


thereby maintaining the reputation for value we have built gvarantee of uni- 
form quality, 


tinue to furnish the finest fittings at a competitive price 


over a quarter-century. 





z leh ids 
a ° a ar rea 


conpurr Prive Propucts co, OF UULUMOUD , « 


PIPE COUPLINGS + PIPE NIPP + ws, D & E.M.T, 
RURMIOS. PERERD «,*: | i 
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what 
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get 
when 
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SILVALINE 


If you're looking for a longer lived, more weather resistant, 
more dependable service entrance cable—take a good long 
look at what Silvaline* Type SE with true URC Weather- 
proof protection offers ; 


GENUINE URC-SATURANT— not an inferior substitute—makes Silvaline’s 
durable fibrous covering indefinitely resistant 


to weather. 


TOUGH NEOPRENE TAPES cover each individual conductor — 
increase resistance to heat, moisture and weather... 
in 2 colors, black and red — give the preferred 


means of conductor identification. 


OVER-ALL-BRAID COVERING provides high resistance to deterio- 
ration and adds life to the covering. 


SILVER-FINISH COATING provides clean handling and an attractive surface 
... makes greatly improved base for house paint — 
permits use of URC saturant and finish without 
discoloring externally applied paints. 


Write your nearest Anaconda sana 4 ™ the right cable for the job 


Sales Office or Distributor today. 
Find out the full details on how 


Silvaline can do a more depend- 


able job, more economically. ' ® 
Anaconda Wire & Cable Com- Ni A Ni Dp 


pany, 25 Broadway, New York 4, 


New York. a p 0 W FR | : 
and be WIRE AND CABLE 


prepared ! 
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VENTILATION: Big 1951 Opportunity! 


Public acceptance of the advantages that acrue from. the 
liberal use of fans and ventilating equipment has grown by 
le aps and bounds in recent years, with each new vear setting 
The years 1949 and 1950 


showed almost undreamed of demand, so that when the 1950 


new sales records in that fie'd 


season waned, manufacturers and wholesalers wasted no time 
in getting ready for even bigger sales volume in 1951 
Production for 1951 commenced almost before the last ship 
ments for 1950 consumption had left the warehouses. Hug 
quantities of completed fans and ventilating equipment are 
in the hands of manufacturers and distributors today and 
the inauguration of the National Defense ogram wit! 
subsequent restrictions came when raw materials and con 
ponents tor the balance of 1951 quotas were well past the “cut- 
ting up” stage 
Thus it looks at this writing as if from the standpoint of 
availability the salesman who pushes fans and _ ventilating 
equipment may ! look forward to topping his 1950 records 
I I t oO tive in has 
aged in a supreme effort 
defenses so that no aggressor can succeed in changing this 
land of the free into a s‘ave state. Therefore: Requirements 
of defense plants or any applications where fans or ventilating 
equipment will directly or indirectly aid our defense effort 


MUST HAVE THE ABSOLUTE RIGHT OF WAY 


* 
Final Score 1.400.000 


The Bureau of Labor Statistics has made it official : 1,400,000 
new homes were built in 1950 as compared with the previous 
ficial record of 1,025,100 homes built in 1949 

Getting a running start with 78,700 units in January, the 
uilding industry skyrocketed monthly starts to 148,000 in 
May, maintained an average monthly rate of 140,000 through 
the summer months and might still be rolling great guns were 
it not for that monkey wrench: Korea 

High con eT purchasing power and easy financing helped 

make those records. With credits tightened and restric 


on materials 1951 probably will see the 1950 figure cut 


* 


Why Failures 


Once more DUN's REVIEW, published by Dun and Bradstreet, 
Inc., has published a study on “Why Do Businesses Fail.” It 
covers the year ended September 30, 1950. We believe that 
the observations or underlying causes for failures therein 
quoted should be memorized by every business executive or 
credit man who has to get the bulk of his business from other 
than a handful of “Blue Ribbon” accounts 

Here are the percentages of failures resulting from major 
“underlying causes”: Neglect 6.1 percent, fraud 4.0 percent, 
lack of experience in the line 17.3 percent, lack of managerial 
experience 17.5 percent, unbalanced experience 12.0 percent, 
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incom] 1 3 percent, disaster 
ki 
gures squarely it we find that only 
percent of total made up failures due to neglect 
saster and “reasons unknow re difficult to spot ir 
and such failures can hardly harged to careless 
part of the credit man 
our major causes of tatlures, viz. lack 
rience in tl ne, lack of managerial experience, un 
experience and imcompetence, which collectivel 
86 percent all failures are comparative! 
man who has to make the decision takes seriously 


busi tatlures; is it the fello who asks for credit or is 


Phat brings us to the $64 question, namely: Who produces 


who decides to take a chance” without 


existing ear marks of 


Disposal 


It is reported under a Mount Dora, Fla., dateline January 
24t 1951, that Florida resort community has signed a 
contract to buy electric garbage disposers for resale to loca 
householders at a special price of $99.95 ins 

Said Mayor D. Fletcher Crane: “Our aim is to make Mount 
Dora a better and more attractive place to live in and t 
We believe that bv eliminating garbage cans, we 


town both cleaner and healthier and at the same time 


cut down the load on our garbage trucks.” Three 
plumbers ind two local “electricians” ; to make the 
tions 

That just about makes it dispose-all right a 


garbage, distributor, dealer and contractor 


* 


Victory for Vivian 


\ Federal Jury at New Haven, Conn., has just decided that 
Miss Vivian Kellems is entitled to recover from the Govert 
ment the sum of $6,138 which was seized by the Interna 
Revenue collector from her bank account 
failing to meet withholding tax law requirement 

Miss Kellem controls a small company that manufactures 
cable grips and when the withholding tax procedure became 
the law, she refused to obey on the contention that the gov 
ernment has no right to force business concerns to act as tax 
collectors 

\fter President Truman and Secretary of the Treasury 
Snyder ignored her requests for indictment as a tax 
violator so as t make a test case, she brought the suit for 
recovery which she now has won 


That leaves the next move up to Mr. Trumar 


Lfrw- A 
8 EDITOR 


ge oe 
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: . i All Types Of Enclosed 
Extensive Line Of Branch : - - Safety Switches 
Circuit and Residence 


Panels 








A Complete Line of Wea 
therproof and Raintight 
Service Equipment and 


Safety Switches 





Wa 
General Switch Corp. 


One of the Leading Manufacturers of 
SERVICE ENTRANCE EQUIPMENT 
Pull I Operated Togs 


lypes. Ind ate 
ENCLOSED SAFETY SWITCHES 


Service Equipment To Meet 4 oe ee a | 


Every Requirement BRANCH-CIRCUIT PANELS 
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ats including 
A COMPLETE line of 
ENCLOSED SAFETY SWITCHES 


Type A Enclosed Safety Switches 
H.P. rated. 30 to 1200 amps., 230V through 600V. Fusible 
and non-fusible (with or without neutral) for 2, 3, 4 and 5 
poles. Positive switching mechanism — quick-make and 
quick-break. Interlocking cover. 


Type C Enclosed Safety Switches 
H.P. rated. 30 to 600 amps., 230V through 6O00V. Fusible — — 
and non-fusible (with or without neutral) for 2, 3, 4 and § . Abtindant knavkests— ample 
tore Pen gu switching mechanism — quick-make and ; Dpeetha : hwife-blade 
q F constraction. 

+ Solderless pressure wire con- 


Type D Enclosed Safety Switches nectors: 
For Cartridge Fuses 


H.P. rated. 30 to 600 amps., 230V-250V. Fusible and non- 
fusible (with or without neutral) for 2, 3, 4 and 5 poles. 
Spring actuated quick-break. 








For Plug Fuses 
Front Operated Toggle .......... 
H.P. rated. 125V-250V. Fusible and non-fusible . , Side-operated. 
(with or without neutral) for 2 and 3 poles. Snap- ree Wade e ioe ir gaan 
action, toggle actuated. Dependable, full-floating ys , “pepe? z wo 
contacts. With or without dead front plate. pa — 


Side Operated 
H.P. rated. 125V-250V. Fusible and non-fusible 
(with or without neutral) for 2, 3 and 4 poles. 


Raintight Enclosed Safety Switches 
H.P. rated. 30 amps. (plug or cartridge) to 200 amps. Fusible, 
and non-fusible( with or without neutral) for 2, 3 and 4 poles. 


Double Throw Enclosed Safety Switches 


30 to 600 amps. 230V through 6OOV. Fusible and non- Rust resistant steel enclosures. 
fusible for 2, 3 and 4 poles. 





=a oe = oe 
oo" “= = 


. nm ee 
NEW CATALOG—W' rite . re we 
eaeconcahcttetetndrertane General Switch Corp. ~~ 


45 Roebling Street, Brooklyn 11,N.Y. © 


Please send me new Catalog No. $103 and 
latest price list. 


rn e + re | ‘ a 


ADDRESS... 


Switch Corp. 


45 Roebling Street Brooklyn 11, N. Y. 


GW ctieetinteniceorts 


ee 
R Sales Offices in Every Major City 3 
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Connections 
WITH | + A V * e 


CAST BRONZE 
GROUND CLAMPS 


ry 
4 


TYPE No. JP 


na 
= 
3 
= 
3 
2 
: 
2 


wynnnnyunnn 


wi 


TYPE No. J 


ti 
4 


tt 


* GREATER STRENGTH 

* GREATER CONDUCTIVITY 

* POSITIVE BONDING For bonding copper 

* NON-CORROSIVE ee 
or ground rod. 

*& PERMANENT 

* EASY TO INSTALL 


TYPE No. JA 


Mt 
CitMaFORED DOLD H ANNE DED: 


> 


Write for the latest Weaver Catalogue 
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20% MORE LIGHT! This department store 
MODULE installation delivers 60 footcandles. 
To obtain the same light output with ordinary 
fixtures, 20% more units would be needed. 


— 


20% MORE LIGHT! In this modern drug store, 
MODULE attains a 96 footcandle output. An 
equivalent number of conventional fixtures 
would deliver only 80 footcandles. 























that's the lighting magic of 





TIT Ti LT) a8€G. u. S. PAT. OFFICE 





Yes, MODULE’S exclusive Polystyrene plastic louver passes 

20% MORE LIGHT than conventional metal louvers—saves more 

lighting dollars in any installation. And with just 4 simple, low-cost 
“building blocks of light,” MODULE creates unlimited custom-fitting 
lighting patterns to fit any commercial interior. Because MODULE 

units fit together simply (both mechanically and electrically), patterns 
can be rearranged to suit changing needs—at minimum cost. 

MODULE’S styling is enduring; stays beautiful, new. No ordinary fixtures 
can match MODULE—the only lighting system that delivers 20% more 
light, that custom-fits any commercial installation at lowest cost. 


SEE THE PROOF! 


Get your copy of MODULE 
IN ACTION showing actual 
installations. Here are 
selling ideas unlimited 
for contractors, archi- 
tects, utility representa- 
tives and lighting sales- 
men. Write for your free 
copy today. 


MITCHELL MANUFACTURING COMPANY 


2525 WN. Clybourn Avenue © Chicago 14, Illinois 
In Conede: Mitchell Mig. Co., Ltd., 11-25 Davies Ave., Terente 


20% MORE LIGHT! Here is MODULE in on 
appliance store, delivering 70 footcondles. 
Using the same number of ordinory fixtures, 
only 58 footcandies would be obtained. 
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DRAG IT OVER ROCK Many Amerclad Cables are 


built especially for service like this, and they're a wonderful in- 
vestment in safety and trouble-free operation. Cables can be fur- 
nished with that famous American Steel & Wire Company devel- 
opment—PS Shielding, a conducting rubber tape that eliminates 
many of the disadvantages of metallic shielding . 
corona discharge . . 


prevents 
. provides a fool-proof ground circuit. 


SUBMERGE IT Pit mining often means that Amerclad 


must be submerged in standing pools of water besides being 
dragged over sharp rock. The tough Amerprene jacket is just 
the thing for duty like this: it’s practically impervious to 
moisture, earth acids and alkalies. PS Shielding gives extra 
protection—it clings tightly to the insulation and eliminates 
the gaps that cause corona discharge 


A ervEEL 4 
USE IT ON THE RAILROAD... amerctad 


Railway Utility Cable does not need a canvas stocking. The 
flexible compound-strand-conductor is made from well-tinned 


and annealed copper wires—covered with a separator of paper 
or cotton for easy stripping. Oil-resistant Amerprene jacket 
means extra years of service—for generator leads, car-lighting 
service, train line connectors and battery jumpers. 


eeees AND IN MINES Amerclad Cables and Cords 


are available for just about every mining need . . . from sweat- 
proof miners’ lamp cord to locomotive gathering cable. 
Jackets are made from flame-resisting Amerprene—a tough, 
hard-wearing Neoprene compound that will best withstand 
mine acid water. We furnish cables that conform to all speci- 


fications of the Pennsylvania Department of Mines. 
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..these Amerclad Cables are 


Built for Punishment 


When you buy Amerclad Cable, you can pinpoint your 
needs. Chances are we can pick a standard cable, right 
from stock, that wiil fit your requirements exactly. 

For some examples, look at the photographs on these 
pages. They show some mighty strenuous applications for 
any type of cable. But each problem was solved with 
Amerclad—the famous group of rubber jacketed cables 
manufactured by American Steel and Wire Company. 

Standard insulations and jackets are available to with- 
stand heat, oil, flame, sunlight, age and underground 


7 
COIL IT The gathering reel in this picture operates continu- 
ally—24 hours a day. Used in an automatic parking garage, this 
Amerclad Cable is constantly being coiled and uncoiled. Up- 
stairs, it is dragged through oil and dirt that would ruin all but the 
very best cables. Service like this is not unusual for Amerclad 
Cables—they're built to withstand the worst type of mechanical 
abuse. 


T&D 


‘ 
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mining service. Moreover, you can obtain the widest 
range of physical construction—to meet the special con- 
ditions of industrial, general, mining and railway instal- 
lations. Write today for detailed specifications. 


AMERICAN STEEL & WIRE COMPANY, GENERAL OFFICES: CLEVELAND, OHIO 
COLUMBIA STEEL COMPANY, SAN FRANCISCO 
TENNESSEE COAL, IRON & RAILROAD COMPANY, BIRMINGHAM, SOUTHERN DISTRIBUTORS 
UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


FLEX IT Amerclad Welding Cable has to meet some very 
special requirements. Made from a large number of very fine 
wires, the cable lies flat, it doesn't kink or snarl and it doesn’t strain 
the operator’s wrists while holding the electrode in an awkward 
position. Like other Amerclad Cables, Amerclad Welding Cable 
is vulcanized under pressure in a rigid lead sheath. This insures 
a perfectly smooth surface that resists abrasion and hard usage. 


3:05 & ki 





FASTER DELIVERY 
@ 


In times like these, when plant facilities must be expanded 
or modernized, Standardized FUSE TYPE FEEDER 
PANELBOARDS, are particularly ideal. 


Recently re-designed, inside and out, to minimum space 
requirements ... without sacrificing such popular features 
as generous wiring space and ease of installation... these 
improved, compact feeder panelboards are built of stand- 
ardized units and assembled, as required for specific appli- 
cation, thus facilitating deliveries. 


Four standardized widths, ten standardized heights and 
three standardized depths of boxes meet any requirement. 
Boxes are shipped from stock ... with removable ends to 
permit drilling of conduit opefiings on the job. Too, panels 
are readily installed after boxes are in position. 


Two dependable Switches ... the (& PULFUZSWITCH 
and the ® KLAMPSWITCHFUZ.. . make these feeder dis- 
tribution panelboards the finest in safety and efficiency. 
Both types combine switch and fuse in one unit so that cur- 
rent is OFF when the door is opened, or the fuse carrier 
removed. This makes replacement of fuses safe... quick 
-.. simple. 

@ PULFUZSWITCH capacities: 30, 60 and 100 amps, 

250 volts AC or DC, 30; and 60 amps, 600 volts AC For operating switch requirements, @ Shutlbrak Type A, 

ia 2, 3 and 4 pole. Quick Make and Quick Break Interlocking Switches are 

a gpg oy goer ag available in the same standardized construction. 

2, 3 and 4 pele types, single or double throw. 


@ SHUTLBRAK capacities: 30 to 600 amps, 250 volts For more information about the standardized ® Fuse-type 
AC or DC; and 600 volts AC in 2, 3 and 4 pole types. Feeder Panelboards, talk it over with your ® representa- 
tive (he’s listed in Sweet's). 


Frank eCdam Electric Co. 


Our 60th Year... ST. LOUIS 13, MISSOURI 


Maher4 of BUSDUCT » PANELBOARDS + SWITCHBOARDS « SERVICE 
EQUIPMENT 4 SAFETY SWITCHES * LOAD CENTERS +» QUIKHETER 
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G. E. Wins Fair Trade Suit . coer 


against 


Against Macy’s, New York arly pero (148) were 


ities generall 

New York Supreme Court grants General Electric Co. Ini asaenttncaees 
— P e 9s ’ all 

permanent injunction enjoining R. H. Macy & Co. from ~— 
r (rene! 

selling Fair-Traded G.E. appliances at cut prices tric enfor y cutting prices itself 

y initiated the 


N' W YORK~--The climax to a i 1 _ as any other manufac m 1 of enforcement General 
lengthy and at times heated legal l r or producer, sh Id: (1) keep itself rect respo ng this I t 


battle came recently when a permanent iformed as to price cutting activities and 
Was grante the General ther trends generally known in the indus 


Macy & ry or trade; (2) keep close scrutiny overt 


1own department rior violators and take appropriate 


1ere indicated (3) investigate wre than 100 dealers 
up complaints v1 t it one time 


Fair Trade prices by | ( cording to tl 


essary 5 pu | < Electri 
Supreme sustained orcemen additional 


Clay Greenberg 1 wram Electric s 
of the grounds or Macy sl 


1 sales Ma 


(Genera present enforcement progratr 
1 


Granting of the injunction was condi 
tioned on the continuation by Genera Macy defended its admutte 
Electri its present vigorou ifor ‘ products, namely that 


ment campaign. According to the « Electric failed to restrain widespreac t Klectric is still ineffective and 


SOME 100 out of almest 150 electrical wholesalers and manu- eastern Electrical Wholesalers Association held Jan. 25-27 in 
facturers who attended the 2nd annual meeting of the South- Atlanta pose in the ballroom of the Atlanta Biltmore Hotel 
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“A BOX FOR EVERY NEED” 
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cutting continues igreemet 


Klectric can eniorce Fair presen 


Frade only by maintaining a 


pri 


policing force changing its present 


method of merchandising thre com Justice Greenberg com 


petitive distributors having ide law follows 


as 


quot 1 ir Tr 


meet and by requiring distributors t rade law 1s, in eftect 


statement of poli 


refuse to sell t 


Justice Greenberg point it that “there xing of commodities bear 


the producer. It 


General 1 ’ o 


the 


is no requirement 


lLlectric courts as uniair 


} 


maintain om 


polici 


lar staff Nor there any 1 f i core wit he Fat 


clivide low 


quirement that General 


system of mer lising tf 1 ‘This general statement policy |} 


its 


Similarly, left on the 


that 


distributors een doorstep of the 


quirement General without benefit of administrative prote 


with distribut tion or rules and regulations for 


Indeed, the development 
Electric in While the 
anti-trust laws. Tl ) ‘ tag is policy 


law allowin 


} 
lirectly « 


into agreements 


off violators latter cx 


urs 


may involve General violation advantages and disadvan 


of the been the sul 


have 


Fair Trade controversy 


hximng runs unter state 


urts to 


interpre 


purposes of the Legis 


purpose 


being to 


the statute 


s expressed as protect a pre 
statute ducer against injury of its good will re 


statute tor entorcement w iting from price cutting of goods bear 


trade mark There 


wressed objectives as to the 
i 


on dangerous ground ing its are also ex 


The present vigorous enf protection « 


rcement 


ing carried on by General Electric distributors of these goods and _ the 


that public 


The co 


Statute 


pinion of this court, all 


irts on the whole have 


gorously In the absence 


sanctioning 


Makes 


those 


Track 


courts 


its 


bject 


having 


t 


yt 


entorced 





MEMBERS of the NPA Task Force known as the Radio-TV-Household 
“Appliances Wholesale Industry Advisory Committee met in Chicago recently 
Attending the meeting were: front row—Sam Rosenthal, Hyland Electrical 
Supply Co., Chicago; Lealis L. Hale, Hale and McNeill, Monroe, La., of 
NEDA: Leslie P. Doidge, government chairman, Office of Civilian Require- 
ments, NPA; Benjamin Gross, Gross Distributors, New York City; Marvin 
N. Bray, General Appliance Storage Co., Alexandria, Va. Back row—K. G. 
Gillespie, Jenkins Wholesale Division, Kansas City, Mo.; W. G. Peirce, Jr., 
Peirce-Phelps, Inc., Philadelphia; Harry E. Williamson, Williamson and 
Davis Co., Washington, D. C.; James H. Simon, Simon Distributing Co., 
Washington, D. C.; George N. Tobias, Radio Distributing Co., Detroit. 
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statutory standards 


able sateguards desig 


functioning of 
expressed 


poses 
rst requirement 
obvious and basx 
Fair Trace 


rd not met 


price 


existence 


The second, whicl 


is that there have been 


diligent enforcement 
Trade prices The 


relief sought be for purpose of 


pur 


Finally, the courts, as in a 


enforcement and not ilterior 
poses 
cases, retain the to retuse 


equitable power 


relief where plaintiff had indulged in any 
practices offensive to the conscience of the 
court 


“W here 


structure 


there is, in ta no existing 


price to protect, the courts hav 


refused to grant relief 


hese principles are n 


ire they appled mechanicz 


court hey are, 


order to obtain the objective of the stat 


ute and an equitable result between tl 


parties.” 


GARY, 


Trade 


IND 


Council, 


Phe 


which has 


Ameri 


admu 


an | 
istrative 
offices here, recently urged that 
Trading manufacturers adopt the enforce 
ment policy recommended for the Genera 

New \Y 
that company a 
R. H 


contract 


Electric Co. by a ork Supreme 


( ourt in granting perma 
Macy & 


violations 


nent mjunction against 


Co. for Fair Trade 


“While the 
concept of Fair 


not established 


Trade 


entorcement pr« 


court has 


new law, its out 


Hine ot an gram 


Fair-Trading manufacturer 
law and equity and will help strengther 


Fair Trade as an econon force working 
in the publ i I R 1 \\ 


Anders 


Southeastern Wholesalers 

Discuss Regional 

Problems 
ATLANTA 


swaddling 
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clothes 
eastern Electric 
staged its se 

Atlanta Builtn 
manne that would 


regional track 


ASSOK 
hesty with 


With more 


Organize 
than 60 1 en 
wholesale distribu 
eastern 
Florida, Georgia 


Carolina and Tennessee) 


was taken up with sessions 
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New Features Save Floor Space, 
Speed Up Wiring, Facilitate Operation 


LESS FLOOR SPACE NEEDED 


Compact trough design allows more troughs to be used 
in a given area of floor space 


LOTS OF ROOM FOR WIRING 


Generous (4 x 8 in.) wiring gutter makes wiring easier 
—can be accomplished with units in the trough—and al- 
lows use of over-size cable on long runs, keeping volt- 
age drop low 


Centr-A-Power 


.--@ cinch to sell on both 


| 
a 


J 


tg 


ACCESSIBLE FROM FRONT 


CENTR-A-POWER Switchboards are completely accessi- 
ble from the front, permitting aisle, back-to-back, “L” 
and “U” installations, further saving floor space. 


TRUMBULL’S TRAINLOAD OF NEW PRODUCTS 
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Switehboards 


quality and price! 


Save customers installation time and mainte. 
nance costs with Trumbull’s new type of switch- 
board for complete low voltage (600 V and under) 
switching requirements. Because of pre-engineer- 
ing and standardization, you can now offer high- 
est quality construction at lowest possible cost. 
Here are some of the features: 

Pre-fabricated, rigid steel troughs can be placed 
in any arrangement to provide a completely dead- 
front, totally-enclosed switchboard. Wiring gut- 
ter design is such that load wiring is isolated from 
incoming load bus. Compact switch or breaker 
units, called CENTR-A-PLUGS, are easily mounted 
or removed. A quick-clip attachment saves time 
in installation, inspection and maintenance. Self- 
aligning: latches replace bolts and nuts. Positive 
connection to bus bars is assured by use of spring- 
loaded, reinforced stabs. Each CENTR-A-POWER 
unit self-contained and electrically isolated from 
adjacent units. 

















How CENTR-A-POWER Fits in 
with Existing Rigid Type 
Switchboard Equipment 


CENTR-A-POWER is made from three standard 
troughs, all 90 in. high. At left is unit type CENTR-A- 
POWER with 18 in. trough; it handles fusible switch- 
es through 200 amp. and circuit breakers through 
600 amp. Two standard section troughs are indicated 
in the center. Type A is 22 in. wide, handles 400 and 
600 amp. fusible switches. Type B is 28 in. wide, 
handles fusible switches through 1200 amp. and cir- 
cuit breakers through 1600 amp. 

Unit-Type Troughs (18 in.) are furnished assem- 
bled or unassembled. Large standard sections are 
furnished assembled only. 





ALSO — TRUMBULL CENTR-A-POWER 
CONTROL CENTERS 
which are of similar construction and line 
up mechanically and electrically with 
CENTR-A-POWER Switchboards. 











THE TRUMBULL ELECTRIC 
MANUFACTURING COMPANY, 
Plainville, Conn. 


TRUMBULL (T) ELECTRIC 


TRUMBULL’S 
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“how you can secure 
priority business with 
ventilating equipment” 


by P. D. Briggs, Vice-President and General Sales Manager, 


World War II taught us many lessons from 
which you can benefit in coming months. As industries 
mobilize, there will be a terrific demand for ventilating 
equipment in new buildings, converted buildings or de- 
partments, and in war-crowded existing buildings, creat- 
ing a vital need for ILG ventilation. All of this business 
can be written on a priority basis, assuring deliveries. 

For nearly forty-five years, the ILG organization has 
developed and introduced ventilating and heating ap- 
paratus of high efficiency, which has demonstrated its 
ability to withstand continuous, ‘round-the-clock op- 
eration. Coupling this fact with the many exclusive 
ILG features and the famous “ONE-NAME-PLATE” 
Guarantee gives you a big edge on competition. 

ILG Self-Cooled Motor Propeller Fans with direct- 
connected motors, together with accessory equipment, 
will be your mainstay for booking 
orders in this mobilization period. 

Available in many sizes from 6” 

diameter wheels through 72”, you 

can sell these high quality fans 

wherever air is to be moved in 

small or large volumes. 

No product in recent years 

has received the acclaim of our 
Model ““PRV”™ Power Roof 
Ventilators. Architects and en- 
gineers are quick to specify the 
centrifugal fan-type for multi- 
story buildings or in applica- 
tions where ducts or flues are 
used. A companion line, the 
ILG Propeller Fan-type Power 

Roof Ventilator, is available in many sizes and can be 

sold for thousands of installations as heretofore 

Kitchen ventilators will be in demand for defense 
housing of various types—around armed force bases, in 
industrial areas, and for whatever civilian housing 
is permitted. Two new models—the Ceiling-type 


ILG ELECTRIC VENTILATING CO 2822 N 


68 


lig Electric Ventilating Co 


Ilgette and the LCIO Built-in 

—will handle most of these re- 

quirements. You will be sur- 

prised, too, at the numerous 

industrial applications which 

can be found for these domestic 

fans—in offices, elevators, and 

other small areas requiring air movement. The same holds 

true for portable cooling fans to keep office and factory 

workers comfortable and at a high productive level. 

The cooling of electronic tubes 

creates a big demand for Centrifugal 

and Propeller Fans. The military 

forces will require thousands of ven- 

tilating fans for many applications. 

And, wherever industry uses duct 

systems, there is a size and type 

ILG Centrifugal Fan either direct-connected or belted, 
ready to increase your sales. 

Heating plants and buildings is equally important 
to expanding industry. ILG offers complete lines of 
steam, hot water, electric, or 
gas-fired unit heaters for han- 
dling all requirements. 

Plan now to get your share of 
this priority business. Bring your 
sales manuals up-to-date with 
latest literature and prices. Write 
us or contact our nearby Branch 
Office (consult your classified 
directory) about priority regulations, deliveries, engi- 
neering data, and help on laying out systems. We 
shall be happy to cooperate with you to the fullest 
extent in your drive for defense business. 


Las 
ae VENTILATION 


WWW 
WANN 


CRAWFORD AVENUE, CHICAGO 41, ILLINOIS 
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FANS and VENTILATING EQUIPMENT 
SPEED DEFENSE PRODUCTION 


through 
MORE and BETTER 
Health - Comfort - Work 


* in Defense Plants ¥& in Institutions 
*% in Homes ¥& in Public Buildings 


w in Commercial Places ¥%& on Farms 
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The Market Is Ready 


And . 


... Selling 








fill the orders. 


Inventories are 


before metals became short. 





The year 1951 will be a big year for sales of fan and 
ventilating equipment. There will be a heavy demand 


in practically every field and an adequate supply to ful- 


in excellent condition for the 
season. Many distributors have a good carryover of fan 
and ventilating equipment from last year while manu- 


facturers have been able to stockpile substantial units 


are sufficient to supply the heavy demand of defense 


1951 


stitutions. 


used in some cases in place of aluminum. 


During World War II at least one large manufac- 
turer of fan and ventilating equipment expanded his 


production 500-600 per cent. 


plants and shipyards and at the same time continue at 
least a limited supply to wholesale distributors. 
Some material shortages are being overcome by sub- 


For example, cast iron and steel are being 


Increases of this size 








in Defense Plants 


ERHAPS the 
market this year, surely in 1952, 
field 
opportunities for 


prime ventilation 


the imdustrial fairly glitters 


with fan. selling 
the electrical wholesaler’s salesman 

Various factors, 
of the 


combine to 


many arising out 


present defense emergency, 


swell the industrial fan 


195] 


tinuing boom in industrial construc 


market for For one, the con 


tion is creating a host of new sales 


targets for your ventilator volume 
Add to these the 
trial plants that are not properly 


ventilated, and the total is 


number of indus 
tremen 
dous 
Defense plants, in particular, are 
likely prospects tor the sale of elec- 
With 


every effort will be made to get the 


tric fans manpower short, 


most production out of each 


hour of work. 


man 
rhis means keeping 


absenteeism and worker fatigue 


down to a minimum. Experience 


during the last war underlines the 


fact that electric ventilation 1s one 
of the best means to this end 

But all industrial plants, whether 
in defense work or not, are poten 
tial large-scale users of fans. Even 
those that already have electric ven 
tilating equipment should not be 
scratched off the prospect list. Pos- 


sibly, their present ventilating sys- 


70 


tems are inadequate and should be 
replaced or added to at least 

More. different 
fan and ventilating equipment exist 
field than in any 
fundamental 


applications for 


industrial 
market \ 


comfort 


in the 
other use, 
COM ling of 

that in 


creases hourly output and builds a 


of course, is 
workers—an application 
better relationship between employee 
and employer. But there are count 
less other uses, each offering one or 
a whole series of benefits. 

To enumerate a few, fans may be 
used for process cooling in the manu- 
facture of ceramics, in candle manu- 
facturing, paint drying, cooling after 
baking, printing on fabric, and for 
quick drying of glue. They may be 
used for the equalizing of heat and 
cold storage meat 
packing plants, drying ovens and 


cold as in and 


greenhouses. Other uses include re- 
moval of fumes from welding, paint- 
ing, metal pouring, and machine cut 
ting tools 

At least One 
firm states that its line of exhausters 
and 


fan manufacturing 


blowers can be used to advan- 
tage for the quick cooling of ovens, 
kilns, locomotives, 
taken out of 
must 


boilers, CL. 
service and 


for mainte- 


which are 


where men enter 


nance or repair 
the sales- 
man: always make certain that elec- 


tric ventilating equipment of the 


\ note of caution for 


proper size and type Is selec ted to do 
a particular job and that the in 
stallation, if one is required, is de 
signed to aid the fan in remedying 
the specific hazard 

For example, where fans are used 
for exhausting inflammable 


vases 


or fumes, explosion-proof motors 
should be used in conjunction with 


Where chem 


being exhausted, an 


non-sparking blades 
ical fumes are 
acid-resisting fan should be specified 


HEAVY demand plus a sufficient stock 
means a great year for salesmen. Ilg photo 
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— The Products Are Made 


Ventilation Speeds Production 





Fans should be located near the 
ceiling where steam, excessive heat, 
odors, etc., are to be exhausted; 
they should be located near the floor 
where heavier than air gases are to 
be exhausted, such as in certain 
types of chemical operations 

Since industrial plants usually re 
quire the larger sizes of ventilating 
equipment, often involving special 
installations, the wholesaler’s sales 
man has the opportunity of deriving 
a bonus profit from the accompany 
ng sale of other electric supplies, 
such as wire and cable, outlet boxes, 
automatic controls, and switches 


in Homes 


_ GIVE UP on the resi 
dential fan and_ ventilating 
equipment market this year. The 
vear 1951 could be one of the best 
years for sales of this equipment. In 
following closely developments dur 
ing the present period of emergency, 
it is easy to imagine certain sales 
phases are in view before they are 
actually in range of sight. Salesmen 
should not expect to find conditions 
in the 1951 fan and ventilating 
equipment market similar to the pe 
riod of 1944-46. 

Here are the important factors 
concerning the residential market 
for this type of equipment this year : 

The year 1950 ended with more 
houses started than in any other 
vear in history 

Manufacturers and distributors of 
fan and ventilating equipment have 
a good stock on hand for the 1951 
season 

In time of peace the electrical 
wholesaler salesman has attempted 
through his dealer customers to edu 
cate the American public on the 
comfort and necessity of proper ven 


INSTALLING ventilation equipment requires other electric supplies. Ilg photo 
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tilation and air circulation in their 


homes 
For centuries people have sought 


to improve the methods by which 


they heat their shelters in the winter 


and cool them in summer. Expe 
rience has taught them, for example, 
that a lack of refreshing air currents 
during a hot summer night means a 
fretful, uncomfortable, sleepless rest 


Without 


irritable ind 


rest, such 


listless 


period proper 


people ar 


throughout the owing day 


Use Lessons of World War II 
World War II great 


strides were made in convincing fac 


During 


tory managers, operators of 


com 
mercial establishments, etc that 
| 


good lighting and proper ventilation 


were of primary importance in get 


their em 
that 


people experiencing the comfort and 


extra effort from 


It is 


tiny 


ployees true also many 


energy-conserving results of good 
lighting and proper ventilation in 


the places where they worked re 
turned to their homes conscious of 
the difference and desiring the same 
in their homes 

Salesmen should prepare now to 
launch an aggressive campaign em 
phasizing the lessons learned con 
cerning ventilation during the last 
war. When the working day is ex- 
panded; when night shifts are nec 
essary and sleep obtained during the 
heat of the day; and 


when more 


PROPER ventilation in work places makes people want same at home. Hunter photo 


more effort will be required by the 
nation as a whole; when health is a 
matter of national interest, the home 
owner, if for no other reason than 
patriotism and a desire to back up 
our fighting men with all he can do 
on the home front, should strive to 
keep himself and his family fit and 
strong. Proper ventilation is an im 
portant part of this program 


year may 


in Commercial Places 


yee COMMERCIAL MAR 
KET for fan and_ ventilating 
1951 


the alert 
dollar vol 


equipment m otters 


supply salesman a high 


ume and profitable sales—providing 


the salesman commences now to set 


program for cracking this 


up his 
market 


require real digging. Ilg photo 
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The outlook for sales of fan and 
ventilating equipment in the com- 
mercial market, like the residential 
market, best be described as 
“business as usual” for the imme- 
diate future. There appears to be a 
sufficient fan and venti- 
lating equipment available to fulfill 
the demands of the commercial mar- 
ket for the 1951 Seyond 
that period, however, the opportuni- 
ties for selling fan and ventilating 
equipment in this field will depend 
on the availability of materials and 
how well the salesman can adapt his 


can 


stock of 


season. 


selling to the conditions existing at 
the time. 

As the nation’s production efforts 
become more and more concentrated 
in response to armament demands, 
the salesman should be prepared to 
alter his sales presentation. 

Today, the sales story for the com- 
mercial market should 
that better ventilation 
volume. 


emphasize 
builds sales 
The public recognizes the 
comforts of cool, fresh air and con- 
sequently will shop longer, eat more 
food, attend more movies. Customers 
return to amuse- 
ment places where smoke, excessive 


restaurants and 


heat and odors are removed 


Salesmen Must Prepare to Emphasize 
Efficiency in Ventilation 


\t some point, best determined 
by the salesman, he will probably 
have to introduce a new emphasis to 
his sales presentation to prospects 
mentioned in the foregoing para 
graph. He will have to build sales 
on the idea that more production 
and increased efficiency results from 

conditions 
brought by adequate ventilation 


the improved working 

This isn’t new to the salesman. He 
has been selling fan and ventilating 
equipment for use in offices for just 
However, 
from all 


such reasons for years. 


as manpower is drained 
types of commercial places, the ad 
vantages of increased efficiency take 
on a new importance 

t is suggested that in selling large 
office 
stores, the salesman try to get the 


buildings and department 


personnel manager to be present 
while discussing ventilation with the 
purchasing agent or prospective buy- 
er. The personnel manager will be 
that 
personnel shortages are developing 
in the company and that increased 
efficiency, less absenteeism, etc., are 


vital to the firm’s operations. 


able to ccrroborate the facts 


on Farms 


MERICAN farmers in 1951 are 
being called upon to increase 
their production as much as possible. 
This summons comes at a time when 
farmers are confronted with increas- 
ing production costs and a decreas- 
ing labor supply. The solution: in- 
creased mechanization. 
Electric ventilation, of course, is 
a star member on farm ma- 
chinery team. As a means of greater 
mechanization, it can do much to in- 
crease production and lower costs. 
Many farmers have found electric 
ventilation an investment that paid 
for itself in one season. 


any 


A listing of the applications of 
electric ventilation on the 
would include: curing, 
corn drying, tobacco drying, potato 
storage, dehydration of products, 
apple storage, peanut drying, hops 
drying, mushroom 


farm 
barn hay 


and 


growing, 
rice, barley, oats drying. 


Hay Drying 

Perhaps the most dramatic agri- 
cultural application of electric ven 
tilation is in drying hay—a process 
that relegates the old field drying 
method to the Dark Ages 
tem sets up a whole cycle of bene- 
fits: eliminates the danger of loss of 
hay crops by heavy dew, rain or ex 


This sys- 


cessive sun bleaching; requires less 
labor in handling the hay ; produces 
a higher quality hay; increases an- 
nual milk production. These add up 
to greater farm profits 

Then, too, the salesman can point 
out to farmers that the motor pur- 
chased to run a hay-drying blower 
can be used also for other tasks on 
the farm. 

Other Benefits 

Dairy farmers now in the dark 
should be informed of the wonders 
of electric ventilation; that it will 
make it possible for them to control 
barn temperature, keep the barn dry, 
supply fresh air, and remove odors. 
And that this, in turn, means cattle 
that produce more milk, gain weight 
faster and are less subject to disease 
It also means a dryer building with 
reduced wood rot, rust and paint 
peeling, and hence less time and 
money required for maintenance 

Similar benefits apply to poultry 
and hog houses when equipped with 
electric ventilating equipment. The 
fact that proper ventilation will keep 
his animals healthier is a point that 
should be particularly stressed to a 
livestock or poultry farmer. 

Another point that the electrical 
wholesaler’s salesman should empha 
rural 
dealers is that in a single call they 


size to his contractors and 


can sell both the business and the 


HEAVY demand coupled with help shortage makes farmers good prospects. 
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OPTIMISTIC outlook for construction of buildings such as hospitals and schools should encourage salesmen. 


home. The selling of kitchen fans, 


attic fans, ete., is a natural follow-up 
to the sale of 


equipment that inct 


electric ventilation 


ases produc tion 


{ 
and cuts costs on the farm 


in Institutions 


yh rate of new 


- Praddiabea ING hi 


Ah 


Ospital construction offers one 
good reason for giving plenty of fan 
selling attention to the institutional 
market this year. Another good rea 
son is inherent in the large number 
of already existing hospitals—some 
6,572 were registered by the Ameri 
can Medical Association in 1949 
\lthough the suggested air change 
lor general ventilation in a hospital 


is somewhat low (seven minutes per 


ro = 
= 
SC 


air change as compared to one min- 
ute per air change in a kitchen), the 
market itself is concentrated \ 
single medium-sized hospital offers 
a great number of opportunities for 
selling table fans, pedestal fans, win 
dow fans, ete 

Sinte extreme quiet is required 
in hospitals, you might look into the 
possibility of selling these institu 
tions more specialized fans, perhaps 
of the type that are spring-mounted 
and connected to an exhaust open 
ing by a canvas duct 

Your fan sales story for hospitals 
should be based on the positive con- 
tribution that ventilation 
makes to patient health and morale 
Che comfort 


fans as a 


electric 


providing ability of 
factor probably 
reaches its peak in this market. 


sales 


BASEMENT areas designated as bomb shelters will need ventilation. Hunter photo 
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Hunter photo 


in Public Buildings 
lay a 


— IS THE 

foundation on build 
sales of fan and ventilating equip- 
The 


declaration of a national emergency 


rIME to 
which to 
ment for public buildings 
has meant the creation of countless 
agencies and offices devoted to pub 
lic service. There has been and will 
continue to be a major expansion of 
various operations in federal, state 
and local governments. Large staffs 
will be crowded into small, tempo 
rary offices with inadequate facili 
and sub-basement 


ties Basement 


areas in certain existing public 
buildings will be designated as bomb 
shelters. All of this means a golden 
opportunity 


and ventilating equipment 


for the salesman of fan 
He can 
point out that proper ventilation 
circulating cool air and exhausting 
stale air—will help build morale, 
efficiency and make temporary and 
overcrowded quarters healthier. 
Schools will continue to be a large 
market for fan and ventilating equip- 
ment. 
struction are expected to hit most 


Although cut-backs in con- 


types of buildings, the construction 
of schools, hospitals and industrial 
plants will continue at a record pace 
Schools, both 
those planned, are potential cus 


those existing and 
tomers for fan and ventilating equip 
ment for installation in gymnasiums 


study halls, libraries and cafeterias 
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For Better Selling of Ventilation 


Smart Salesmen Study The Market 


BIG MARKET for complete lines of fans has been developed by this trio at 
Wesco-Oakland, Calif. Discussing stock are Henry Muller, Art Blake and W. K. 


Ostler. 


ISTRIBUTORS and sales 
D men who have developed a 

large market for fans and 
ventilating equipment among their 
peacetime industrial, commerical 
and residential markets are in an ex 
cellent position to serve the ventila 


tion needs of the new industrial 
buildings and reconversions, for de 
fense production as well as the mili- 
tary and defense housing 

Analyis of the selling of fans and 
ventilating equipment, through the 
distributor, that 


electrical shows 


As told to 
Howard J. Emerson 


little, 
involved in swinging from peacetime 


if any, transition problems are 


selling to satisfying the needs of the 
mobilization period,—if the dis 


tributor and his salesmen have 
developed properly the outlets for 
the equipment which they handle 
But, developing these outlets requires 
very special attention to the peculiar 
the ventilation market, and 
to methods of selling that do not 
parallel the 
standard types of other 


apparatus and supplies 


ities ot 


necessarily selling of 


electrical 


February, 1951—ELECTRICAL WHOLESALING 


When an alert distribu- 
tor’s salesman (like Art 
Blake) studies the venti- 
lation needs of defense 
construction, conver- 
sions, institutions, homes 
outlets, he 


and dealer 


builds profitable sales 
on the complete fan and 
ventilating lines and on 
a multitude of other 


electrical materials. 


Wholesalers 


have yet to realize the full potential 


and salesmen who 


for ventilation their 
those 
take on lines of ventilating equip 


equipment in 


area, and who may have to 


ment to serve the needs of the ex 
panding defense production market, 
can do well to study the experiences 
of Westinghouse Electric 
Oakland, Calif., 
its salesman Arthur 
that 
profitable 


Supp 'y 
branch, and 
Blake his 


salesman 


Co's 


house and have 
developed a 


market for 


peacetime 


fans and ventilating 





MANY of the ventilating problems of the large industrials can be solved without the use of ducts. Hunter photo. 


equipment and find themselves today 
in an excellent position to serve the 
defense 


mobilization needs of the 


ettort 


Knowing the Ventilation Market 


“Successful selling of ventilating 


equipment requires a _ thorough 
knowledge of the local 


potentialities and its limitations, plus 


market, its 


constant effort to develop various 


types of customers,” says agency 
accounts Arthur 
Blake, who works under Apparatus 


and Supplies sales manager W. K 


representative 


Ostler and branch manager Henry 
Muller. Mr. Blake found the market 
for WESCO-Oakland’s lines of Ilg, 
Pryne and Westinghouse ventilating 
equipment divided into four major 
groups; (1) 
concerns with their own maintenance 


The larger industrial 


crews; (2) The ventilation 
ment distributors; 
ment and institutional market; and 
(4) The electrical contractors. Each 
type of market has its peculiarities 


equip 


(3) The Govern 


and its individual selling problems, 
with which the distributor’s salesman 
must be familiar 


The Industrial Market 
Large industrial plants are a major 
market for fans, not 
only to provide air circulation for 


large exhaust 


workers’ comfort, but as an acces- 
sory in many manufacturing proc 
exhaust noxious 


esses and also to 


76 


Machine tool plants, metal 
and plastic fabicating, food process- 


Vvapo! Ss 


ing and canning plants, shipyards 
and many others, all have their 
individual ventilating problems. In 
serving that market WESCO-Oak- 
land maintains the same policy in 
selling ventilating equipment as with 
regular electrical supplies, namely 
selling to industrials direct only 
when the concerns have a permanent 
electrical maintenance crew. 

Many of the ventilating problems 


industrials can be 


( 
of the large 
solved without the use of ducts, with 


housing handled by the 


the fan and 
electricians 


which is mostly 


firm’s carpenters and 


lo get this business, 
in 12 fans, 
salesman Blake cultivates the plant 
chief 
and purchasing agents in order to get 
his line considered when the ventilat 
ing problem comes under considera- 
tion. 


to 18-inch size exhaust 


superintendents, electricians, 


Blake found that industrial firms 
require considerable more assistance 
in handling ventilating problems 
than do most other markets, because 
it is an occasional job for the men 
involved and as a result they do not 
have the experience needed to decide 
on the size, type and position of 
ventilating equipment. 

The distributor’s salesman there- 
a valuable consultant 
to this industrial market, if he has 
studied the needs and is prepared to 


fore becomes 


otter sound advice and efficient ser- 
this does not mean 


that the distributor’s salesman needs 


vices. However 
to be a qualified ventilating engineer 
to serve that market. He must know 
his line of fans, and be able to inter- 
pret the 
sufficiently to advise on the average 
ventilating problem. If extraordi- 
nary involved, he 
should call on the manufacturer's 
technical staff—which is always 
available to join the salesman and 
visit any industrial prospect to con 
sult and recommend the right kind 
of ventilating equipment. 


manufacturer’s literature 


problems are 


Ventilating Equipment Distributor 


Unlike practically any other prod 
uct handled by the electrical distrib 
utor, ventilating equipment often 
goes through a second or sub-distrib 
utor on its “The 
distributor’s salesman who neglects 
ventilating 
equipment distributors cannot expect 
a profitable business from a full line 
of fans,” Blake. Without 
serving these distributors who supply 
the heating and ventilating contrac- 
tors with sheet metal, fabricated 
ducts, ventilators, grills and acces- 
sory equipment, the electrical distrib- 
utor would lose practically all the 


way to the user 


to develop his local 


Says 


market in which fans are connected 
to ducts. 
“One must understand 


ventilating industry operates,” 


the 
says 


how 
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Blake, “in order to realize why these 
sub-distributors are essential to the 
electrical distributor.” 

Most ventilating jobs involving a 
duct system go to the heating and 
ventilating contractors. Usually he 
takes them on a complete basis, in 
which he contracts to. supply the en- 
tire installation, including the sheet 
metal work, the fan installation, the 
woodworking and electrical connec- 
tions ("though he may 
latter two operations. ) 


sub-let the 
The con- 
tractor’s biggest purchase will be 
for sheet metal, either in sheets or 
fabricated to his requirements. 

He looks to the ventilating equip- 
ment distributor for metal goods and 
often for the fabrication, also for 
grills, straps, etc., and he orders the 
fans at the 
There are hundreds of 


necessary same time 


these con 
tractors for each of the ventilating 
equipment distributors—their credit 
is established with these jobbers and 
they are buying from them regularly 
not only for jobs involving fans but 
for heating system installation, roof 
and wall ventilation, etc. 

Blake points out that the electrical 
distributor and his salesman couldn't 
keep in touch with the hundreds of 
heating and ventilation contractors 
economically to get their occasional 
fan orders, and the house couldn't 
afford to set up the credit and billing 
records for such a small purchaser. 
Yet the clectrical distributor 
keep regular contact with the ventila 
tion equipment distributors, grant 
him a volume purchase price, an 


cal 


get a profitable volume of fan busi 
ness 

Why ventilating 
equipment distributor stock a line of 


doesn't the 


fans so he will not have to rely on 


another distributor as well as take 
a shorter discount ? 

This logical question is answered 
easily when one considers that fans 
represent only a 
dollar 
distributor. His capital is tied up 
more profitably in his large stocks of 
metal, ventilating accessories, and in 


small part of the 


volume of the ventilation 


costly metal fabricating equipment 

If he maintained a $25,000 stock 
of fans 
the fan stock an average 


which a survey shows is 
electrical 
wholesaler must maintain in order to 
serve his market—he would either 
over-capitalize his concern, or have 
money in fan stock that should be in 
the faster moving products. 


Turnover, too, is a factor. Where- 


equipment dis- 
than 


as, the ventilating 
tributor may not sell 
$25,000 worth of fans in a year—an 
unprofitable one-time turnover even 
at larger discount—the average elec- 
trical wholesaler 
plete fan market in his area can 
turn-over his stock at a profitable 


more 


serving the com- 


six-times a year rate 


Nevertheless some of the large 
ventilating equipment distributors do 
maintain stocks of the most popular 


fan sizes, while the majority buy 
directly from the fan manfacturers. 
Obviously, the alert dis- 
tributor who aggressively merchan- 
dises a complete fan line can and will 


electrical 


reap a profitable harvest and perform 


photo 


SPECIALIZE in solving ventilating problems. Hunter photo. 
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THE SALESMAN becomes a valuable consultant when he is 


a valuable service to the ventilation 


industry. 


The Government and Institution Market 


Phe 
stocks a_ full 
equipment must also be prepared to 


electrical distributor who 


line of ventilating 
sell the large market among federal, 
state, county and municipal govern 
ments, private institutions, and the 
military departments, if he wants to 
realize full profit from this business 
Arthur Blake and WESCO-Oakland 
have been 


operating in a concen 


trated market for this ventilating 


business and have been successful 
in making it a profitable producer 
Recent jobs handled by Biake in 


clude fans for ventilating the 


\lameda County Hospital, for labo 
ratory ventilation and other applica- 
tions at the giant University of 
California at Berkeley, and for many 
defense plant installations. 

The experience gained in selling 
ventilating fans to this type of market 
has been found to be the best pos 
sible training for what is rapidly 
becoming a major portion of the fan 
and market—that for 
military establishments, government 


ventilating 
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sponsored housing, and high priority 
installations 

Blake has received his experience 
for that future work through peace- 
time selling methods that have in 
cluded cultivating not only the direct 
the engineering and archi- 
chief 


buyers 


tectural departments, the 


electricians, and the purchasing 


agents—but occasionally presenting 
a ventilation story as well as a prod 
councils, school 


uct story to city 


boards, trustees, etc., who influence 
both the decision to buy and the type 
of equipment to specify 


Contractor and Dealer 


Market 


The Electrical 
While some electrical distributors 


have found ventilating equipment 
unprofitable because they looked to 
their electrical contractors as the only 
major market, others have found the 
contractors highly profitable as an 
important supplement to the above 
mentioned markets. The contractors 
ire a profitable market for certain 
types of fans,”’ says Blake, and they 
can be sold at a miniumn of cos: be 
ause they can be sold by the regular 
calls of the 


wholesaler’s salesman 


prepared to offer sound advice to ventilation problems. Ilg photo. 


For instance, contractor customers 
have turned out 
market for 


to be the primary 
exhaust fans 
handling 


and 


kitchen 
Furthermore, contractors 
maintenance for the medium 
small industrial concerns are a good 
2-to 18-inch 
fans, sometimes for the larger sizes 
Here again, the 
man must be ready with application 


ready to call in the 


market for 1 exhaust 


wholesaler’s sales 


data, and be 
manufacturer's regional engineer if 
necessary, because the electrical con- 
tracting concern seldom has anyone 
with sufficient experience to specify 


size, type and location 


of fans for 


industrial and commercial 
call 


appliance, radio and television deal- 


use. 
Salesmen who chiefly on 
ers and other retail accounts should 
have the responsibility of building 
volume for desk, bracket and pedes 
tal oscillating fans 

Supporting the sales staff in its 
market 
some regular promotional campaigns 
should be used, including the liberal 
and ventilation literature 
and as envelope stuffers, 
and special mailing to industrials, 


selling of the ventilation 


use of fan 
booklets 


contractors, and dealers. 
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SERVING AMERICAN INDUSTRY 
IN PEACE AND IN WAR 


Success of wholesaler’s salesman 
is compounded of product knowl- 
edge, personality and hard work 


By George Ganzenmuller 


P ART of the story behind Ameri- 
ca's amazing productivity is 


written on the order pads of whole- 
salers’ salesmen who sell electrical 
apparatus and supplies to industry. 
In the day-to-day performance of 
their jobs, they have done much to 
raise the standard of living, to re- 
duce the costs of production and to 
increase employment. 

Even on a local scale the record 
can be impressive. The industrial 
growth of an area is often speeded 
up by the selling efforts of one good 
electrical distributor’s salesman. 

In Bergen County, N. J., for 
example, many plant purchasing 
agents, engineers and _ electricians 
look to Robert D. (Bob) Hunter, 
Jr , to help them solve their produc- 
tion and maintenance problems. 
They appreciate the fact that Hunt- 
er, salesman for the National Elec- 
tric Co., Passaic electrical whole 
saling firm, comes to them with a 
thorough knowledge of their needs 
and the products he sells. 

To this double-edged know-how, 
3ob Hunter adds friendliness—the 
magic ingredient of salesmanship 
For though he realizes that there is 
no substitute for knowledge and 
hard work, he has also learned that 
a pleasant personality can go a long 
way toward making bigger sales and 
steady customers. Today, more than 
ever, this sort of sales approach and 
the services that are behind it are 
essential to the proper serving of 


industry 


SECOND OF A SERIES 


SALESMAN Bob Hunter, of National Electric, greets a plant n 


1aintenance foreman 


To See How Wholesaler’s Salesman Helps Industry Grow, Turn Page> 
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1 Checking his schedule for the day, Bob Hunter notes that 
® he has planned to call on the new Fidelity Tube Corp. 
Meanwhile, John Parsons copes with a dificult customer. 


| 
if 


3 Cogger, whom Bob Hunter talked into accompanying him, 


® tells Benjamin Ozaroff, president of Fidelity Tube, merits 
of using heat from infra-red lamps to dry lacquer on TV tubes 


Salesman Speeds Special 
Equipment To New Plant 


5 Sold on the ability of infra-red lamp drying units to fit 
® into his firm's television tube production picture, Ozaroff 
gives Bob Hunter a well-earned order. 





2 He stops first at Triangle Equipment Co. and talks 
® about infra-red lamp drying units, which he hopes to 
sell to Fidelity Tube Corp., with engineer C. S. Cogger. 


4 Bob Hunter suggests to Ozaroff a way 
8s in which to utilize rows of infra-red 
units to meet his production needs 


6 Later, Bob Hunter calls back to make sure installation 
s is satisfactory. Seeing unit in operation, he realizes 
importance of his role in getting plant into production. 





LEARNS FROM BOSS—Bob Hunter pays close attention as Clifford Justesen, Nae SEEKS NEW KNOWLEDGE He 
tional Electric’s president, outlines for him a possible solution to a customer's watches as Joe Sweatlock, assistant 
production problem. Hunter finds that consulting with boss pays off in bigger sales engineer, works out a circuit diagram 


in the Salesman Seeks Know-how 
OFFICE To Pass On To Customers 





PREPARES FOR SELLING—He finds that FIE 

it is wise to be armed with plenty of product ows le a2 wish - 

information when out on the job CHECKS FOR SATISFACTION—To insure further business 
from account, Bob Hunter makes sure customer Victor A. De- 
Mattia, of Accurate Mfg. Co., is pleased with recent purchase 


AIMS TOWARD IMPROVEMENTS—Knowing how better SUGGESTS BETTER WAYS—R. Wilson, president, Seal-O- 
lighting can increase production, he checks footcandle reading Matic Machine Mfg. Co., had a switch problem; Bob Hunter 


with Paul Bowman, maintenance foreman, Alford Cartons. solved it with 1900 box to put two switches in same place 














Continued from preceding page 


Salesman Follows Through 
On Specific Problem 


Alford Cartons, cardboard ca 


idgefield Park, N. J., National 

Hunter learned 
m problem. Despite the fact that 
with a ventilating system, heat 
Plant 


tor the 


t the con 


plant was equipped 
the area of its power presses 


accumulated in 
wholesaler’s salesmen 


1 to then 
FAN CATALOG in hand, wholesaler’s salesman Bob Hunter 


ided on his return call 
calls on Alford Cartons, of Ridgefield Park, N. J. First he 


officials turne 


solution This 


sees Mrs. Jean Hamblen, purchasing supervisor, and shows sells plant superintendent Anton Ricca, who agrees that 
her a picture of fan he feels will solve problem. Next he 30-in. fans with mounting brackets should do job. Spot. 


on column where one of the fans will be mounted is pointed back at his office, Hunter checks with order clerk John 
out by Paul Bowman, maintenance foreman. Arriving . . . Johnson to make sure that Alford gets quick delivery of units. 
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D.P.A.—1 


Defense Production 
William H. 


redelegated to 


\dminis- 
trator Harrison has 
other agencies cer 
tain functions relating to priorities, 
allocations and other operations now 
being carried on by these- agencies 
under provisions of the 
Production Act of 1950. 

The substantive changes in the 
present arrangement of these func- 
tions brought about by this action 
(DPA Delegation 1) are: 

(1) Certificates authorizing Re 
construction Finance Corporation 


Defense 


loans under plant expansion provi- 
sions of the Act will now be issued 
by DPA. The agencies which pre- 
viously issued these certificates will, 
however, continue to make recom- 
mendations relating to the loans. 
For example, the Department of the 
Interior will make recommendations 
concerning expansion of petroleum 
producing and mining facilities, and 
the Department of Commerce will 
act similarly on loans for expansion 
of steel, chemicals, and most other 
basic manufacturing materials. 

(2) The Defense Production Ad- 
ministration, rather than the Na 
tional Security Resources Board, 
will now issue tax amortization 
certificates permitting accelerated 
“write-off” of the cost of new plant 
facilities. Here again, the other 
agencies will make recommenda- 
tions to DPA regarding facilities 
for production of materials falling 
within their respective jurisdictions 


N.P.A. Order M-19 

Order M-19, specifically prohibits 
the use of cadmium for any pur- 
pose or for any product not listed, 
and limits cadmium inventories to 
a 30-day supply. 


A previous order, issued by NPA, 


listed the products in which cad 
mium may be used as a manufactur- 
Ing component or 
other metals 


as a coating for 
Cadmium has special 
corrosion-resistant qualities and its 
use in certain important products is 
required because there is no known 
substitute or alternative material, 
Mr. Harrison, Administrator of the 
National Production \uthority said 

Included in the list of cadmium 
containing items which may be pro- 
under the 
Pigments for special types of lumi 
nescent paint, ink, paper, plastics, 
and 


duced new order are 


coatings; silver brazing alloys 
containing not more than 19 per 
cent cadmium; copper-base alloys 
containing not more than 1% per- 
cent cadmium for parts inside elec 
tronic tubes, resistance welding elec- 
trodes, multistrand railroad signal 
bond wire, and shunt wire leads for 
motors and generators; low melting 
point alloys for dry type rectifier 
elements, fire protective 
safety devices, electrical fuses, den 


systems, 


tal use, and inspection gauges, cer 
tain zinc-base and lead-base alloys 
and cadmium chemicals ; 
essential products. 
Cadmium-plated products which 
may be manufactured under the 
new order include: Functional parts 
used in certain items subjected to 
immersion in sea 
parts required for 
chutes, safety belts, 


and other 


water; certain 
aircraft para- 
shoulder hat 
slings ; 
parts which re- 
tolerances for 


and bomb 


types of me ving 


nesses special 


quire close proper 
functioning ; electric controllers and 
switches; aircraft parts requiring 
corrosion protection; certain elec- 
trical contact parts ; special types of 
ferrous nuts, bolts, washers, ma- 
chine screws and studs; and other 
highly essential items. 

Order M-19 permits the use of 
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cadmium in laboratories for re 
search, control, analysis, synthesis, 


assaying and educational work 


Dir. 3 to N.P.A. Order M-7 


Che National Production Author 
ity modified its Order M-7 to per 
mit an increase in the 


aluminum that 


amount of 
can be used in the 
strictly 
component parts during March 
rhe action was taken, NPA said, 
to give relief to certain manufac 


manufacture of functional 


turers and assemblers of end prod 
ucts during March to maintain pro 
duction and to 
time for 


permit additional 


adoption of substitute 
materials. 

Order M-7 permits consumption 
of aluminum for non-defense pur 
poses in March at 65 percent of the 
monthly average use for the first 
half of 1950. Direction No. 3 pro- 
vides that in March manufacturers 
of component parts may use 75 per 
cent of their average monthly use 
for this purpose in the base period, 
provided that 

1. The aluminum 
functional 
end product 

2. It is not practicable to sub 
stitute another material 


components 


serve a purpose in the 


for alumi 
num before or during March 

3. The aluminum components do 
not exceed one percent of the total 
weight of the end product 


N.P.A. Notice—1 


The Natioual Production Author 


ity has issued a directive to prevent 


accumulation of a wide 
range of materials important to both 
defense and civilian production 
NPA Notice 1 lists materials sub- 
ject to the anti-hoarding provisions 
of the Defense Production Act. The 


excessive 
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list covers iterials, under 


the jurisdict Tike Department 


of Commeret meeting de 
fense producti ils Hoarding 
of these unlawful, NPA 
he listing include 


y mate ials, chemicals, 


1 steel products and 


scrap, 
plywood, wool pulp, alumi- 


un, antimony, asbestos, cadmium 


cerium, chromium, cobalt, colum 


bium, copper, industrial diamonds 
manganese, mica, 


lead, magnesiun 


molybdenum, nickel, platinum, talc, 


anadium, zinc, zit 


In, tungsten, 
con, paper, paperboard, hog bristles 


t 
industrial ethyl 


1 
iso 


alcohol, 
zinc dust and oxides, nat 


rubber, and the 


chlorine, 
ural and synthetx 


following textile materials: burlap 
(hessian), cotton pulp, high tenacity 
d nylon staple and 


Travon Varn, al 


nylon filament yarn 


N.P.A. Order M-10 
(Amended) 


Virtually 
all forms of cobalt 
the National Production 

lel 


a 
pevinning i'¢ 


complete allocation of 
Was ordered by 
\uthority 
pur 


rruary 1, every 


chase of more than 25 pounds of the 
strategic material will require NPA 
approval 

Detense and essential civilian pro- 
almost the total 
of cobalt, NPA said 
\mended, 


allocation, 


duction will require 


available supply 


in issuing order M-10 


es 1 ee 1 
which places cobalt undet 


prohibits certain uses, and limits in 


ventories The order is designed 


both to meet defense requirements 


and to distribute equitably the re 


maining supply through normal 


channels to essential civilian uses 


Provision is made in this connec 
NPA 
and small 
NPA officials pointed « 
halt is hig 
precision cast 


hard 
magnetic alloys and « 


von, 
added, Tor the needs ot new 
businesses 

ut that co 


1 


| steels 


used in speed 


allovs, cemented car 


bides, alloy facing materials, 


ther materials 


used in home applhance products 


N.P.A. Order M-12 
(Amended) 


lo conserve copper vitally 
NPA 


governing the use ot 


neec d 


for defense, issued an ordet 


in the 


oppet 


manufacture of a wide range of 


products, starting March | 


“This action was taken to provide 


copper for defense and detense-suy 
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f 


William H. Harri- 
\dmunistrator, 


porting needs,” 
NPA 
“Although everything 
being done to increase production, 


said. 
pe »ssible is 


son, 


there is not enough copper to meet 
our expanding defense needs and to 
supply all civilian demands 

Lhe the 
copper where it serves a functional 


order permits use of 
purpose and where no practical sub- 
stitute 
used where it is non-functional—in 


is available It will not be 


the manutacture of ornaments or 
for use in decorative parts, for in 
stance—or where a satisfactory sub 
stitute can be used 

“The order provides copper can- 
used in certain less essential 
but it not forbid the 
manutacture of the article itself. In 
will be 


not be 
items, does 


many cases manufacturers 


able to use substitute materials 

\Ir. Harrison pointed out manu 
facturers are permitted to complete 
and sell affected items if they were 
in the process of manufacture on 


March 1 and 
pleted not later than April 30. 


or before are com- 

He 
also emphasized the order provides, 
through appeals procedures, for ad- 
ustments and exceptions where un 
due Tiardship occurs 

“Recognizing that this order may 
bring about hardship cases, particu 
larly 
eftort 
tration of the 


involving employment, every 
will be made in the adminis- 
order to relieve hard 
ship cases,”” Mr. Harrison said 
Contained in the order is a list 
(Li \) of 
form of copper may be used begin 
March | The list 


in the following categories: 


articles in which no 


, 
ning includes 


items 


Builders’ hardware, building ma- 


terials, burial equipment, clothing 


and dress accessories, furniture and 
fixtures, hardware, home furnish 
ings and equipment, household ap 
novel 


pliances, jewelry, gifts and 


ties, muscellaneous articles, motor 


vehicles, and passenger 


transporta- 
tion equipment 


N.P.A. Reg. 2 
(Amended) 
Che Nationai Production Author 
itv has authorized the use of ““DO” 
tings carried by defense orders to 


accessories for production 


procure 
equipment tor companies working 
on rated orders 
Ratings may be used for procur- 
jigs, and fixtures 


where inability to obtain these pro- 


Ing cies, tools 


duction equipment accessories would 
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result in failure to meet delivery 
established in rated orders. 
Ratings may be used for accessories 
only if they are needed directly for 
the production of material for 
which a rating has been assigned. 

NPA the was taken 
as a means of granting some tempo- 


dates 


said action 
rary assistance immediately, pend- 
ing development of a longer-term 
maintenance, repair and operating 
(MRO) program 


N.P.A. Order M-30 
A new NPA M-30 
vides for the allocation of all forms 


order pro 


of tungsten—except tungsten ores 
and concentrates and tungsten scrap 

based on end-use essentially be 
ginning March 1. 
the 
substitutes wherever possible ; limits 


It requires use of tungsten 


the use of in all types of 
pigments and inks, except for the 
U. S. Government printing of cur- 
rency and bonds; limits the use of 
tungsten in grinding wheels, and 
restricts the use of tungsten in high- 


tungsten 


speed steels 

“Curtailment of the supply of 
tungsten resulting principally from 
conditions in China and _ Korea, 
which are important producers of 
tungsten ores and concentrates, in- 
dicates the supply of tungsten avail 
able to industry in 1951 will be 
than normal re 
quirements,” Mr. Harrison said 

“Substantial tung 


considerably less 
quantities of 
sten are being used in the manufac- 
ture of high-temperature cast alloys 
for the jet propulsion and other 
military programs. These uses are 
in addition to the normal applica 
tions which may be expected to 
increase as the tempo of the defense 


production speeds up on he said 


N.P.A. Order M-1 
(Amended) 


The National Production Author- 
itv has adjusted its basic steel order 
to meet changing steel requirements 
brought about by the expanding re 
armament program 

The new amendment to 
Order M-1: 

(1) Increases most of the present 


NPA 


percentage ceilings which establish 
the quantities of various products 
for which suppliers are required to 
accept “DO” rated orders; 

(2) Establish specific inventory 
controls for most products at all 
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levels of production and consump- 
tion ; 

(3) Adds several ferrous prod- 
ucts to the list of steel mill products 
originally covered by the regulation ; 

(4) Establishes “minimum mill 
quantities” for rated or other NPA 
directed orders ; 

(5) Defines as “producer sup 
pliers” and “converters,” steel pro 
ducing mills formerly described in 
the order as “integrated” and “‘non 
integrated”’ mills; 

(6) Lengthens some of the pre 
vious “lead times” for filling rated 
orders. 


N.P.A. Order M-14 
(Amended) 


Further steps to assure nickel for 
the expanding defense program and 
the highly essential civilian produc- 
tion were announced by the Na 
tional Production Authority. 

The new measures follow pre- 
vious NPA action (Order M-14) 
which permits the non-defense con- 
sumption of nickel during the first 
quarter of this year to 65 percent 
of the average quarterly use during 
the first half of last year. 

Today’s action will further con- 
serve nickel by permitting its use 
only in highly essential items. 

The order provides that nickel 
may not be used in a number of less 
essential products, but does not pro- 
hibit the production of the items as 
such. In many cases manufacturers 
will be able to substitute other ma 
terials less critical than nickel 


N.P.A. Order M-4 
(Amended) 


The National Production Author 
ity amended its M-4 order to con- 
serve critical construction materials 
for the mobilization program 

NPA established a system under 
which virtually all new private com 
merical construction will be subject 
to specific NPA authorization, ef 
fective at midnight Saturday, Janu 
ary 13, 1951. 

Prior to February 15, as a general 
rule, authorizations will be granted 
only in emergency cases. 

Under an amendment to Order 
M-4, NPA’s basic construction or- 
der, commercial construction gen- 
erally will be authorized when it: 

1. Furthers the defense effort. 

2. Is essential to public health, 
welfare or safety. 


3. Will alleviate or prevent a 
hardship te a particular community. 

NPA officials said the order will 
have the effect of making more ma 
terials available for construction of 
defense and  defense-supporting 
projects, particularly for the indus 
trial plant expansion program and 
for communities affected by military 
and industrial expansion 

Types of construction for which 
NPA authorization will be required 
loft build 

and 
beauty 


include banks, office and 
ings, hotels, 
camps, barber 


motels tourist 


and shops, 


garages, service stations, laundry 


and dry cleaning establishments, 
shoe repair and tailor shops, under 
taking and cemetery buildings, con 

munity and neighborhood buildings, 
restaurants, printing 


facilities for the 


and 
distribu 


shops, 
storage, 

tion, display of sale of consumer 
goods, including all retail stores and 
shopping centers, and storage ware 

houses for personal effects. 

In the 
building, apartment 
dwelling with stores or offices, au 
thorization would be required for 


cast of a multiple-use 


such as an 


construction of the portion intended 
for commercial purposes covered by 
the order. 

The order places no restrictions 
on the 


fe y 1 


construction of wholesale 


establishments or wholesak 
supply facilities for fuel oil, gasoline, 
coal, gas distributing systems and 
pipelines. 

It was pointed out that the order 
also does not affect storage or ware 
house buildings used by manufac 
turers or processors 

NPA officials urged builders to 
exercise caution in deciding whether 
construction has been 


: 
egally com 


terms of the order 
with 
projects already underway 


menced under 


before proceeding work on 

The order states that construction 
will be com 
menced when a substantial quantity 
of building material has been in 
corporated into a building or struc 
ture. It cites as an example the 
pouring or placing of footings or 
foundations. Where 
doubt, an application for exception 
or adjustment may be filed on the 
grounds of unreasonable individual 
hardship. NPA said that, in deter- 
mining whether unreasonable hard- 
ship exists, it will consider among 
other things the extent of work al- 
ready done and the’ financial loss 


considered to’ have 


there is a 


February, 1951—ELECTRICAL WHOLESALING 


that might be incurred if the project 
were halted 
Construction is defined as_ the 
erection of any building, structure 
or project—including additions, ex 


tensions and alterations—through 
the incorporation-in place on the 
site of materials which are to be an 
integral and permanent part of the 
project. 

\pplications for construction au 
submitted, on 


NPA, to 


De part 


thorization will be 
forms to be provided by 
the regional office of the 
whose area 


ment of Commerce in 


the construction would be situated 
Regional offices are in Boston, New 
York, Philadelphia, Cleveland, Chi 
cago, Atlanta, St. Louis, Kansas 
City, Dallas, Minneapolis, Denver 
Seattle, Los Angeles and San Fran 
cisco. 

NPA said that 
application to commence construc 
tion of a 


in considering an 
commercial facility 
related to the defense ef 

take into account the type and quan 
tity of 


hand, as 


and on 
effect on the 


materials needed 
well as the 
community at large if the applica 
tion should be rejected 


rhe order forbids any person t 
accept an order for, sell, or deliver 
any material, equipment or supplies 
which he has reason to believe will 
be used in violation of the regula 
tion 

It exempts 
structed for the Defense 
Atom 


continues 


projects to be con 
Depart 
ment and the Energy Com 
mission It provisions 


and 
than 


permitting new construction 
alterations 


$5000 in a 


costing not more 


12-month period and 
necessary expenditures for ordinary 
inaintenance and repair 


NPA Activities of General 
Interest to Wholesalers 


@ In a move to speed up industrial 


needed for defense and 
related defense 


National 


expansion 
to expedite con 
struction, the Production 
\uthority 
and Construction 

Frank R 
director of 


established a_ Facilities 
Bureau 

Creedon, who had been 
NPA’s 


ance Staff, was appointed Assistant 


Facilities Clear 


(Administrator in charge of the new 
Bureau. All NPA functions relat 
ing to the building of new facilities 
for industrial expansion and defense 
construction brought 


are together 


85 








Mr. Creedon’s 


into one office under 
direct supervision 


@ Members of the Electrical Motor 
Manufacturers and the Industrial 
Control Manufacturers Industry 
Advisory Committee met jointly 
with NPA officials to discuss meas- 
ures for providing them with as- 
sistance in obtaining allocations of 
scarce materials 

Industry spokesmen said their 
chief difficulty is in obtaining sup 
plies of copper and aluminum need- 
and 


electric motors 


as permanent 


making 
controls, 


ed in 
motor such 
magnet and blow-ont switches 

They said the industry is particu 
larly hard hit at present because it 
prompt filling of 
copper and 
the bulk of 


their business is now in defense and 


is unable to get 


DO orders to obtain 


aluminum, although 


defense-rated orders 


Unless some relief is forthcoming, 


the industry spokesmen said, they 
face cutbacks of production in the 
months ahead, at a time when they 
should be expanding to help furnish 
the electric motors and motor con 
industrial 


output of 


trols needed for expal 


sion and the increased 


scarce materials 


@ Application forms for authoriza 
tion of commercial construction now 
ire available at all Department. of 
field offices, the National 

\uthoritv announced, 


Regional Offices are 


Commerce 
Production 
and ready to 
accept the completed applications 

Under NPA Order M-4 Amend- 
ed, specific authorization is re- 
quired for beginning construction 
on certain types of commercial con 
after 15. Con 
struction of the tvpes affected may 
that 
only under emergency authorization 
from NPA 

The application form, NPAF-24, 
is available through 
District offices of the Department 
NPA 
and at headquarters of the NPA 
Construction Controls Division at 
801 E. St. N.W., in Washington 

NPA said the field office person 
nel is prepared to answer most ques- 


struction February 


be commenced prior to time 


Regional and 


of Commerce, which serve 


tions that arise concerning adminis 
tration of the order and emphasized 
that verbal replies 
when possible to simplify and expe 
dite the flow of information. Any 
questions that can not be answered 
in the field will be referred to the 


will be given 
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Washington office. 
\pplications should be returned 
only to the Regional Offices, NPA 


said. The area covered by each Re- 
gional Office is listed in the form. 
Chese offices are situated in Boston, 
New York, Philadelphia, Richmond, 
\tlanta, Cleveland, Chicago, Min- 
neapolis, Kansas City, Dallas, Den- 
ver, San Francisco and Seattle. Ap- 
plications from Puerto Rico, which 
was inadvertently omitted from the 
list, should be sent to New York 
Those from Metropolitan Washing 
ton should be sent to the Construc- 
tion Controls Division of NPA, 
Washington. 

Following is a list of Commerce 
Department, NPA, District offices : 

Albany, N. Y., 61 Columbia St. ; 
\lbuquerque, N. Mex., Hanosh 
Bldg., 203 W. Gold Ave.; Balti 
more 2, Md., 314 U.S. Appraiser’s 
103 South Gay St 
Birmingham, Ala., 319 Frank Nel 
son Bldg., Second Ave 20th 
St.; Boise, Idaho, 251 Sonna Bldg 
Wain St.; Bridgeport, Conn., 
nam Thompson Bldg., 177 State St 
Buffalo 3, N. Y., 242 Federal Bldg., 
117, Ellicott) St Butte. Mont., 
30TA O'Rourke Estate Bldg., 14 
W. Granite St.; Charleston 3, S. C., 
310 Peoples Bldg., 18 Broad St 
Charlotte, N. C, 401 Chatham Bldg.., 
302 South College St. ; Chattanooga, 
723 James Bldg., Eighth and 
Broad St.; Cheyenne, Wyo., 410 
Othce Bldg., 2lst Street 
and Carey Ave. ; Cincinnati 2, Ohio, 
1404 lederal Reserve Bank Bldg., 
105 W. Fourth St.; Columbia, S. C., 
\rea 2-H Cornell Arms Bldg., Sum- 
ter and Pendleton Sts.; Columbus, 
Ohic, Trautman Bldg., 209 S. High 
St.; Davenport, 604 Kahl 
Bildg.. Third at Ripley St.; Des 
Moines 9, Towa, 601 Securities 
Bldg., 418 Seventh St.: Detroit 26, 
Mich., 1038 New Federal Bldg., 230 
W. Fort St.; El Paso, Tex., Cham 
Commerce Bldg., 310 San 
Evansville, Ind., 
Bldg., 127 Locust St.; 
Dak., 207 Walker Bldg., 
621 First Avenue North; Fort 
Wayne, Ind., 507 Strauss Bldg., 809 
South Calhoun St 


Mich., 


Stores Bldg ; 
and 


Sar- 


lenn., 


Federal 


lowa, 


ber of 
Francisco St 
Claremont 


Far vo, N 


; Grand Rapids, 
Davenport Institute, 4 Ful 
ton St Hartford 1, Conn., 224 
Post Office Bldg.. 135 High St 
Houston 14, Tex., 602 Federal Of 
fice Bldg.; Jackson, Miss., Room 
203, 426 Yazoo St.; Jacksonville 1. 


Fla., 425 Federal Bldg., 311 West 


Monroe St.; Los Angeles 12, Calif., 
1546 U. S. Post Office and Court 
House, 312 North Spring St.; 
Louisville 2, Ky., 631 Federal Bldg. ; 
Manchester, N. H., Room 315, Bea- 
con Bldg., 814 Elm St.; Memphis 3, 
Tenn., 229 Federal Bldg.; Miami 
32, Fla., 947 Seybold Bldg., 36 N. E. 
First St.; Milwaukee 2, Wis., 700 
Federal Bldg., 517 E. Wisconsin 
\ve.; Mobile 10, Ala., 308 Federal 
Bldg., 109-13 St New- 
arm, N. J., 32 Bldg., 
1060 Broad St New Orleans 
12, La., 1508 Masonic 
Bldg., 333 St. Charles Ave 
homa City 2, Okla. 311 
Bldg., 102 N. W. Third 
Omaha 2, Nebr... 502 W.O.W. 
Bidg., 1319 Farnam Peoria, 
Ill., 404 LaFayette Bldg., 410 Fay- 
ette St.: Phoenix, Ariz., 450 East 
\dams St.; Pittsburgh 19, Pa., 1013 
New Federal Bldg., 700 Grant St 
Portland 4, Oreg., 217 Old U. S 
House, 520 S. W. Morrison 
Providence 3, R. I., 237 Post 
Office Annex; Raleigh, N. C., 3-F 
State Capitol Life Insurance Bldg., 
2620 Hillsboro St Reno, Nev., 
Cladianos Bldg., 113 West Second 
St.: Rochester, N. Y., 819 Com- 
merce Bldg., 119 East Main St 
St. Louis 1, Mo., 910 New Federal 
Bldg., 1114 Market St.; Salt Lake 
City 1, Utah, 508 Post Office Bldg., 
350 South Main St Antonio, 
Tex., Room 518 Bedell Bldg., 118 


Joseph St 


Industrial 


Temple 
; Okla- 
Council 


street ; 


ae 


Court 
Sts 


San 


Broadway; San Diego, Calif., 15 
U. S. Custom House, 325 West F 
St.; San Juan, Puerto Rico, 2 Puer 
Reconstruction Adminis 
Suilding N; Sa 
S. Court House 


to Rican 
tration Ground, 
vannah, Ga., 218 U 
& Post Office Bldg., 125-29 Bulli 
St.; Spokane, Wash., 401 Columbia 
Bldg., 107 Howard St.; Syracuse, 
N. Y., 918 Chimes Bldg., West 
Onondago and South Salina Sts. ; 
Tampa, Fla., 308 Wallace Bldg., 
(Annex, 608 Tampa St.; Toledo, ©.., 
Chamber of Commerce Bldg., 218 
Huron St.; Trenton, N. J., Old Post 
Office Bldg., Room 306, East State 
& Montgomery Sts.; Tulsa, Okla., 
Wright Bldg., 123 West Third St 
Wilmington, Del., Front and Franch 
Sts.; Worcester, Mass., Room 201 
Dean Bldg., 107 Front St. 

All these offices carry NPA list- 
ings in their respective telephone 
directories under U. S. Govern- 
ment, Department of 
Additional district offices 
established as the need arises. 


Commerce 
will be 
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Excerpts From — 


A Proposed Plan For Control of Industry's 
Products in a National Emergency 


By Arthur I. Appleton 





GOVERNMENT PARTICIPATION 


Government Planning 


The government agency would plan 
! 


During the National Defense Program of 1940 and sub- 
sequently during World War Ii, American industry and Piece smite 2 a lA eg ee 
its distributing agencies were obliged to pass through a pattern to best serve the national emer 
painful and costly process of evolution before finally the gency by designating the relative priority 
so-called Controlled Materials Plan—‘‘CMP" —provided a pel nie gl. Bag BB clipe 
backbone for priorities’ procedures that constituted mate- be published from ¢ % 
rial improvement over previous plans. sary 

However during the period in which the plan was in Government Regulations 
force, both within the government agencies charged with And Enforcement 
its application and within various elements of American : 
industry, ideas evolved for refinements or changes that allie Get tatiana on tes 
would af once serve to improve or simplify its operation and distributing to satisfy 
and increase its effectiveness. market demand for products t 

It is our privilege to present here extensive excerpts — wal "s aadead a 
that are particularly pertinent to the field served by this and must be sufficient! 
magazine — of “A Proposed Plan For Control Of Industry's effective 
Products In A National Emergency.” Self-Control by Industry 

During World War Il its author had the unique experi- Under Basic Rules 
ence of witnessing from both sides of the fence the actual ee ten ts Gleies 
operation of, first the “Defense Supplies Rating Plan,” eS ec A eg 
then the “Production Requirements Plan" and finally the ply with the necessar 
“Controlled Materials Plan.” cxerciomng te tits 

As an official charged with supervising all priorities mat- cts pea 
ters of a large manufacturer of electrical fittings that are adjusted” demand 
distributed through wholesale channels, Mr. Appleton saw period would thus he satisfies 
how the several plans worked at the operating level of 
America’s production front and in distribution. As an of- OUTLINE OF THE PLAN 
ficer in the U.S. Navy, at the Oakland Naval Supply Depot, The Priority Ratings 
Oakland, Calif., Mr. Appleton was at the receiving end of The eetevliy tallies would 
war products and along with his other activities developed a letter and a numerical suffix 
what became known as “The Oakland Stock Control Plan” ters “A®, “BY, “( 
which, after receiving the unqualified endorsement of “~ gee ote MD steer 
Admiral Mayo, commander of the Depot, was installed at in which a product 
that bese. ‘ veuld be used 

Today Mr. Appleton is president of the Appleton Electric ” hs ee posts A po = 
Company, Chicago, Illinois. +e 


\ government agen 
™ 


1. The Priority Group Ratings 
“AR” They "DD" 








\ government agency would 
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the purpose of pr iring all products at 
the time the y are actually needed The 


PRIORITY CONTROL LABEL following would apply to his use of a 


priority rating 





NUMERICAL SUFFIX 

INDICATING P od 1. Authentication of Purchase Orders 
IN WHICH MATERIAL 

1s TO BE USED MUST He would authenticate the priority of 


BE APPLIED AT TIME i ; } 1 
an order for a product by merely indicat 





MATE USER. ing the priority letter (or “group rating” ) 
he is entitled to use, and the numerical 
suffix indicating the period he actually 


THE ENCLOSED PRODUCT CANNOT LAWFULLY BE SOLD AT A = ~ncllgg * Pr ; 
LOWER RATING THAN THE ABOVE cies 


THE MANUFACTURER CERTIFIES THAT NO RAW MATERIAL OR COM. e: A 
PONENT USED IN FABRICATING THIS PRODUCT WAS PURCHASED | indicate priority 
AT A HIGHER PRIORITY THAN THE LETTERGROUP INDICATED. uftie 6 for materia 


JOHN DOE COMPANY, HOBOKEN, N. J. 











2. Effective Date 


, [he priority ] authenticates 

of particular : " 
would n f until 60 days 

up ratings arest minimum 2 
ratings” are I vi 1 sities when shortages for 
9 , ctiy ricé fh (It would, 
uld seriously 

he 


the re 


market 
however, hel; lustry’ lanning if 


irted t azard | tare , he emergency 19 . ‘ . 

would ibmit 1c ord as early as 

' . possible le would privileged to re 
ave equa priority , 

rate tl u itt n his order at 


and would designate 


to cover these 


. any time 
periodically NSU MPTION 


t demand pattern 3. Preference to Priority Users 
a government — P , 
rmin uch minimum basic he distribution . ; 

necessities in terms of percent quired to give preference to priorky or- 
production, and issue ders in order of their preference ratings 
ghee EEO EM over any of the 1-rated orders in their 
of products under Possession, it cordance with the pat 
tern described under “Operation of the 


Plan at the Fi Distribution Outlet.’ 


eit » ual t a corresponding 


percentage of their normal production 


y tems it designated base period : 
1 designated base period 4. Receipt of Product 


mversion of industrial 1 
j t | percentages will naturally vary 


nand elements pert 


mergen but will not var Ihe product filled o e ultimate user’s 
1 lu the order would ar a priority label indicat 

2. The Numerical Suffix iten ing the under which it 
was manufactured, and a suffix corres- 

The Priority Labels ponding to the numerical suffix he has 
= te 3 indicated on his order. In no case would 

me OF tae rom ore pan ais sag el the material elivered bear a higher 

marked to imadicate priority than ified on his order, and 

— oe rated actually t l ly int ny cases would 


re 


—— priority 
abels 1 
Red lu 5. Priority Labels 
D 
T} priority s re remain at- 
tached t the product ut 1 it is finally put 
into use 


Operation of the Plan at 
The Ultimate User Level 6. Time Limit for Use 
Set ] | nd that he 


| timate 
»> use with 


WORLD WAR II 
PRIORITY PLAN 


TIME CONSUMING APPLICATIONS & ANALYTICAL PROCEDURE 
cy 


PROJECTS chee 
? 


= 


RAW MATERIAL 
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in 30 days after expiration of the period 
denoted by the priority suffix on the 
label, he must either return the material, 
or apply to the government agency for 
disposition 


7. Maintenance of Records 


The ultimate user would be required 
to maintain only the ordinary records 
of his transactions such as, copies of 
purchase orders, invoices from suppliers 
showing ratings of goods shipped, bills 
of lading, ete records must be 
made available to representatives of the 
compliance agency upon demand. 


These 


8. Registering Market-Demand 


The placing of priority orders by ulti 
mate users with suppliers would establish 
the end-demand for products in the vari- 
ous priority rating groups, thus forming 
the basis for industry to plan its require- 
ments in supplying the national emergency 


Operation of the Plan 
At the Final Distribution 
Outlet 


The final distribution outlet 
entitled to use any priority rating neces 
sary to procure stock to supply those 
anticipated and actual needs of his cus- 
tomers adequately covered by priority 
ratings authorized by the government 

The following would guide the distri- 
butor in his compliance with the plan 


would be 


1. Distributors’ Control of Inventory 


a. Determination of Requirements 

Under the plan he would be permitted 
to use his own judgment in determining 
his inventory requirements in the various 
rating groups from all data available to 
him 

b. Replenishment (For Stock) 

Purchase directed to his sup 
pliers to replenish stocks would bear nota 


orders 


tion of the priority group ratings under 
which the material is to he 
inventory as per his calculated require- 
ments 


EXAMPLI 1 (No 
c. Orders to Cover Direct Shipments 


plac ed in 


Suffix) 


directed to his sup 
direct shipments to ulti 


Purchase orders 


pliers to cover 


mate users would bear notation of the 
priority group rating and the numerical 
suffix indicated originally by the ulti- 
mate user 

EXAMPLE: A-8 

d. Limitation 

Because of the fact that the priority 
labelled products would be protected trom 
lower priority orders, the demand for 
such stock is, therefore, limited and the 
distributor would be 
prudence, to limit his inventory of such 
scarce products in order to maintain a 
to the success 


forced, by his ow? 


turnover that is necessary 
ful operation of his business 
e. Authentication of Purchase 
Orders 


Priority ] 


ratings appearing on purchase 
suppliers 


affixing the 


orders to his would be au- 
thenticated — by 
statement 


‘The material on this 


following 


order is sul 
rect to re-sale only n pri rity orders 
cart 

Signed.” 
f. Protection of Priority Labelled 

Stock 

Compliance with regulations 
that priority 
eived from 
priority labels intact and preserved from 
mutilation. 


would re 
quire labelled products re 


suppliers be stored with 


2. Distributor Sales of Products 
a. Preference to Priority Orders 
In filling customer orders, the distri 
outlet 
preference to priority orders in order of 


bution would be required to give 


their over any 


with the 


preference ratings 


rated orders in accordance 
lowing pattern 

\ orders draw A.B.C.D or NR* products 
B rders draw B.C,D or N products 
( orders draw C.D or NR®* products 
D orders draw D or NR* products 
NR* orders draw NR* products « 


*Non-Rated Products 


b. Sales of “E” Rated Products 


Manufacturers will allocate to their 
limited quar 
labelled 


lhese 


regular distributors certain 
tities of “I 


“FOR CIVILIAN CONS 


rated products 


MPTION ONLY 


isers but 


distri 


products cannot be sold ited 
must in turn, be allocated to the 


butors’ regular customers i 


ibed by specific regulatior 


rua 


i 


c. Protection of Priority Stocks: 


1. From Low Priority Demand 


The plan stipulates that priority labelle« 


stock mnot be lled on ord bearing 
ratings than tl rroup 


ratings shown on the la 


lower priority 


: A . 
(/f a distributor si rough err 


uild excesstt nventory ¢ ertain prior 
ity products f which he had little or 


demand, his recourse would to apply t 


thy appr fr fe 
lisposition, ) 

2. From Hig 
Need 


vernment 


h Pr 


j 


d. Delivery to Ultimate Users 
When material to an ulti 
outlet is re 


delivering 

the istribution 
mark eacl r 
il suffix 


indicated on his order 


numer 


e. Maintenance of Records 
Ihe dist 


110n outlet 


quires aintain " 
records of his transactions 
of purchase orders, 
notation of ratings, 
These records must 
representatives i the 
upon demand 


Operation of the Plan at the 
Intermediate Distributor 
Level 


\ny distributor 

user would 
cedure as outlines 
tion of the 
Outlet” exclu 
suffix to 


} houl 


mat users 


Operation of the Plan at the 
Manufacturer Level 


The manufacturer would have 


tuthorit » procure materials 


ponent parts t fabricat h 


PROJECTS 


+ 
oe 


- 


PROPOSED PRIORITY PLAN 


CONTROLLED BY GOVERNMENT THROUGH BASIC REGULATIONS 
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reservations to such blanket 
essence, these form the 
control principle of the entire 


important 
1uthority Tn 
underlying 
plan, i.e 

First: Each product manufactured 
must be identified with a priority label 
bearing a priority “group rating” (let- 
ter) of no lower priority value than the 
highest priority rating under which any 
of the raw materials or components 
have been procured. 

Second: No priority labeled product 
may be sold at a lower rating than the 
“group rating” (letter) indicated on 
the priority label. 

(More explicit excerpts of this sectior 
had to be eliminated due to lack of space 
im this tssue.) 


The Activities of the 
Government Compliance 
Agency 


Compliance to the regulations necessary 
ior effective operation of the plan would 
be enforced by an agency set-up to detect 
violations by cross-section 

The inspection activities of this agency 
would be concentrated mainly on the fol 


Inspection 


lowing 
1. Records of Transactions and Files of 
Unfilled Orders—All Levels 
Agents’ audits are to disclose whether 
not higher priority orders are handled 


by appropriate as directed in 


preterence 

the regulations 

2. Shipments and Deliveries of Priority 
labeled Materials—All Levels 

\gents’ inspections are to disclose 
whether or not labels on products con 
form to the priority ratings on the orders 

s stipulated in the regulations govern- 

ing use of the “letter group” and also the 

‘numerical suffix” (when shipment is 

directed to an “ultimate user.”) 

3. Storage of Products in Possession of 
the Ultimate User 

Agents’ inspections are to disclose: 

a. If material has been used in the time 
allowed by regulations and denoted by the 
on the priority labels 

agent contrac 


¢ ; 
numerical sufhx 
Exampl In 


tor’s warehouse in November 


visits a 
of 1951 and 
labelled 
designated hy thé 
ruse in March 1951 
Ipril 
violation of the 
specific approval for 
retaining heen granted. 

b. If any of the “letter group ratings” 
appearing on labels in possession of the 
user are higher than the letter 
assigned to the project involved 
4. Manufacture of Priority Rated 

Products 

Agents’ inspections are to disclose: 

a. If rated material been used in 
the time allowed by the regulations gov- 
erning use of materials and 
parts in fabrication of products 
application of numerical suffix pro 
cedure. ) 


discovers unusued keas of nails 


1-3." These 


ontractor himself fo 


were 


His retaining them, unused, beyond 
30, 1951 


regulations, 


constitutes a 
unless 


them has 


group 


has 
raw com 
ponent 
(1.€., 


b. If products are labelled in compli 
ance to regulat’ons guiding manufacturers 
(i.e., priority label must bear highest 
group rating involved in fabrication of 
the project.) 
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If labelled products in finished goods 
inventory are protected from misapplica- 
ton 
5. Production of Basic Raw Materials 

Agents’ inspections are to disclose 

a. If rated material has been used in 
time permitted. See 4a above 

Lb. lf products are labelled in compli- 
nce to regulations guiding this type of 
producer. (i.e., priority labels must bear 
the exact rating indicated on the customer 


ders. ) 


PARTICULAR ADVANTAGES 
OF 
THE PROPOSED PLAN 


The Proposed Plan Would 
Accelerate the War Effort 
By Assuring Supply of 
Essential Items When 
Needed 


The “first fruits” of the end-product of 
industry would be channeled to the high 
est priority from stock certain te 
he available, because 

1. If the status of the overall supply 
ind demand does not permit ready avail- 
ability of non-rated or lower-rated prod- 
ucts, high priority demand will automatic 
ally have registered with industry and the 
supply of such products becomes “sel f- 
expedited,” from raw material through 
to stocks for final distribution outlets 
- 2. Supply of such products would be 
‘self-expedited” 

a. If scarcity of 
necessity, the impetus of a specific 


needs 


because 

dictates 
priority 
product 
directly 


process 


materials 


rating applied to an order for a 
would automatically be charged 
through the entire productive 
At no point in the process would it lose 
its relative position in the priority scheme 

b. All elements in industry 
required to give preference to priority 
demand in its relative order of impor 
tance 

c. Procurement of raw 
components would not be 
with time 


would be 


materials and 
encumbered 
consuming application and 
analytical procedure 

3. Priority labelled stocks 
dissipated by lower priority demand 

4. Priority labelled stocks 
dissipated by “over-ordering,’ 
stocking” of 


cannot be 


cannot be 
and “pre 
materials by high 
which is a natural tendency 
where there is no assurance of delivery 
in the set-up. The plan insures that the 
priority user will not order ahead of and 
m excess of actual requirements 

5. Manufacturers could not tie up 
more priority labelled raw material or 
components than they are equipped to 
process in the time authorized by govern- 
ment regulation directing the application 
of the numerical suffixes. 


Channeling of Priority 
Products to Ultimate Users, 
As Provided by the Plan, 
Would Effect the Overall 
Conservation of Critical 
Material. 


scarce 


priority users 


Conservation of Critical 
Materials Effected by the 


.Proposed Plan Would Not 


Only Assure Integrated 
Supply to All the Essential 
Needs But Would Free 
‘ 

Balance of Industry’s 
Product for Systematic 

J . 
Distribution to Lower 

. ° 
Priority Uses 

Systematic distribution would be effect 
ed through application of the lower prior- 
ity ratings in order of relative impor 
tance, and through the special “E” rating 
for minimum essential civilian require 
ments. (As previously described in the 
plan, this would be effected by regulations 
issued by the appropriate Government 
agency.) 

The lower priority uses are all essential 
to a healthy economy 

A healthy economy is essential to sus- 
taining a successful war potential 


The Proposed Plan Would 
Not Be Costly to Administer 
Because: 


1. It compels industry to share Govern 
I 
ment’s burden 


a. It provides the | 


vest possible basic 


stimulating th 


planning by “brains” of 
all elements of Government 
try to effectively plan their 
contribution to the overall effort 

b. Government determination of the 
relative priority of 
be a complicated 
most part, would compliment the Govern- 
ment’s planning of the wartime 
projects it is charged with directing 

2. It practical 
control through basic regulations 

a. By principle it would make the in 
terests of the individual firm coincide with 
interests of the nation as a whole. For 
example If a should 
through build his inventories of 
high priority products, beyond potentia 
demands, he puts himself in the untenable 


and indus- 


particular 


projects would not 


process and, for the 


own 


provides Government 


manutacturer 


error 
1 
I 


position of having to appeal to the Gov 
ernment for relief 

It ts quite different to have the manu 
facturer in a position of having to plead 
with the lp to keep 
his inventory dow) have the 
Government attempt, by 


Government for he 
than ¢t 
rules and regula 
tions, to keep manufacturers from using 
up high priorit 
b. The rules and regulations would be 
few and clear and by their very nature 
would allow little latitude for 
interpretations of intent 
c. Violations would be 
for they would be 
handling of labelled material, labels, or 
ders, etc., in view of people, 
could not be buried in the intricacies ot 
voluminous reports and records 
3. “Self controls” by industry 
be inexpensive because 
a. Purposes would be accomplished 
through ordinary business practices 
b. Voluminous reports, records 
applications would not be required 


hasic materials. 


various 


easily detected 
involved in physical 


man) and 


would 


and 
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ELECTRICAL 


WHOLESALING 


1951 
Fan and Ventilating 


Equipment Specifications 





KEY DESIGNATIONS FOR TYPE OF EQUIPMENT 


. Air Circulator and Heoter Exhaust . «+++ Ventilating, General 
Attic, Ventilating Floor Circulator and Purpose 
Bracket, Straigh? Heater Window, Ventilating 
Bracket, Oscillating Humidifier .... Window, Vent with 
Ceiling Kitchen, Ventilating Humidifier 
Desk, Straight Pedestal, Straight .... Wall, Ventilating 
Desk, Oscillating Pedestal, Oscillating Others 

















No. of Wo. of | of No. of Wo. of 
Blades Speeds Blades Speeds 








AIR CONTROLS, INC. 


<<< 
<==: 


RAR 


241 

mie 
Bs 
55118 
ri 

718 
m8 


RaRReeeeARSs ss 
<aeee ee eee cx 


2 
2 

2 

2 

2 

2 

: AIRMASTER 
! 
1 

1 

1 

1 

1 


Perr eS SS SS 
“t@<aaaataeaetacacacae 
oe ee Oe Oe ee ee 
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Size of No. of No. of 
Blades Blades Speeds 





221 

23118 

33118 

57118 

29118 

24” to 48” 
81110” Built-in- 


wall cab. vent. 
12° to 30” direct-dr. 


ph 
12” to 48” gravity 
shutters 


20” 3-speed window 
fan wy 
*Counter 


AMERICAN BLOWER CORP. 


AV 
AV 
AV 


AMERICAN COOLAIR CORP. 


n 


www wwwWwowna eee ee em 


1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
2 
2 
2 
2 
2 
2 
1 


P. 0. Box 58 
Detroit 32, Michigan 


$119.00 
137.00 
164.00 








Type 
(See Key) 


Size of No. of 
Blades Blades 


No. of 
Speeds 





71 


tities 


Does not include Federal Excise Tax. 


EX-V 
EX-¥ 
EX-V 
EX-V 
EX-V 
EX-V 
EX-V 


n 
24° 
24” 
yr 
6" 
42” 
48” 


**Includes sound deadening box assembied to fan 


BAR-BROOK MFG. CO., INC. 


Sisereeenese 
ort e SOO aana 


BERNS MANUFACTURING CORP. 


AVIOR 
AVI2R 
AVI2R-2 
AVIGR 
AV20R 
AF20 
FCI2A 
HFI2 
FHE 


wy 


6133 Linwood Ave 
Shreveport, La. 


$126.50 


2278 North Elston Ave. 
Chicago 14, tli. 


Jacksonville 3, Fla. 


w20 
w24 
w28 


AMERICAN MACHINE & METALS, INC. 
(DeBothezat Fans Division) 


wy 
wy 
wy 
Av 
Ave 
AV 
Ave 
Ave 
Av? 
AV 
AV 
aver 
Ayer 
Aves 
ave 
aves 
aves 
Ave 


ave* 
Aves 
aAye* 
Ayes 
ave* 


Se eee eS eB ee ee eae aee ae = 


East Moline, ill. 


$124.00 
179.00 
164.00 
216.00 





1 
1 
2 
2 
2 
2 
3 
3 
1 
1 
3 
3 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
| 
1 
1 
1 
2 
2 
2 
2 
2 
1 
1 
1 
2 
1 
2 
1 
2 
1 


SWwwWwwwWw eS ewewe ee ee eS SSS SS S&H HM HH H&S 


108.75 
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Type Size of No. of No. of 
(See Key) Blades Blades Speeds 





wSWwwwWwWwWwWweeanaw 
De me me a et et wet es os ee 


103-107 N. Second St. 
Champaign, Iinois 


$129.00 


R. H. BISHOP COMPANY 


3-14 1 
42-130 1 
48-120 c 1 
42-¥4S r 1 
48-11S v 1 
P.RVA2V-MS* OV 1 
P.RVABV-1IS* V 1 


*Complete power roof ventilators with motor operated dampers. 
e 
BUFFALO FORGE CO. 


wee eewww 


“NV” 3222F 

Heavy Duty 
“L” Breezo 3222F+ EX 
Belt-Air 3222F 


(V-Belt) 
Belt-Air 3222F 
(V-Belt) 
Belt-Air 3222F 
(V-Belt) 
Belt-Air 3222F 
(V-Belt) 
Belt-Air 3222F 
(V-Belt) 
“Baby Vent” 3222F 
Sets Size A 
Sets Size B 


Xx 85 CFMS 
V-EX 717 CFMS 
V-EX 430 CFMS 
V-EX 602 CFMS 
V-EX 805 CFMS 
V-EX 1130 CFMS 
v-EX 1765 CFMS 
Model “C” 
Unit Heaters Space Heating 8” to 24” 
3137 “C"*** 
§CFMG 1/4" sp. 
*** Available for 16,000 to 497,000 Btu /Hr ratings. 
*Available with horizontal or vertical shaft units. 
**Avallable in ac, constant or two-speed or de constant or variable speed. 
+Motor removed from closed system. 
tAvailable in 2-speed. 


BROAN MFG. CO., INC. 


Nt K 10° 1 $ 48.50 
80S EX 12’ 3 1 B15 


1668 N. Water St. 
Milwaukee, Wise. 
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Type Size of No. of No. of 
(See Key) Blades Blades Speeds 





10” 
y 
y 

10” 

10” 


* 
C &H. AIR CONDIT. FANCO., INC, 1581-1623 Ea ee 


30W 28 4 
GIGAW 1 
10AW 
3OAE4-V 
36AE4-¥ 
42AE4-V 
24AE4 
JOAE4 
36AE4 
42AE4 
42AE4-2 
4BAE4 


1 
variable 
variable 
variable 
variable 
variable 
variable 


o,FrFr > SS SS SS 
OSS SKK EK KK KKH 
imimimisimiaslusdas asbestos das! 
pholototolotoioioioioto 
<“eaeeteteae eee 


ow 
Ld 


6 
3 
2 
a 
4 
4 
: 
4 
4 
4 
4 
{ 
‘ 
4 
a 
4 
3 
2 
2 
2 
3 
4 
4 
2 
4 
4 
4 
5 
4 


variable 
variable 
variable 
variable 
variable 
variable 

1 

1 

1 

1 

1 

1 

1 

1 

1 

1 

1 

1 

2 

2 


228 WN. Front St. 


CALIFORNIA DESIGN MFG. CORP. hy 


126-A AC, H e $ 20.75 
e 


PHILIP CAREY MFG. CO. 
(Miami Cabinet Div.) 


MC-30-4 $114.60 


Middletown, Ohio 


MC-24-W 


CHELSEA FAN & BLOWER CO., INC. 


ED v-AY 24” to 60" 
: 24” to 60" 

24" to 46° 

24” te 48° 

24" to 60” 

16” to 30” 

24” to W” 


12" 
24” to 60" 


— ee et et et et 
ee wg @ ge 
~ nN 


oe. eee 





oS os pene kee eee 





Type Size of No. of No. of 
(See Key) Blades Biades Speeds 





AA 
BB 
OxB 
DUB 
oP) 


ops 
Mc 
P 
co 
C 


ig 
HAY 


“Intake Hay drying tan 


CHROM-EVER COMPANY 1150 Broadway 
(Div. of Asquith he ony New York 1, N.Y. 


F308 
$710 
F205 


0503 
v7i0 
v608 


*Reversibie. 


CIRCULATORS & DEVICES MFG. CORP. sate tn heh 


$130.00 
137.58 
98.75 
150.00 
140.00 


242P 


K-V 
LD30 (Ranch type) AV 
LD36 (Ranch type) AV 
240A 


St 


2 
2 
3 
:., 
1 
3 
1 
1 
2 
1 
2 
1 
2 
1 
2 
2 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
3 


*Iindustrial Belt Drive. 
(All fans available in ball bearing.) 


DAYTON ELECTRIC MFG. Ms ian 2 


3F160 $ 22.00 
1.0 
40.00 
6.00 
40 
63.8) 





Type Size of No. of Wo. of 
(See Key) Blades Blades Speeds 





we ee ee ee a a ee) 
ee ee et eee i) 


DIEHL MANUFACTURING CO. 


Gi2912 
16812 
OASI7 
12A)16 
WGAJI6 
SEQDI6 
12EQD16 


SCV Wwwe eee eee ee ene ee 


Ssnaaessseas 


wy 
2FI6 FC 12” 
*115 Volts, Single Phase. Also available for 230 Volts, Single Phase and 
Volts, Three Phase. 


eWw Sew e ewww wewwwwww 
Se ee a od 


e 
DOMINION ELECTRIC CORP. women. 


2020 80-00 12” . 2 $71.85 
2018 K-¥-WY-DO 17" ‘ 1 70.85 
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Type Size of No. of Type Size of No. of Wo. of 
(See Key) Blades Speeds (See Key) Blades Blades Speeds 








£0-00 EXCEL-AIRE CORP. 
fu 


ELECTRO SPECIALTY MFG. CO. 
“A” (Ceiling) K 


“cr 
“A” (Wall) 


THE EMERSON ELECTRIC MFG. CO. 


00 
bo 


ee eet te ee 
eee ee ee ee a ee ee ee 


FRESH’ND-AIRE CO. 
( Div. Cary Corp.) 


=8=828 
Dee te 8 
222 3 


= 
=5 
> 
wow 


ow 


PtP 
we 


eee Ue 


ee ee a eee 


Sgers*se" FRR FS 
s~ 


eo ae ae ee ee ee a te 
ee ee en 


os 

00-80 

PO0-D0-80 
-B0 


4 
4 
4 
4 
4 
t 
’ 
4 
4 
4 
4 
+ 
4 
4 
4 
‘ 
4 
3 
3, 
3 
. 
4 
‘ 
4 
4 
. 
4 
4 
4 
4 
4 
3 
4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
§ 
§ 
y 
§ 
§ 
4 
4 
3 
§ 
§ 
§ 
§ 
t 
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No. of No. of 
Biades Speeds 





FM12V43 
FMI16V23 
FM24M21 
FMI0C1 


THE A. C. GILBERT CO. 265 Peck St. 


New Haven, Conn. 


A4io 

A420 

A430 

A44g 

A2000 

A4000 

All4 

A2500 

Prices 5% higher Denver and West 


1 $ 695 
1 9.95 
1 13.95 
1 18.95 
3 ck) 
3 49.50 
1 17.50 
3 4.95 


wewws.ss 


+ 
HOLCOMB & HOKE MFG. CO., INC. 


U2416 CP* 1’ 
U3033 CP* 0 
3633 CP* . 
4233 CP* 

4250 CP* 

U2416 C 

3033 C 

3633 C 

4733 C 


1545 Van Buren St. 
indianapolis, Ind. 


$118.25 
160.50 
175.00 
199.50 
256.25 
94.75 
124.50 
130.75 
143.25 
200.00 
218.75 
241.15 
90.75 
116.25 
122.50 
135.00 
170.50 
187.50 
212.50 
95.00 
110.00 


555 


on 

i 

= 

oa 
xXKKKKK KK 


24” 
24" 
“cP” indicates a complete package tor horizontal installation. 

= indicates horizontal or vertical installation with ball bearing motor 
“S” indicates vertical installations only with a sleeve bearing motor. 


negese 

£25228 

an 

=x x 

_ 

~~ ee ee ee ee ee Se eS SS Se eS Se 


% 
HUNTER FAN AND VENTILATING CO. 


18HXB-3 48" 
18HXB 48" 
14FXB 4 
10DXB 


400 South Front St. 
Memphis, Tennessee 


$299.50 


1 
1 
1 
1 
1 
1 
1 
2 
1 
2 
2 
2 
2 
2 
3 
3 
1 
1 
1 
2 
3 
1 
2 
2 
3 
2 


eee eee ee ee Pe ee eee eee eee ee 


(*2 Speed Reversible.) 


96 





Type Size of No. of No. of 
(See Key) Blades Blades Speeds 





2850 N. Crawford Ave. 
ILG ELECTRIC VENTILATING CO. Cues tl i 
48078 EX-V 6" 
EX-V 8” 
EX-V 10” 

EX-V 

EX-¥ 

EX-V 

EX-¥ 

EX-¥ 

EX-V 


Oe Oe 6 6 WW ee 


INTERNATIONAL OIL BURNER CO. 


12) wy 
116) wy 
270) wy 
C20) wy 
224) wy 
H-24J PS 
TAC) FC 


JOY MANUFACTURING CO. ga hey 


5-608 K 2 


2400-40 DeKalb St. 
St. Louis, 4, Mo. 


FC y 3 $45 
1 


KISCO COMPANY, INC. 


Regai-Aire 

KW-12 Window 
Fan 

KW-16 Window 


Fan 
KW-20 Window 
Fan 
Whirlaway 
Lo-Air 


Utility 
Table-Air 
Adjusto-Air 
Servus- Table 


Lad 
w 


wwe we ese eww 
wm — eo ow We we ew 


Re-16 Window Fan 
(Reversible) 
KW-30 Window 


Fan 
KWS-40 Window 


Fan 
Box-Air 


Bent & Potomac Streets 
St. Louis 16, Mo. 


1(4 pole) $ 12.95 
1 6.95 


KNAPP-MONARCH CO. 


2-5 DO 10” 
1-503 os 8” 


ELECTRICAL WHOLESALING—February, 1951 











Type Size of No. of No. of Type Size of Ne. of No. of 
See Key Blades Blades Speeds c See Key Blades Blades Speeds 








10’ 
10" 
12’ 
Py 
16” 
n 
16" 
“Optional mounting bar available for both models for use 
$3.95 list price. 


2(4 pole) 
1 (4 pole) 
2(4 pole) 
1 (2 pole) 
2(4 pole) 
3(4 pole) 
1 (4 pole) 
n Steel Casement windows 


> 


SSSS885 
woww ss & = 


LAU BLOWER CO. 2001-29 Home Ave. 
Doyles 1, Otte *Booster Fan for furnace ducts 


eo Ge Ge Ge Ge Ge Ge Ge a Gs as Ga Gs 
eee 


variate 
Variable , : 
Variable MASTER APPLIANCE MFG. CO. Bridge & Ontario Streets 


NA 1216 wy 
NA 18W 
NA 270W 


NA 20P 
i Racine, Wisconsin 


z 
= 


12110 

Breeze Master AC-DC *$19.95 
12-DC-10 

Breeze Masier DC *18.50 
12-DC-20 

Breeze Master 220 V., OC p *20.20 
12-DC-32 

Breeze Master 32V., DC *20.20 
“includes Federal Excise Tax. 
6 and 12 Volt fans available. 


MEIER ELEC. & MACH. CO., INC. 105, Washing S 


NA 20-51 wy 20" 
NA 16-51 v 16” 
NAC 20-51 wy 20’ 
Model 14-51 v 4 
313A-51 wy 12” 


NA 243R 
NA 243R-2S 


MIMAR PRODUCTS, INC. Ret ear a f 


NA 363-IND 
NA 425-IND 
NA 487-IND 


MP-525 2 $ 59.95 

MP-425 2 495 

MP-325 2 495 

MP-300 2 45 

712-A : 

RHO-412-3 

LE JOHN MFG. CO. _ W122 St. HO-410 1 
Huntington, W. Va. ST-28S 1 

1 


6-12 FC 7 $ 44.95 MP-38Y 
HFI2-1 FC-H 12 ’ 
in po 2 


101 DS 10” 7 
in Ds r E. N. MIMMS CO. 


3 
3 
3 
3 
3 
4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
3 
4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
! 
4 
4 
t 
4 
4 
4 
4 


oleieeniont a deel teed heed heed hee ee ee ee ee ee 


ae ee ewww 


Louisville 4, Kentucky 


oS 18 AC ; Birdwing 3 $ 69.80 
Low Stand 
98.30 


LYDON-BRICHER MFG. CO. 7500 University Ave satis tS 


1762 BS 6.75 


1758 EX 45," $ 6.25 
Ht 
1743 DS 8 8.00 


F-12 Lowboy 3 3 
G-14 Northington 3 3 
x AC j 2 


° Birdwing 


4634 W. 21 PI. 
MARTIN FAN AND BLOWER CO., INC. Chcare 94, | 
Birdwing | 
UF30-1, 1 
UF36-1/, F 1 
UF42-1,, P 1 
UF36-1/, r 1 
UF42-1/, 1 
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No. of No. of Type No. of No. of 
Blades Speeds (See Key) Blades Speeds 








89.80 
87.50 
97.50 
96.50 
114.50 
114.50 
39.95 
59.95 


Ww ewwwwww 


NATIONAL APPLIANCE CO. 4016-16 W. Vorea Hy. 


eee eee eeu se 
PD ee met et et et et et et dt et et 


Model No. 50 Wa 
Model No. 40 Wav 
Model No 30-C C 


oe Se PRYNE & COMPANY, INC. MW Tow Ae 


Blo-Fan 206 : $27.65 

Bio-Fan 208 35.00 

Blo-Fan 210 . x 51.00 
HERMAN NELSON DIVISION ane f 3100 
American Air Filter Co., Ine.) hon 235-0 | 7115 
CA 1011" EX-V-WaV 
TCA 1011* EX-V-WaV 
CA 1211* EX-V-WaV 
TCA 1211* EX-V-Wa¥ 
CA 1411" EX-V-WaV 
TCA 1411* EX-V-Wa¥ 
DA 1411" EX-V-WaV 
TDA 1411* EX-V-WaV 
DA 1611" EX-V-Wa¥ 
TDA 1611* EX-V-Wa¥ 
DA 1821* EX-V-Wa¥ 
TDA 1821* EX-V-Wa¥ 
DA 2021* EX-V-WaV 
TDA 2021* EX-¥-Wa¥ 
DA 2421* EX-V-Wa¥ 
TDA 2421* EX-V-Wa¥ 
DA 3031* EX-V-Wa¥ 
TDA 3031* EX-V-WaV 
DA 3631* EX-V-Wa¥ 
TDA 3631* EX-V-WaV 


cnatee ; REYNOLDS ELECTRIC CO. phew 
2153EN 


1401 W. Market St. 2153CR 

THE PEERLESS ELECTRIC CO. nang tee ATEN 
N47CR 

1914EN 

1874CR 

1915EN 

1891CR 

2150EN 

7150CR 

2159EN 


REED UNIT-FANS, INC. 1001 St. Charles Ave. 


New Orleans 8, La. 


$ 90.75 
104.06 
137.94 
152.46 


WY or AV* 1 
1 
1 
1 
1 211.75 
1 
1 
1 
1 
1 


WY or AV* 
WY or AV* 


262.57 
119.19 
133.10 
157.32 
188.76 


MAMOMMOrnraa 


RVU-42V 
*Depending upon accessories. 


ee ee 


PV-0 
PYS-1 
PYS-2 
PVS-16 
PVS-18 
PVS-24 
PVS-30 
PVB-24 


PAT-42 
PAT-48 
*List Price for single speed units 


~~ fs ae ef ee ee ee Oe Oe eS OD 
FS SSESSSSSESESZEZE2 


SSSeesisessershsessssss: 


Bae 


PERFECT-LINE MFG. CORP. Hicksville, L.1., N.Y 
K-EX $ 73.00 

K-EX i 

C-EX 1 
1 

1 


Se 


C-EX 
C-EX 
«-C-EX 


MMR WW NNR N NNR WW NNR WW RYN NNR WW NRT 
dn 


MOOOOrOOoa 
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Size of No. of No. of Type Size of No. of No. of 
Blades Blades Speeds (See Key) Blades Blades Speeds 








ROTO-BEAM CORP. OF AMERICA, INC. 175°X. Kala Av 


Beeszece 
oo” ooo 


a<« "9" “¢ YOY 


PHIL RICH FAN MFG. CO., INC. 2701 So. Main St 


Houston, Texas 


$ 19.95 
29.95 
32.85 
37.95 
4295 
49.95 
54.95 
1495 
69.95 
57.95 
52.50 
120.00 
135.00 
105.00 
187.50 

$7.50 


5 


AC-BS-DS-FC 
AC-BS-DS-FC 
AC-BS-DS-FC 
AC-BS-DS-FC 
AC-BS-DS-FC 
AC-BS-DS-FC 
AC-BS-DS-FC 
PS 


SGcoeawene~ 


—YS 
23°° 
<< coo 


AC-C-FC-Wa¥ 
AC-C-FC-WaV 
AC-PS 
AC-C-FC-Wa¥ 
AC-C-FC-Wa¥ 
AC-PS 
AC-C-FC-Wa¥ 
AC-C-FC-Wa¥ 
AC-PS 
EX-WV-V-AV 
EX-WV-V-AV 
EX-WV-V-AV 
K-WV-Wa¥-0 
K-WV-Wa¥-0 
-WV-WaV-0 
V-WaV-0 
V-Wav-0 
V-WaV-0 


~~ ee ere ee eee eee ee 

— tt et ot Cad Cad Gad Cad Cd Cod Ce Ce Ge et 
Fas fs I rgd ral ral val val val val val valine ral ral val val val vel ara 
MN AAAAAANAY 
OOO eg es 


ROBBINS & MYERS, INC. 367 So. Front St 


Memphis, Tenn. 


$104.00 
128.00 
114.00 
114.00 


xm 
=== 


30004-BC 
30004-BF 
30004. BB 
30004. BW 


md ee ss 


as pashashastasdastastast ashes as] 
2K DK DK De DK OK OK OK DK DK OK 
<<<<<<<<<<< 


ecooooocecosco 
me am ed mt ad et et et as = a es ss a a es a es es se = ss es = 


PGbeerrrrbocorsrrse 
To eeee eee ect ttiannses 


: 


OMrnrnrnnnnnanranannnnannnnnrnanannwnannnnananaaawawnawenaawa 


> 
iJ 
mae 
~~ 
** 


*Mobile Automotive 


Seeurerenes 


SAMSON UNITED CORP. potas yh 


: 


1046N° 
1244N* 


Sseeeagge 


a 


1 
2 
1 
1 
2 
2 
1 
2 


*All models have rubber biades 
& 


SCHWITZER-CUMMINS CO. ane 


PSW-10 wy 
PSW-12 wy 
PW-16 

PW-20 

PAW-241 

PA-302 

PA-303 

PA-362 

PA-363 

PA-423 

PA-425 

PA-485 

PA-487 


4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
t 
4 
4 
4 
4 
4 
4 
t 
4 
t 
4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
4 
3 
4 
‘ 
4 
4 
4 
4 
4 
4 


2 
2 
2 
2 
2 
2 
2 
2 
1 

1 

1 

1 

1 

2 
1 

2 
1 

2 
1 

2 
1 

2 
1 

2 
1 

2 
3 
3 
3 
1 

1 

1 

2 
3 
3 
3 
3 
3 
3 
2 
2 
2 
3 
1 

3 
1 
1 
1 
1 
2 
2 
2 


ee ee 


1 
1 
2 
2 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
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V. E. SPROUSE CO., INC. Columbus, Indiana 


VE-5130-4V 
VE-5136-4¥ 
VE-5142-3¥ 
VE-5130-4H 
VE-5136-4H 
VE-5142-3H 


ws... s eee 
— he ee es 


e 
STANDARD ELECTRIC MFG. CO., INC. 


SECO-LITE MFC. CO van | mtg 


VFI4 EX 
VFI6 EX 
HDI6A EX 
HDI8A 
HD20A 
HD24A 
HD16B 
HDI6B 
HD208 
HD24B 
HDI6C 
HDI8C 
HD20C 
HD24C 
HDIGAA 
HDI8AA 
1312 Sheffield S HDZAAA 
t HD24AA 
SHEPLER MANUFACTURING CO. st Sta HD24AA 
81 K-C-V-EX $ 35.00** nl 
§ D-WaV-EX BD30BR 
Automatic P 69.00*** BD30CR 
10 Chrome K-WavV-EX 37.00°* BD26AR 
10 White K-WaV-EX 35.00"* BD26BR 
4A K-WaV-EX 29.95** BDI6CR 
K-Chimney-EX 22.59** BD42BR 
K-Chimney-EX 25.00"* BD42CR 
1 K-C-V-EX 29.95** BD420R 
2 K-Chimney-EX 20.00°* BD48CR 
2-4 K-Chimney-EX 22.50** BD48DR 
“All the above fans can be operated with 3-speed control switch BD48ER 
High, Medium, Low Cat. No. $7.50 BD2AS 
10” models 650 C.F.M.; 8” models 500 C.F.M 
**Plus Tax 
***Tax included 


Prices include Federal Excise Tax 


wy 

wy 

AV-V 
AV-V 
AV-V 
AV-V 
AV-V 
AV-V 
AV-V 
AV-V 
AV-V 
AV-V 


eee eee eee ew 
Pe ee 


eSSeersseszse 


w 


5 
5 
5 
3 
5 
5 
3 
3 
5 


° 
SIGNAL ELECTRIC MFG. CO. Menominee, Michigan 


V-105 
v-510 
V-512 
V-SIGA 
V-520A 
V-312 
V-316 
V-318 
V-124A 


3 $ 22.45 
3 14.25 
3 18.25 
3 27.30 
3 54.60 
3 35.95 
3 52.60 
3 57.75 
2 174.30 
1 34.40 
1 20.95 
3 79.95 
3 43.50 
3 
3 
2 
2 
2 
1 
2 
3 
1 
1 
J 
1 
2 
2 


meee e ee ec =e 


- 
SOA 


59.95 
49.25 
89.95 
29.95 
29.95 
16.50 
25.95 
33.95 
18.50 
24.95 
61.50 
37.95 
47.95 
19.25 


OOO ws. es se ee ewes eee OOODwe sss 
WOWWwWwWwWwWweeewe ee eee eee ewe eee eee Pee eS SS SSS SWWWWWWWWWWWWWwWwWwWwWwwwe ew 
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*Electrically Reversible 
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Size of of ’ 


No.of WN No. of We 
Blades Blades Speeds r Blades Speeds 








STEWART MANUFACTURING CO. —m st VALLEY FAN MANUFACTURING CO. Fort Valley, Ga 
ianapolis 1, ind 


Kitchen-Aire 6 K Centrifugal 1 $49.95 
Impeller 


~ 
a: 


24 
30 
6 
42" 
42 


$ 97.35 
101.65 
109.45 
139.15 
172.70 
191.40 
2713.40 
780.50 
222.20 
243.10 
413.60 
462.00 
169.40 
185.90 
200.20 


2 
SUPERIOR ELEC. PROD. CORP. =~ —_—_'50-17 Independence 


Cape Girardeau, Mo 


1201 12” 1 $ 17.95 
1101 10’ 1 13.95 
901 Deluxe 8" 1 6.50 
1100 10’ 1 11.95 
1 
1 


&SE55883 
“Pern oewuw 


a) 


1101P 10 25.95 
1050W 10 17.95 


Ssseee 


www 


ee ee ee 


SSsseeeeesee 


in 
~_ 
° 


THE 0. A. SUTTON CORP. 1812 West Second St. VENT-A-HOOD CO. Plantation Drive & Hines Bivd 


(Vornadofan Div.) Wichita, Kansas Dallas 9, Texas 


16C1-1 $ 23.95 Vent-A-Hood = K 5 32 $ 95.00 
16WI-1 31.95 Blower Wheel 

2001-1 31.95 

2C1-1 39.95 ° 

28C1-1 47.95 A 
30W1-1 54.95 VICTOR ELECTRIC PRODS., INC. 2950 Robertson Ave 
30F1-1 49.95 Cincinnati 9, Ohio 
26F1-1 49.95 

uci.t 99.95 vitee 3630 
wrt M$ vi1o7e 38.25 


40W1-1 71.95 EX1108 19.00 
60P1-1 124.95 EX1127 24.30 


6OWI-1 94.95 EX1167 31.10 
v-1212 59.95 
VIB 26.25 


ee We We Oe Oe Oe We Oe we we we ws 


a ee 


TENNESSEE VALLEY ASSOCIATES, INC. 117 Ninth Ave. W 


Nashville 3, Tenn. 
362-M AV 36 4 1 $116.88 5646-59 Grand River Ave 
+ re a ; : ay WESTERN APPLIANCE COMPANY, INC. Lebaron 
ant ” ° ’ ' =e W6IF* K 16 5 1 $ 39.95 
° wi06** K 10 . 1 39.95 
*Sidewall model 


r **Ceiling model 
TRADE-WIND MOTORFANS, INC. n sone ” 


“fas” —-—-—C WESTINGHOUSE ELEC. CORP. sei pag ie 


$ 198° 
16.95 
26.95, 
12.95 


16MA2 EX 2 
10LA2 00-80 1 
1OPA2 DO-BO 2 
° 10LD DO-BS 1 
12LA2 DO-B0 2 
Como Ave., S. E. at 33rd 12PA2 DO-80 3 
U. S. AIR CONDITIONING CORP. Samos V4 tho — == : 
16PA2 00-80 3 
Fwd. Curve + 48to Constant or 16SDP PO 2 
Multi-Blade 64 Variable 1OPHY Wav 1 
$1 & DI 10PWY wy 1 
— . 10DA FC i 
1 
SISW v 
52 v 
WEST WIND CORP. 1800 Airport Way 
Type A v Constant Seattle 4, Washington 
Back, Inclined 
Blades-S1 & DI } K-Wa¥ 
50 Mill 858 
Exhausters EX Variable 301 
501 
oe 


UNIVERSAL BLOWER CO. 100 $. Adame fn WILSTER. INC. $700 Detroit Ave 


: Cleveland 2, Ohio 
Kitch-N-Ventor K i 
Kitch-N-Ventor K j ! No. 110 C Variable 
- K No. 220T C Variable 
K No. 220 TL C Variable 
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Holy Smoke: 


Are Honeywell controls 
making us that much money 7 


4 start stocking BX and friction tape and switches and 101 other 


Honeywell heating controls ! 


items from you. There’s no reason why you 


, ; 
volume you get. It's shouldn't get their business on heating controls, 


that there's so much profit 
low selling costs 

i/ tor electrical wholesalers to 
Most of them are in 


handle heating controls 


by electricians—the same m 


too 
And lots of reasons why you should — lots of 
Cfisp, green reasons that you can deposit in the 


bank! Why not get started nou 


n who | 


Honeywell 
Fou iM outiol ; 
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imdustry 


One part 


operating 


WHo 
tuture it 
dustry. Me 


{ 


Wholesaler 


nanaget 


ply 
laigue, P 


Columbu 


president 


Supply ( 


genera 


Supy 
Ramsey, Ramsey 


lattanooga, Tent 


Hollis, secretary-treasurer, Ray 


tric Supplies 


It was anno 


meeting 


In Tampa 
unced that t 


id 
hel 





Look how Honeywell _ ~ 


Controls are paying off £2) 


for these wholesalers! \— 


The enthusiastic quotations below are not unusual— Honeywell receives 
similar letters regularly. And you'll be enthusiastic about what Honeywell 
Controls can do for your business. For details, call your local Honeywell 


office or mail the coupon below 
2 — <2 ee a ae eee 


‘We have found that Minneapolis-Honeywell Controls are extremely prot 

itable as they turn over at least five times a season. To date our Minneapolis 

Honeywell sales have increased over fifteen times in actual volume; Min 

neapolis- Honeywell is now one of our largest stocking lines. They fit in 

with our general line of electrical and oil burner supplies—so a customer 
vay purchasé¢ all his electrical supplies from us on one call 


Name on requ 


‘It was originally thoueht the Honeywell Line would simply be a suppl 


mentary line of controls but we have now found that it has become an 


important part of our entire business 
* The equipment takes up a very small amount of space and the turnover 
has been extremely rapid, and, therefore, it has been very profitable for us 
to promote the line 
‘‘Our sales are now going at the rate of 10 times our original monthly 
sales, and, therefore, we have increased our inventory proportionately 


\ame % 


‘In 1947 we had a stock which was worth approximately $1 
constituted about 10 to 12 different items and we did at that time 
volume of business estimated at approximately $750 

“After realizing the great potential which M-H had in the electrica 
we decided to put a merchandising program in effect for the next 5 years 
in order to build our control business to a volume which we felt our com 
pany should be doing 

“After 3 years of hard promotion which included the mailing of thou 


sands of pieces of literature and advertising with full-page ads in the 


i 
various electrical trade magazines, we found ourselves stocking over 80 


different items and doing a business of approximately twenty-five to thirty 


} 1 doll 
thousand dollars Name on requ 
meme nme nme mye? mm) om em meme ete 


Minneapolis-Honeywell Regulator Co 
Dept. EW-2-13, Minneapolis 8, Minnesota 


Gentlemen 

| am interested in securing full details about what Honeywell Controls can do for my business 
Name 

Firm Name 

Address 


City 
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LAMPHOLDER 


Accommodating al! slimline type lamps in 


cluding the 75-watt T-12 size, these lamp 


holders can be either surface or flush mount 
ed. High voltage model 
with a oaded 


insertion and 


(left) is provided 
contact for 


Unit on 


spring 
lamp 


movable 
easy removal 


the right is used or »w voltage 


@ DISTRIBUTOR'S 


Electrical 


POTENTIAL 


contractors 


MARKETS 
Industrial, commer 
cial, and institutiona 
tric Products, Inc 
York 19. N. Y 


buyers Sylvania Elec 


1740 Broadway New 


TABLE FAN 


blades, a 
and an adjustable oscillator 
the table fan illustrated 


changed to a wall 


Equipped with three large 24-in 
Y/4-h.p. motor 
above can be 
model by a screw ad 


justment on the fan's neck. The motor has 
three speeds controlled by an internal auto 
transformer and a four position switch. Fan's 
oscillator permits 90 degree and 45 degree 
adjustment offers 


Air output is rated by 


oscillation, while another 


a stationary position 


104 


the NEMA as 7,000, 5,400 and 3,800 cubic 
feet per minute at the fan's three speeds. 
Tilting adjustment is 22!/2 degrees down or 
90 degrees up from vertical. Approved by 


Underwriter's Laboratories. 


@ DISTRIBUTOR’S POTENTIAL MARKETS 
industrial buyers. G-M 
4300 North Knox Ave 


Commercial and 
Laboratories, Inc 
Chicago 41, Ill 


ELECTRIC CHROME PLATER 


Powered by a dry disc, power pack, selenium 


rectifier, the electric chrome plater shown 


complete with plating bath 


duty 
switch for 


above comes 


timer, ammeter 
stripping 
the unit pro 


tank, heavy rheostat 


and reversing action 
According to the manufacturer 
vides 
plating 
inches at the 


complete facilities for hard chrome 


metal surfaces up to 10 square 


ommended current density 
of 2 amps. per inch. Unit is 


square com 


pact and completely portable 


@ DISTRIBUTOR'S POTENTIAL MARKETS 
Ward Leonard Electric 
Mount Vernon, N. Y 


Industrial buyers 


Co., 31 South St 
¢ 


WINDOW FAN 


A 20-in. window fan includes the following 


features: Adjustable metal side panels which 


to 35-in 


chrome-finished 


expand from 28-in. balanced alumi 


num blades: spiral safety 


guard; ivory baked enamel finish. Fan oper- 
ates at two speeds and weighs 29 Ibs. Its 
overall dimensions are 28-in. by 24-in. by 
8-in Unit is approved by Underwriters 


Laboratories, Inc 


@ DISTRIBUTOR'S POTENTIAL MARKETS: 
Hardware 
and department stores 


Electrical dealers housewares 
Residential and com 
Seco-Lite Manufactur- 


4916 Easton Ave., St. Louis 13, Mo. 


mercial applications 
ing Co 


ELECTRICAL 


ELECTRIC PRESSURE COOKER 


Fully automatic, the electric pressure cooker 
shown here features a heat controlled elec- 
60-minute 


pressure 


tric stove, a full electric timer 


and a four-quart saucepan com 


plete with trivet. Safety feature of the elec 
tric stove is that it turns off automatically 
should the 


the saucepan. 


when cooking is completed or 
cook forget to put water in 
The pressure saucepan cooks at either 10 or 


15 pounds 
@ DISTRIBUTOR'S POTENTIAL MARKETS 


Electrical hardware stores and de 
partment stores. Proctor Electric Co., Third 
St. and Hunting Park Ave., Philadelphia 40 


Pa. 


dea ers 


ROOM VENTILATOR 


A heavy duty reversible motor makes this 
room ventilator doubly effective as both a 
room cooler and an exhaust unit. Finger-tip 
reverse control enables the ventilator to be 
reversed without removing it from the win- 
dow. Having a built-in switch and balanced 
10-in. 
oletely weatherproof. According to the man 


1,000 


aluminum blades, the unit is com 


ufacturer, ii can move approximately 
cu. ft. of air per minute 


@ DISTRIBUTOR'S POTENTIAL MARKETS: 
Electrical dealers, hardware stores, and de- 
partment stores. Chrom-Ever Co., 1150 
Broadway, New York, N. Y. 
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One of the finest air circulators ever made, featur- 
ing a General Electric Motor and guaranteed for 
5 years against mechanical defect. They will serve 
with distinction in stores, offices, homes or fac- 
tories—in fact, anywhere there is a need for a 
top quality fan that will produce a maximum of 
air circulation at a minimum of cost. To suit all 


requirements, this model is made in 3 blade sizes, 


3 speed ranges, and in 4 styles of mountings. 








» 


ALL CHROME FINISH 


> GENERAL £3 ELECTRIC MOTORS 


» 


5-YEAR GUARANTEE 


Full streamlined design in gleaming chrome finish. 
Biades made of heavy-gauge aluminum, accurately balanced by 
Torrington. 


110 ¥ 60 Cycle AC General Electric Motor, rubber mounted 
and completely chrome covered. 


Extra wide blades give large air movement at lowest cost of operation. 


Head tilts to any angle and clamps to both sides of column. 


Strong protective guard slips off for easy cleaning. Pull chain 
switch is easily accessible. 





ACZ0AF!} AC2Z0AT 


1/6!) 300( 1140 AC20BF| AC20BT 
1 /¢ warere) 1140/860 | AC2Z0CF | AC20CT 
1/3 4500 1725 AC24AF | AC24AT 


1140 AC24BF | AC24BT 













NOVA. 
I NOVA) 3168 
INevAiieren| 
NOPE ING 
INOre 9316 
1140/860 | AC24CF | AC24CT | AC24CC | AC24CW 


| AC2Z4AW 


yA OTAUr.4\ 
AC20BW 
AC2Z0CW 


AC24BW 








i] 














Heavy, one-piece square Venturi 
frame, scientifically designed 
for greatest efficiency. 


Extra-strong, arc-welded (not 
spot-welded), round tubes 
reduce air resistance, while 
increasing strength. 





Genuine Torrington blades, 
accurately constructed and 
balanced. 


G. E. Motors furnished in all 
standard models. 





Rubber mounted for quietness. 
Made in over 300 models, 
such as inclosed, explosion- 
proof, D. C., 3-phase, special 
bearings, special blades, etc. 





cai j — oe 
Maximum 
ae CFM Cat. No. 
30" | 1/4, 1/3 & 1/2 8, 400 BD30 
36" | 1/4, 1/3 & 1/2 11, 100 BD36 
42" | 1/3,1/2 & 3/4 17, 300 BD42 


48" | 1/2,3/4& 1 22, 100 BD48 


Size Horsepower 


Square Venturi frame for 
greatest efficiency in air 
movement. 


Torrington blades with 
conservatively rated capacity. 





Heavy arc-welded tubular 
supports and motor mounts 
that cannot loosen under 
vibration. 


110 Volt, 60 cycle single-phase 
AC rubber-mounted G. E. 
Motors guaranteed 
unconditionally for one year. 


If correctly installed and 
maintained, will provide 
satisfactory service for as 
long as twenty years. 


Mesienutl 
CFM 

16" HD16 3720 

18"' HD18 4030 


_ 
| 


| Size | Cat. No. 


et A IEE tM CREE PB 


ee 


| 20" | HD20 4210 
| 24" | HD24 





News Notes from N.A.E.D. 


By Alfred Byers, Executive Secretary 


National Association of Electrical Distributors 





NAED AREA MEETING AT CHICAGO 


members from five 
midwestern states attended the 
N.A.E.D. Members Area Meeting 
held on January 16th at Chicago’s 
Drake Hotel 
bers from Illinois, lowa, Indiana, 
Michigan and Wisconsin The 
agenda for the meeting, which fol 


About 70 
On hand were mem 


lowed a luncheon, was divided into 
three periods to cover activities of 
the Appliance Division, the Appa 
ratus and Supply Division and latest 
developments in the national emer 
gency as they affected the electrical 
distributing industry. 
N.A.E.D.’s__ executive 
Chas. G. Pyle, reported on the 
activities covered by the meetings 
already held by NPA’s advisory 
committees in the Apparatus and 
Supplies fields and the Radio, Tele 
and Household Appliances 
He stressed the importance to 


director, 


vision 
fields 
the industry, and to the government 
of the 
mittees, the 
served at their 


contributions of those com 
members of which he 
stated own expense 
and without compensation 


Mr. Pyle 


\ssociation prepares its releases to 


described how _ the 
members on these and similar cur 
rently important matters. He urged 
members to read N. A. E 
in Washington News Dispatches 
and to route the informa 


LD. releases 


carefully 
tion to their key personnel. All the 
material is vital, he said, to the opera 
tions of every distributor under 
present emergency conditions. 
Discussion at the meeting related 
to the effects of the national emer 
gency on the distribution of appara 
tus, TV, 


appliances, and the opportunities to 


supplies, radio, and 
be forthcoming, as the defense pro- 
gram expands, for distributors to 


utilize their facilities in defense 


work 


MAJOR APPLIANCE COMMITTEE 
HOLDS RECORD MEETING 

Che largest meeting ever held by 
N. A. E. D.’s Major Appliance Com- 
mittee was conducted by the chair- 
man, Mr. K. G. Gillespie, at the 
Drake, Chicago, on January 10th. 
More than 50 members were pres 
ent. Beginning at 10:00 a.m., and 
recessed for luncheon, the meeting 
continued to mid-afternoon. W. G 


N.A.E.D.’s_ president, 


and Benjamin Gross, vice president 


Peirce, Jt 


and chairman of the Appliance Divi 
N.A.E.D., 
officials present. Mr. Lester Doidge, 


sion of were among the 
Office of Civilian Requirements of 
NPA, Washington, 1D).( 
on hand 

latest 


particularly as 


also was 


NPA, 


inajor 


developments in 
they affect 
appliances, was the topic of remarks 
by Messrs 
eral discussion related to the prob 


lems of the moment and 


Peirce and Doidge. Gen 
immediate 
future being experienced by major 
appliance distributors. Being held 
during the Chicago appliance, radio, 
and housewares show period the 
meeting had the advantage of cur 
information of the industry 
This added to the 


discussion on the 


rent 
from that source 
value of many 
phases of the industry's operations 
and resulted in the most up-to-the 
minute information being recorded 
in the 


report of the meeting pub 


lished to the membership 


RADIO, TV AND TUBES COMMITTEE 
REVIEWS INDUSTRY PROBLEMS 


With Harry Alter presiding as 


chairman the N.A.E.D.’s_ Radio, 
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Tubes Commiuttec 


meeting al 


Television and 
held a most 
the Drake at Chicago on 


llth. Messrs. W.G 


Doidge and Ben, Gross also attended 


Interesting 
January 
Pierce, Leste: 
this meeting and contributed to the 
meeting the information outlined at 
the Major Committee 


meeting the previous day 


\ppliances 


dealer 
thor 


were 


rV service contracts and 


responsibility was a subject 


discussed Members 


oughly 


cautioned to check their own and 


dealer service contract situation 
carefully in the interest ol 


Men 


detailed 


mutual 
the public and the industry 
bers will be given more 
information in this regard 

\n interesting 
oped over the reference 


\lter to the 
sports 


discussion devel 
made by 
Chairman noticeable 


trend of promoters and 
athletic directors of universities and 
telecasting 
While 
it was generally conceded that this 
that tele 


colleges to discontinue 


outstanding athletic contests 


has been due to a belief 


casting reduces revenue from at 


tendance it was the consensus of the 
Committee that this is not substanti 
ated by any published facts so far as 
the Committee was aware 
Basketball, 


roller derby were cited as instances 


wrestling and _ the 


tending to prove the reverse, namely 


attendance at these events. has 
greatly increased because of interest 
created through the medium of T\ 
\dopting a that 


unbiased 


suggestion SOme 


tactual survey by an and 


outstanding research authorivy 
would be helpful to establish the ef 
fects of TV on gate receipts, a com 
mittee was authorized to study the 
suggestion and make definite recom 
mendations tothe Executive 
Committee as to what might be 
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‘‘He wants 600 feet of temporary 
lighting strung in an hour!" 


P.S. Even with sturdy, easy le-wiie P&S devices i'd 
be hard to stung 600 feet in an tour. But wise elec- 
bricians know that any P&S device is guich and easy 
le install, helps speed emengency jos. . 
<P:$> 
use this Pin Type Lampholder for temporary lighting 


This husky bakelite P&S Pin Type Lampholder is approved for either 
indoor or outdoor lighting. It is applied directly to the wire — no need 
to strip, splice, solder or tape wires. Sharp pins pierce insulation, make 
positive contact, and wires are held in place 
by the lampholder cap. The P&S No. 5464 
Pin Type Lampholder may be positioned or re- 
spaced at any time — the pin contacts do not 
injure insulation, so both wire and lamphold- 
ers may be used over and over again. Detach- 
able hook, as illustrated, is supplied with each 
lampholder for hanging from tree or messen- 
ger wire. Use the P&S 5464 Pin Type Lamp- 
holder wherever you need temporary inside 
or outside lighting. Rated 660 watts, 250 


volts; for No. 12 or No. 14 stranded wire. 


PASS & SEYMOUR, Inc. 


89 Boyd Ave. Syracuse 9, N. Y. 
Maker of the famous P&S-Despard Line 


P&S 5464 


News Notes from N.A.E.D. 
(Continued from page 105) 


advisable for N.A.E.D. to do in 
connection with developing these 
needed data. 

Che committee appointed consisted 
of Geo. T. Bryant, chairman, Gray 
bar Electric Co., Inc., New York; 
H. B. Vaughan, George H. Wahn 
Co., Boston; and W.J. Seemuth, 
Klectro-Pliance Distributors, Inc., 
Milwaukee 

\ccording to reports to date, the 
Committee believed that a large 
amount of forward buying by the 
public is highly likely in the first 
quarter of this year. In the event 
that the Iederal Reserve Board 
seriously contemplates increasing the 
required down payment amount and 
reducing the payment term under 
Regulation W, the Committee urged 
the Board’s careful evaluation of the 
seeming present first quarter tenden 
cy of public buying and the likely 
reduced sales in the balance of the 
year before issuing any further 
orders to make Regulation W more 
stringent than it already is 


ELECTRIC HOUSEWARES COMMITTEE 


N.A.E.D.’s_ Electric Housewares 
Committee, Chas. D’Elia, chairman 
met at the Drake, Chicago on 
January 18th. Joined by a number 
of manufacturers at luncheon, the 
meeting continued well into the 
afternoon 

Steadily increasing in their im- 
portance to the distributor’s sales 
volume, electric housewares were 
discussed from the standpoint of 
their growing stature in the dis 
tributor’s sales and operating pro- 
cedures. Problems have introduced 
themselves with the growth of this 
business but the discussion indicated 
that manufacturers and distributors 
alike are aware of them and are 
devoting their best efforts to solve 
them in a constructive manner 

\part from the consideration 
given to current problems facing 
the industry, and reported on in full 
in the report of the meeting published 
to the membership, there was con 
siderable interest in the arrange 
ments being made by manufacturers 
to offer an outstanding presentation 
during the program at the 43rd 
\nnual Convention next May at 
\tlantic City. 
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OPPORTUNITIES FOR DISTRIBUTORS— 
RESIDENTIAL LIGHTING COMMITTEE 
Much of the discussion of manu- 
facturers and members dwelt on the 
place of the distributor, at the meet- 
ing of the N.A.E.D. Residential 
Lighting Committee at the Drake, 
Chicago, January 17th, with Chair- 
man Martin Levine presiding. 
Distribution is essential to manu 
facturers, and it was belived by the 
Committee that electrical distributors 
who would devote space, display, 
and _ promotional 
methods to 


merchandising 
residential lighting 
would find it to be a satisfactory 
venture. These are the logical eco- 
nomic functions of distribution 
However, if a distributor is not 
available to him from the ranks of 
distributors already established, the 
manufacturer necessarily must ob 
tain those functions from other or 
ganizations, 

Discussion focused on the point 
that distributors should carefully 
analyze the opportunities the resi 
dential lighting field offers because 
only then will they know how they 
can, or if they can add this product 
line to their operations to enlarge 
their volume and profits 


(Continued from page 103) 


Businessmen Told How 


To Sell To Government 

WASHINGTON, D. C.—In an effort 
to aid the businessman in selling to the 
United States Government, the U. S 
Department of Commerce, in a four-page 
folder, recently approached the problem 
with an article entitled, “How To Sell 
To The Government.” Issued by the de- 
partment’s Office of Small Business, the 
folder, part of the office’s smal! business 
information service, is called, “Defense 
Production Aids.” 

According to the article, the govern 


ment buys supplies and services two ways 


One way is by formally advertising for 
competitive bids; the other way, by nego 
tiating with a select group of suppliers. 
Much of the government’s buying is done 
by formally advertising for competitive 
bids. Procurement by negotiation is used 
under certain restricted conditions, such 
as for purchases during a national emerg 
ency ; for purchases not exceeding $1,000; 
for perishable food items; for purchases 
from a sole source of supply, and so forth. 

Before actually seeking government 


Bae yf ae ve. enw woes 


Only Jnternational Fans Offer | 
—SPRING-SUSPENSION ; 
for quietness that SELLS ~ 





A POWERFUL SALES FEATURE that no other fan can match . . . and it's 
yours in every International fan! With all moving parts entirely cradled 
in resilient springs, International fans entirely eliminate hum and vibro- 
tion — outsell all others by offering MORE FAN VALUE for YOUR 
CUSTOMER'S DOLLAR: 


THE POPULAR MODEL C-20) WINDOW VENTILATING FAN 

Silent—floats on springs. 

Fits any window up to 44” width. 

Powerful—big 20” blades move more tian 3500 cfm per minute. 

Guaranteed. 

Beautifully-styled cabinet. 
See the wonderful new 1951 International quiet, exclusive spring-suspended fans before 
you buy. We are in position to make deliveries epee ae with June Ist dating. 
Materials such as copper, steel and aluminum are practically unobtainable at the 


present time. We urge you, therefore, to place your order NOW .. . for your 195! 
International spring-suspended fans. Write—or mail this coupon today! 


r-------- 


FAN DIVISION 
INTERNATIONAL O/L BURNER CO. 
3840 Park Ave., St. Lovis 19, Mo. 


Please send mc full details on your spring-suspended fans for 195! 
Name 
Address 


City 
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contracts, the businessman must first visit 
1 Department of Commerce Field Office 
or an office cooperating with the depart 
ment in providit usinessmen with in- 
formation 1 government purchases 
There he lear hether there is a de 
mand amongst government agencies for 
the artick manu ires. By writing to 
the agency or agencies which use his prod 
uct, | put on their mailing list 


t 





oO recei ) bid on future put 
hases of | roduct H ywever, before 
being placed on the list, a form must be 
filled out and mailed to the agency giving 
the plant’s productive capacity and other 
intormation 
Government 
tiatior e! 
lone through necessity. Negotiated pur 
chases are usually concerned with obtain 
ing items of a tech 1 nature. Manu 
tacturers ialified maintam secrecy 
d material and, 
item are 
very select 


ling top level 


PROTECTION 


$1,000 seem 


yuut that in 


NO . alone mad 556,676 negotiated pur- 


PROTECTION iaael ea 7 





Manarch Fusés 


A "Better Balanced” fuse is your only true assurance of dependable fuse protec- 


tion.. This means that your electrical circuits receive a safe balance between the 
dangers of “over and “under'’ protection, — those characteristics that are liable 


to burn out equipment because of excessively long lags . . . or interrupt produc- pleted | 
tion because of frequent blow-outs. Yes, Monarch renewable fuses give you There may 
that safe "Better Balanced” feature including the temporary lag feature ubcontract 
of Monarch's replacable “mono-lag” link. So for dependability on all your 1s, obtained 
electrical circuits, specify Monarch fuses . . . fully approved by Underwriters speed produ 
Laboratories ' ae 


PLETE LINE OF Fys 
Coe ONSTRUCTION 3 = FOr 
lac 


Ex np 


bh 
ght 


to seek 
those 
ntracts 
ture and 


25.000 


KNIFE BLADE TYPE ae ee 
RENEWABLE } 1 iT QV s al isinessmen a 


Fuses nore eq le opportunity to bid on gov- 


FERRULE TYPE 


veloping new 

hased by the 

vernment I eviewing existing 

116 E. FIRST ST s cations to be certain that they per 


small ymmpete on pur 
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chases, and (3) in examining individual 


cases of alleged discrimination agai: 


smal] business due to unnecessarily re 


strictive specifications, 


RLM Standards Institute 
Elects New Officers 


CHICAGO—At the 
meeting of the RLM Standards Institute 
Inc., Rudolf W. Staud, 


manager of the 


recent annual 


sales promotiot 
Benjamin Electric Manu 
as president 


facturing Co., was re-elected 


mstitute Other officers re-electe: 
( Huerkamp, manager 

ales, lighting 

lectric Corp., treasu 


ice president of 


Rudolph W. Staud 


R Nays! 

a new member 
tollow 
ing were 1951 tert 

e board: D. J. Biller, preside 

Brite Lighting, Inc H. A : 

r 1 the Wheeler Refle 
mp; D. E. Worrel 

Manuta 


of trustees and the 


re-elected for the 


Juadrangle 


Arms Contracts Awarded 
To Knapp-Monarch Co. 


ST. LOUIS—Knapp-Monarch ( 
uwarded 

g $1,5 

20 MM 


Was Made 


vas recently 


act tota 


st 
In mak 


company ré¢ 


us District Ordnance Offices 
| wement, the 
which 


\\ 


rk on the contract, 
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“Buffalo” L Breezo enclosed “‘package” exhaust unit. 


RS? TOPS in SALES 


Tay 86 70PS jp 
PERFORMANCE 


It’s not only a good business-building policy to sell quality “Buffalo” 
Fans, it also makes your installation and servicing job easy! Take the 
“Buffalo” L Breezo Fan above. This “package” unit is easily installed. 
Its motor is protected from air stream, making it ideal for exhausting 
vapors, fumes and gases. Note handy inspection door. 12” to 36” sizes, 
up to 7300 c.f.m. at '4” static. Rugged die-formed blades, motor 
brackets, arms and panels. WRITE FOR BULLETIN 3222-F. 


BUFFALO PANEL BREEZO FAN 


One of the most popular fans we make 

low in first cost, yet of good heavy con- 
struction rigid, die-stamped blades, 
panel and welded-on motor bracket arms. 
6 sizes, 8” to 24,” all with high grade 
standard make motors. Easy to install 
and service. WRITE FOR BULLETIN 


3222-F and prices. 


——< 


BUFFALO FORGE COMPANY 


214 MORTIMER ST. BUFFALO, NEW YORK 
Canadian Slower & Forge Co., Led., Kitchener, Ont. 
Branch Offices in All Principal Cities 


PANEL BREEZO FANS BELTED VENT SETS 
BREEZ-AIR ATTIC FANS “L” BREEZO FANS 


BELT-AIR FANS 
Vv” BREEZO FANS 
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calls for 6,500,000 units, will start shortly 
Production will be housed temporarily in 
the firm’s present buildings at its main 
plant site, Bent and Potomac 

Additional facilities totaling approxi- 
mately $50,000 will be set up by the com 
pany to handle the increased production, 
and government-furnished facilities to the 
extent of $148,000 will also be added 

It was also made known by R. S 





Knapp, executive vice president of the 
company, that Knapp-Monarch had also 
received contracts from the Navy Bureau 


of Ordnance for 250,000 nose supports for 





3/50 tank cartridges, and for 500,000 gas 





cylinders to be used in the inflation of 
life vests 


New Wholesaling Firm 
Opens in Charlotte 
CHARLOTTE, N. C.—The Southern 


States Supply Co., Inc., recently opened 
for business here at 606 South Mint St 
as an electrical wholesaling firm. The 
new Organization, which received its 
porporation charter in December, is 
headed by Burton F. Buchan, president, 
and J. Sidney Evans, vice president 
Both men are veterans of many years in 
the electric supply field 

They announced that the company 
expects to handle leading lines of elec 
trical construction materials, as well as 
residential, commercial and _ industrial 


lighting fixtures and electric appliances 


make it possible to place the anchor without 


: ' Industrial Exposition 
cleaning the hole! To Be Held in Milwaukee 


MILWAUKEE—tThe Twelfth Annual 


Now you can drill even the hardest materials easier : 2 
$ Industrial Electrical Equipment Exposi 


and faster. The new Paine Sudden Depth” Drills then, epensored toy the Biectsical. Malate- 
are equipped with automatic dust ejector — a thin, nance Engineers of Milwaukee, was held 
durable wire wound around the shank that spirals in the auditorium of the Public Service 
the dust and dirt out of the hole as you drill. Holes Building on Thursday, Feb. 1, and 


rid: -@ ? 
are kept clean, permitting the drills to bite into “a _ % oe ; 

. . le meeting was attended by mainte 
concrete and masonry with maximum speed and nance engineers from all parts of Wis 
with less wear. You save valuable time on the job consin as well as northern Illinois 

no dust to dig and to blow out . . . no dust Approximately 65 different manufac 


explosions. Get Paine “Sudden Depth” drills with turers of motors, motor controls, fuses, 


° a fixtures, lighting equipment, tools, and 
the automatic dust ejector today. . a 
¢ other industrial electrical equipment ex 


hibited their products 
Paine “Sudden Depth’’ drills, with automatic 
ejectors, are immediately available in round shank Unistrut Products Co. 
models from 1/4,” to 1” sizes inclusive. Plans $400,000 Plant 


CHICAGO—The Unistrut Products 


WRITE TODAY FOR LATEST LITERATURE Co., of this city, manufacturer of all 


purpose metal framing, recently an 

: nounced preliminary plans for erecting a 

The PAINE co. 2978 Carroll Ave., Chicago 12, lil. new, mete ely story building in 
| Bellwood, Ill 

The company’s new headquarters will 

| take in a total area of over 140,000 square 

feet and provide general offices, permanent 


The Best Craftsmen Always Take | sales and display showrooms and ware- 


house space 


Offices in Principal Cities 
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VACATION trip to Hollywood 
Beach, Fla., sponsored by Raymond 
Rosen & Co., Philadelphia distributor, 
was taken recently by a group of 250 
appliance, TV and radio dealers and 
their families. Dealer A. P. Davis 
(right) gets his final instructions from 
Lou Homsher (left) and Sid Goldberg 
(center), both of Raymond Rosen & 
Co., just before the party left for a 
week of sunshine and fun. 





REA Grants Southwest 
**_end-Lease”’ Loan 
WASHINGTON, D. C.—The Rural 


Electrification Administration recently 


approved another of its controversial 
“lend-lease” federal power programs in 
the Southwest 


Arkansas Electri 


of Fayetteville, Ark., a “super co-op 


Cooperative Corp 


formed by three REA-financed distribu 
tion co-ops, was okayed for a loan of 
$10,585,000, and plans to construct a 
30,000-kw. steam generating plant near 
Ozark, Ark. In conjunction with the 
plant, Arkansas Electric plans to con- 
struct 544 miles of 69-kv. transmission 
line and 22 substations. The whole system 
will be leased to the Department of 
Interior's Southwestern Power Admin 
istration 

Meanwhile, the U. S. District Court 
here in Washington has not ruled on 
the suit brought by ten Missouri and 
Arkansas electric companies (Electrical 
Wholesaling, Nov.-1950; page 109) to 
block similar loans approved for three 
co-op federations in Missouri 

The leasing agreement between the 
SPA and Arkansas Electric, under which 
the Department of Interior power agency 
would lease the lines for 40 years and 
make amortization payments to the super 
co-op, was signed Dec. 5, 1949 

Officials of the REA also revealed that 
a group of rural electric cooperatives in 
Mississipp: may receive wholesale power 
at a low, ten-year rate, despite the REA’s 
policy of approving power contracts for 
no longer than five years 


} 


A new five year agreement between 








Meal nv 


ENTRANCE CABLE SIZE 


Two types fit every 
popular size cable! 


A new M. & W. improved Hex Nut Type Con 
nector, shown above, made of cast aluminum 
is now available for service entrance installa- 
tions. This Hex Nut type can be furnished 
with compound or rubber bushing. The rubber 
bushing type has @ new locking feature which 
prevents the rubber bushing from turning when 
the Hex Nut is tightened. A large diameter 
rain shield completely closes the knock-out 
opening when used with meter enclosure. 


S 


The M. & W. Compound-Filled 
Water-Tight Connector is in daily 
use in the Service Departments of 
large utilities. Such use and accept- 
ance is specific proof of the de- 
pendability and the long-lasting 
qualities—truly a severe test of the 
basic features and working advan- 
tages of this connector. Now job- 
bers can stock one item because 
the M. & W. Compound-Filled 
Water-Type Connector fits all pop- 
ular size cables—in fact, its con- 
struction and design overcome the 
differential in O.D. of entrance 
cables. The simplicity of install- 
ing the Compound-Filled Connec- 
tor reduces job time and provides 
a safer, better insulated service 
entrance installation. 


OTHER M. & W. PRODUCTS: Non-Watertight Entrance Cable Connectors * 
Watertight Connectors Compound Filled * Watertight Rubber Bushing Type 
Connectors * Porcelain Entrance Heads * Flange Type Entrance Heads * Entrance 
Service Cable Hanger + Wall Flanges * Ground Devices and Clamps * Cable 
Clips and Pipe Straps * Connectors, Couplings, Bushings, Washers, Closers 


The M. &W. ELECTRIC MEG. CO., Inc. 


EAST 
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PALESTINE, 


OHIO 











the Mississippi Power & Light Co. and 

seven Mississippi co-ops provides for 

X ia hoth five and ten-year rates. If the co 

; F ops renew the five-year contract which 


“A has approved, the lower ten- 
1!) 


* vear rate will be made effective retro- 
Cu 4 active to the start of the first five-year 

period. This is guaranteed by an escrow 

e agreement under which Mississippi Power 


& Light is setting up a bank fund cover- 


ing the difference between the co-ops’ 
payments and the lower rate 


During negotiations in Mississippi, the 
co-ops agreed to the ten-year contract, 
but Washington REA officials said thev 
would not approve a contract for longer 
than five years In this situation, the 
ompany proposed s ip the new fund 
and put the co-o n the ten-year rate 
if they renewed t} t. The escrow 
tunds would | id to t co-ops when 


EEWA Names Gopsill 
Your customers As Managing Director 


NEW YORK Phe board { gover 
° \ nors of the astern | trical Wholesal 
are sold on this | wecielidn secadiy smaaiaaal de 


M. Gopsill as 


— eo — — ng director replaces G. *¥ 
ti 1 ociatic ith the organiza 
nsultant 
rved as secre 
ce June, 1946, 
van University 


with the asso 


sales Capacity 


Trust Ce ot 


» served 


State Legisla 
the police com 


Red Bank 





@ It rolls up new customers and rolls right through any pipe with 
least effort, quick almost burrless cuts; factory tested, tracks per- 
fectly. Special thin-blade cutter wheel for extra fast cutting—or 
heavy-duty wheel gives your customers extra-long service—satis- 
faction. Guaranteed warp-proof special malleable housing. Five 
models to 6” pipe; 4-wheel short-handle models for speedy cutting 
in tight places. For sales that stick, for satisfied customers—it pays 


you to sell RITXQID cutters. 


Y : NICHOLAS P. LUKATS was re- 
cently appointed assistant to the ex- 
ecutive vice president of the Noma 

ee 


Electric Corp., New York. Associated 


with the corporation since 1948 as cus- 

Work-Sav , tomer relations director, Mr. Lukats 

\ * er pe 00 was formerly an “All American” in 
3 the Notre Dame backfield during the 


days of Knute Rockne. 
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Wholesaler’s Building 
Suffers Fire Damage 


=W YORK—U. S. Electrical Supply 
Co., electrical wholesaler of this city, re 
cently had the upper two floors of its 
building destroyed by a fire originating in 
an attached building housing a plastic | 
factory. The lower floors of the whole- 
saler’s headquarters, although not touched 
by the fire, suffered severe water damage 
Thanks to its hard working staff and 
timely aid from neighboring wholesalers, 
the company was back in operation in 
three days 


J. A. Williams Named 
Branch Mgr. for Wesco 


DAYTON, OHIO—J. A. Williams 
of Cincinnati was recently appointed 
manager of the Westinghouse Electric 
Supply Co. branch here, according to an 
announcement by W. B. Meek, district 
manager Mr. Williams was formerly 
sales promotion manager in the com 


pany’s Cincinnati district 


Wholesaler Builds 
New Headquarters 
LEMOYNE, PA—C. H. Brown, vice 


president of Ott Distributors, Inc., elec- 
trical appliance wholesalers of Paxtang, 
Pa., announced that the firm will move 
to a new location on Hummel Ave. here 
by April 1. 

The company will have 12,000 square 
feet of floor space in the building now 
under construction. Included will be a 
warehouse, display room, sales offices, 
sales meeting rooms, dealer training space 
and service department 


Adequate Wiring Program 
Had Best Year in 1950 


NEW YORK—Year-end reports re 
ceived by the National Adequate Wiring 
3ureau from 29 certification bureaus and 
many electrical associations all over the 
country indicate that 1950 was the most 
productive year in the history of the 
adequate wiring program 

Reports showed that approvals in most 
areas were one-quarter to one-half 
greater than in 1949. In addition, many 
organizations stated that general wiring 
levels are being materially raised. This, 
they feel, is the most significant result of 
adequate wiring promotion 

The certification program has really 
paid dividends. For example, the St. 
Louis Electrical Board of Trade reportetl 
that today’s average installation has 20 
per cent more outlets and 50 per cent 
more circuits than its 1946 counterpart. 
The Intermountain Electrical Association 














ee 


Sey reds me Te 


ABOLITE 


ii 


The formula for Good Lighting is the combination 


of proper equipment and simple methods of main 
tenance. The Abolite Duo-Move System encourages 
regular cleaning habits because Duo-Move units 
can be cleaned and relamped quickly and safely 
without using clumsy ladders. Merely a twist of the 
wrist—reflector and lamp assembly can be removed 
and serviced—another turn and it’s back in position 

no interruption to workers . . . no lost time. The 
Abolite Duo-Move System guarantees maximum 
illumination with minimum service expense. Write 


for the Duo-Move story today! 


THE JONES METAL PRODUCTS CO., 
West Lafayette, O. 


WHITER THAN WHITE 


of Salt Lake City reported that before its 
program was launched few homes were 
wired for electric ranges. Today, 90 pet 
cent of the new units have electric range 
wiring. Local AW programs are also 
credited with the genera! shift from No 
14 wire to heavier No. 12 wire and 
larger 





Cc. S. BEATTIE (left) was recently 
appointed executive vice president and 
general manager of the Delta-Star 
Electric Co., a division of the H. K. 
Porter Co., Inc., Chicago. At the same 
time, R. E. Anderson (right) was 
named senior vice president of the 
company. Mr. Beattie wili be in 
charge of all activities of the company 
while Mr. Anderson will direct the 
organization's entire sales activities 
and commercial relations. 


Cae Le 43 Ke 


aod TYPE Scklerles 


UNIVERSAL PARALLEL 
TAP CONNECTOR 


Catalog Nos 
2030 to 2042 


| 


TO CONNECT TWO WIRES VARYING 
| EITHER GREATLY OR SLIGHTLY IN SIZE, oR 
| TWO OF THE SAME SIZE 


The tightening bolts exert an even pres- 
sure - both wires regardless of size. 
The clamping surface is large and covers 
a contact area several times greater than 
the cross-section area of the wires them- 
selves. Locking feature insures a perma- 
nent connection. 


WRITE FOR CATALOG SLC 


KRUEGER & HUDEPOHL 


276 VINE ST * CINCINNATI 2, OHIO 





Electric Housewares Show 
Launches Sales Campaign 


CHICAGO—Electric housewares 
wholesalers and dealers visiting the recent 
January Housewares Show here at the 
Navy Pier witnessed the opening phase 
of a full-scale merchandising and promo 
tional campaign, designed to help them 
capture a larger share of the profitable 
year-round gift market. This campaign, 
which is sponsored by the electric house 
wares section of the National Electrical 
Manufacturers Association, has as its 
theme: “Give Electric Housewares 
First Choice for Every Gift Occasion.” 

In 1950 the electrical housewares in- 
dustry’s retail total was $600,000,000. The 
new goal is a billion dollar share of the 
multi-billion dollar gift market. It is be- 
lieved that this can best be accomplished 
by stimulating consumer acceptance 
toward a more widespread purchase of 
electric housewares items as year-round 
gifts. There will be a special emphasis 
on such natural promotional opportunities 
as Mother’s Day, Father’s Day, wed 
dings, anniversaries, and birthdays 

The campaign will be carried out at the 
retail level by appliance dealers, public 
utility companies, department, drug, hard 
ware, and jewelry stores, which will re 


ceive basic campaign posters and window 





(ADVERTISEMENT) * 


' 
| °. 
CITES DAILY USE... U-D-T Fixture Hangers’ 
i 3-way locking, speeds installation! 


Helpful as another pair of arms, these solid-gripping GUTH U-D-T 


Hangers allow one man to hang fixtures quickly and securely: 


1 Ceiling bridge is attached to ceiling or outlet box. 
2 Stems are locked into fixtures and canopy slipped on stems. 


3 Stems are hooked onto ceiling bridge and canopy fastened to 


... OF Buying Information bridge. Fixtures are leveled quickly with handy set screws atop 


McGRAW-HILL’S PRE-FILED ELEC- their channels. 

TRICAL CATALOGS is the standard refer- 

ence book in the offices of many important 

contractors and wholesalers. There is a well- GUTH 

thumbed copy in the office of Mr. John 

Braham (picture above), Partner in the NEW LOW-PRICED U-D-T Hangers are available 
firm of John Braham Electrical Supply Co., 
New York City, to which he and his asso- 
ciates refer regularly as an authoritative See the U-D-T at your GUTH distributor today 
source of Buying Information for all sorts mer echo ter Gdn 88 

of electrical equipment and supplies. 

Recently, Mr. Braham told us: “We use the 


Catalog daily. It is very useful.’ 

If PRE-FILED ELECTRICAL CATALOGS IGH ? ING 

is not available for buying reference at your 

plant, write to McGRAW-HILL CATALOG THE EDWIN F, GUTH COMPANY / ST.LOUIS 3, MISSOURI 
SERVICE, 330 West 42nd Street, New York " : 

18, N.Y. There is no charge to qualified deadere Se Ligl ag i 902 


useTs. 


for both single and double stem attachments 
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AppROVE® :" 


R.E.A. use 


SUSPENSION TYPE 
INSULATORS 
Dead End No. 1261, 6” dia. 
Ball and Socket No. 1253, 10” dia. 
Clevis Type No. 1270, 744" dia. 
No. 1271, 10” dia. 


No. 1261 


REINFORCED WIREHOLDER No. 1937 


INSULATORS 

No. 1937 
2%" Screw 
No. 1937-3 
3” Screw 


Reinforced Type 


Reinforced Type 


SPOOL TYPE INSULATORS 

Secondary Rack No. 101, 1%” dia. 
Groove 

Secondary Rack No. 96, 3” dia. 

Groove 

No. 100, 1%” dia. 

Groove 

OT rn: 


A a 


Service Rack 


GUY STRAIN 
INSULATORS 
No. 534 ( Use dependent 
No. 538 upon strength 


and cable 
requirements 


PIN TYPE INSULATORS 

One Piece Pin Type 
No. 135 No. 175 
No. 261 No. 266 


No. 253 


Multi-Part Pin Type 


No. 2027 No. 2045 No. 2055 


DEAD END CLAMPS, 
SUSPENSION CLAMPS 
AND FITTINGS 


: 
LLINOIS 
\ 


ELECTRIC PORCELAIW CO 


ILLINOIS 


Write for 
Complete 
Information 
and Prices 


MACOMB, 


116 





| and po 


|} tor, Alan Ladd 


| 
| 
| 


ELECTRICAL 


emerge as 


streamers at n ost. Advertising will 
reach all retailers through the trade press 
Manufacturers’ national advertising and 
publicity will help tie-in the theme via 


the consumer press, magazines, radio, 


television, and syndicated columns 


EEI Features Eight Film 


| Stars in Range — 


NEW YORK—Bob I 
Autry, and 
with other famous Hol 


, Jack Benny, 
together 
lywood stars, will 


Gene wd wives, 
play hitherto unpublicized roles when they 
specialists in the 


“Range of the Stars,” a new 


cooking 
electric 
range progran yonsored 


Electric Institute for use 


by the Edison 
by electric light 
wer companies and dealers 

Appearing in a 12-page recipe book en- 


titled “How to Hold 


recipes and tho 


their own 
of Eddie Can- 
Pat O’Brien, Broderick 
Crawford and Robert Young are featured 
All eight of these 


their 


a Star, 


favorite 


noted entertainers and 
in photographs, 
s in their own 


wives are shown 
using their electric range 
kitchens 

Also included in the pr 


newspaper ad\ 


are eight 
folder fea- 


idow streamers 


gram 
ertisements, a 
turing Bob Hope, and wir 
in color. Rounding out the materials are 
backed display cards, each with 
»f the stars 

with 


four easel 
a photo ot one ¢ Gl ssy 8x10 
captions 
Scripts for radio 
add to the 


publicity photos suitable 


complete the materials 
and television use program’s 
omople teness 

information write to the 
Edison Electric 
New York 


For additional 
Commercial Department, 
Institute 
i, was 


420 Lexington Ave., 





DISCUSSING the merits of the de- 
humidifier pictured above are (left to 
right) A. R. Benua, president of The 
Ebco Mfg. Co., Columbus, Ohio; 
M. L. Trabue, H. G. Mitchell, and 
C. E. Furber (seated), all of the Gray- 
bar Electric Co., Columbus, Ohio. 
Mr. Trabue was fourth and Mr. 
Mitchell was sixth in Ebco’s nation- 
wide contest. Mr. Furber is branch 
manager of Graybar. 
WHOLESALING 1951 


February, 





NINETY thousand square feet of SAVE CONDUIT Lal 


manufacturing and assembling space 
was recently added to the facilities of 


the Chelsea Fan & Blower Co. when | RUN ONLY HIGH VOLTAGE CIRCUITS 


it moved to the plant pictured above in 
Plainfield, N. J. The plant has rail- 


. ° . 
road sidings connecting to main ar- Throughout Plant or Building 
teries which lead to distribution points 
all over the country. 


install Dry-Type 


460 VOLT 
Plymouth Rubber Head THREE PHASE SERVICE Jefferson Electric 
Power Circuit 


Named Brig. General 
CANTON, MASS.—Ira M. Hamil ~ Transformers 
burg, chairman of the board and treas field the Lower 


urer of the Plymouth Rubber Co., Inc., 

was recently named a Brigadier General Voltage Circuits eee 

in the National Guard by Governor Paul 
\. Dever of Massachusetts 

Hamilburg is chief military 

he governor as well as holding Operate lighting load, fractional 

nin th ( ry r H.P. motor and appliance from 

iy | 460-Volt Power lines by use of 

JEFFERSON Jefferson Power Circuit Trans- 

TRANSFORMER . 

formers for reducing voltage to 

conventional 115/230 Volts single 

phase at usage points. This system 

may be employed in new build- 

ings, saving conduit, copper and 

manpower, or in old plants 

where power increases require 

larger lines to carry the load. In 

460 VOLT the latter case a 230/115V sys- 

MOTOR tem can be changed to 460-Volt 

and carry twice the load previously 

carried while using the same wires and 

the same conduit already installed. Furnished with 

brackets for wall mounting and wiring compartment 

with knockouts for BX or Conduit. Available from 

stock in capacities from .050 to 15 KVA inclu- 

sive. Approved by Underwriters’ Laboratories. 

For complete data refer to Bulletin 461-PCT. 

JEFFERSON ELECTRIC COMPANY, 

Bellwood, Illinois. In Canada: Cana- 

dian Jefferson Electric Co., Ltd., 

384 Pape Ave., Toronto, Ont. 











Power 
Circuit 


CORNISH WIRE COMPANY, 
50 Church Street, New York 7, N. 
—_— 
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LATROBE 








No. 252-R Two-Gang Adjustable 
Floor Box 


Neat and practical with No. 208 
Receptacle in one section. One 
Cover Plate has '/2" Flush Brass 


Plug; other has 2”. 





No. 150 Floor Box 
Ne. 207 Nozzle 


Soundly constructed with 41/4" Cov- 
er Plate and large Adjusting Ring 
No. 215. Can be very quickly in- 
stalled. 





100% Convenience and 100% Reliability Make 
“Latrobe” Products Popular Everywhere 


The simple, compact design of "Latrobe" Floor Boxes and 
Wiring Specialties makes them so easy to install, so depend- 
Made of the finest materials available, 
"Latrobe" Products offer true economy. 


Sold Only Through Wholesalers 


able in service. 





No. 110 ‘ Latrobe” 
Watertight Box 


Unique, 
design 
for service in con- 


compact 
unexcelled 
crete or wood-fin- 
ished concrete floors. 
Cover Plate 3!/," 
diam. 


—_ 


BX Cable Staples 
Millions of these high 
quality staples are in 
use all over the coun- 
try. Packed in cartons 
kegs or barrels 


FULLMAN 


MANUFACTURING CO. 
LATROBE, PA. 


EASILY 
INSTALLED 





No. 284 Nozzle 
No. 200 Cover 
Plate 


Furnished with '/2" 
or ¥%" brass pipe 
extension, this trim 
Duplex Receptacle 

built for 
dependable service. 


Nozzle is 
— 


, 
: Dog” Insulator 


Supports 
Safe and sure for clamp- 
ing porcelain or glass insu- 
lators to exposed § stee! 
frame work. Four sizes 








|} executive 





of the 


| tions for the 





ECO- 
NOMICAL 


ee es 





Moock Electric Supply 
Opens Third Warehouse 


AKRON, OHIO—Moock § Electric 
Supply Co. of Canton, Ohio, recently 
opened a branch warehouse here. Its 
opening marks the third warehouse oper 
ated by the company. 

Purchased last summer, the warehouse 
was completely remodeled to meet the 


| need of display rooms and service coun 


ters. The building is a four-story struc 


| ture, containing 40,000 square feet. Hugh 


H. Smith has been appointed the firm's 


Akron branch manager 


Albert Pfaltz to Become 
Promotion Consultant 


NEW YORK 
resigned as public 
the National 
Distributors to engage in 
ing and 
tions and promotion f 


Albert 


relations manager of 


Pfaltz recently 


Association of Electrical 
planning, writ 
production in the public rela 

Ids, according to 
I ‘harles G. Pyle, 


é 
an announcement by ( 
director the association 
Mr Pfaltz was 
National 


Association for 


formally associated 


Electrical Manufac 
than 10 


years as publicity director and a member 


with the 
turers more 


senior staff Before joining 


NAED, he was director 


Society of the 


of public rela- 
Plastics 
Industry 
Despite his 
NAED, Mr. Pfaltz will 


his time doing free-lance 


resignation from _ the 
devote some of 
editorial work 


for the association 





WORLD’S LARGEST rotary ex- 
hausting sealing machine for produc- 
tion of super-size TV tubes is shown 
in production at the Seneca Falls, 
N. Y., plant of Sylvania Electric 
Products, Inc. Thirty-feet in diameter, 
it is capable of processing as many as 
two dozen 24-in. diameter picture 
tubes simultaneously. 
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DISTRIBUTOR MEN Ben H. Neff vaveg : 5 ——————— 
(right) and Ed. M. Maynard (left) Bere. yr 
have been appointed operations mana- | G a cr AT W FE S T £ R N 
ger and assistant to the general mana- @) n y 

ger, respectively, of the Motter Elec- 

tric Co., electrical wholesaling firm of ro | L M A R L A G 

York, Pa., according to a recent an- a n A 

nouncement by Melvin L. Beck, sec- 


state eal Grace Gambia. offer ALL these sales features 





New General Electric 


Wholesale Bldg. Ready 


PITTSBURGH The new modern 
General Electric Appliances, Inc., build 
mg will be ready this month for occu- 
pancy, according to a recent announce 
ment by C. W. Hartenfels, branch man 
ager of the company. The combination 
warehouse and office building has an over 
all area of 63,000 sq. ft. and is located 





MORE BRASS: All brass parts are extra-heavy. 
Provides better heat dissipation. Lengthens tuse life. 


Jocks . r . . shores . . 
ae aoe uae thane FEWER PARTS: Only three parts to handle in re- 
obsolete methods of handling 24 newing links. More convenience, more speed, more 
reels? DO IT THE MODERN, efficiency. 
/ EFFICIENT WAY! Reel or 
a vnreel wire, cable, rope with 
4 EXTRA HEAVY FIBRE: Cases and supporting bars 
XT. ROLL-A-REEL are heavy fibre. Prolongs fuse life, gives better sup- 


port to links. 


by simply unscrewing caps. Makes cleaning easier, 
increases fuse life. 


ONE-PIECE LINKS: Single links in all sizes elimi- 
nate need for extra washers and other parts. Assures 
positive contact. 


Simple, strong, ecs- 
ily handled stond 
for your reels to 
save time ond labor. 
>» Adjustable slots for 


A EASIER CLEANING: Can be opened at both ends 


When you weigh the EXTRA features of Great Western, you'll 
agree with fuse users everywhere. They're the BEST fuses money can 
Style A: 2,000 Ibs. cop. 37.50 buy! Find out how Great Western can make satisfied customers and 


Style B: 4,000 Ibs. cop. 75.00 greater fuse profits for you. Write for new literature and prices 
f.o.b. Cincinnati F 


variety of ree! sizes 


WRITE FOR DETAILS TODAY 


R LL- A- REEL \ GREAT WESTERN FUSE DIVISION 


327 [WEST FOURTH STREET 


: i «, 200 Frel se k § 
CINCINNATI 2, OHIO Titeflex, Inc., relinghuysen Ave., Newark 5, N. J. 
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here on Penn Ave. across from the new 


AUSTIN BOX HANGER CHANNEL AND Mellon Park. Easy access to the nearby 
SOLID TYPES... Pennsylvania railroad siding is offered by 
the building’s location 


A HANGER FOR EVERY JOB! Reece 


root deck, the fire-resistant building has 
an exterior of red brick with aluminum 


STEEL CHANNEL BOX HANGERS iia The menieianl postion of the 
Stronger, Lighter, Easier to Handle... building alone covers 40,000 sq. ft. of 


|} space 4 one-story structure, it will be 
Give Perfect Alignment, Complete Flexibility 5 deka aa distribution of 
BOTH TYPES OF » major G.E. household appliances, with 
HANGERS EQUIPPED ten shipping and receiving docks for 

WITH LOCKTITE SET SCREW STUD J No-2919. 16¥4" uni trucks adjoining the building 
No. 2919-A, 2214". Phased tah ingh my 17 | The office portion of the building for 
sales and service functions, is a two-story 
st-ucture with a built-in auditorium to 


pte. gore. 3 Lat eae type. accommodate approximately one hundred 
Come Sweet ee people. Designed especially for conducting 
dealer meetings and group demonstra- 
tions, the auditorium, along with the sales 
offices and appliance display area, can be 
reached by a unique stair tower 


No. 2905 with BHX-12 
extension piece. ; 
First American Woman 
. -12, 12° si , ’ ‘ ° 
—<— l'o Speak at ICI Meeting 
BLOOMFIELD, N. J.—Myrtle Fahs 


bender, Westinghouse director of home 





No. 2900, 18" straight hanger. : 
No. 2900-A, 25%” SS | see ighting, is the first American woman 
to have a paper accepted for presentation 


905, Ya" offen hanger, to the International Commission on IIlu 
2514". 


2 
8°. No. 2905-A, minatior She will present the paper, 
titled, “Contemporary Residential Light 


States,” next July 4th 


i. ene a in Stockholm, Swede luring sessions of 
the Li 


No. 2910, 116" box Before returnin is country, Miss 


No. 2920, 12” old work cleot hanges, 21”. Fahsbender intends to extend her stay 
SP hanger. abroad to collect data on residential light 
ing practices in England, Holland and 
SOLID STEEL BOX HANGERS 
Position Quickly, Easily, Accurately 








U.S. Pat. No. 2,233,334 


fl Bw i Canadian Pat. No. 413,143 


No. 1919, 1614" universal hanger 


with spur. No. 1919-A, 2279". a 
No. 1900, ~ Os aa hanger. 
No. 1900-A, 25%”. 

No. 1904, '5/6” offset 

hanger, 18’. 


No. 1904-A, 251%". 
No. 1905, 114" offset 
mg er, 18” 
905-A, 25%". 


No. Lid 1'Ve"* offset 

hanger, 18” 7 . 
No. 1915-A, 2514. WILLIAM C. PIRIE has been ap- 
oe pointed public relations manager for 
the National Association of Electrical 
No. 910, 1!Ve’" Distributors. Mr. Pirie joined the 
No. 1917, th" "un bon cleat henger, association from the McGraw-Hill 
versal _ Publishing Co., where he was business 
Ne. i917. A, "ai". manager of ELecrricAaL WHOLESALING 
and Electrical Construction and Main- 
tenance; prior to that he had served 
No. 920, 12” old work The UM. b. Austin Company as lie editor of EL®cTRICAl 
ag. NORTHBROOK. ILLINOIS WHOLESALING. Previously he had been 
- assistant advertising manager of Syl- 


Write for Information and Prices. : vania Electric Products, Inc. 
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SALES representatives of the Mitchell 
Mfg. Co. recently met at the Stevens 
Hotel in Chicago, where the 1951 sales 
promotion plans were outlined to the 
men and new products unveiled. B. A 
Mitchell, president, keynoted the 
meeting when he discussed the mar- 
keting of commercial and industrial 
fluorescent fixtures, radio specialties, 
and floor and table lamps. 





Tork Clock Co. Names 
District Representative 
MOUNT VERNON, N. Y—Th 


Tork Clock Co. recently announced the 
appointment of Robert C. Fullerton as 
its district representative in the Middle 


West. Mr. Fullerton has 
able experience in the time 
and will represent the 

sively. His headquarters will | 


cago at 1412 North Wells 





You can TAKE IT EASY 


if the fixtures you sell are 
equipped with “COP” 
Starters 


These starters cut out 
flickering tubes .. . 
Protect a customer's 
entire installation . . . 
bring repeat business. 


So, stop lighting 
complaints by mak- 
ing sure “COP” 
Starters are working 
for your interests. 
For full details ad- 
dress: Sylvania Elec- 
tric Products Inc., 
Dept.L-7402, 1740 
Broadway, New 
York 19, N. Y. 


SYLVANIA 
ELECTRIC 


FLUORESCENT TUBES, FIXTURES, SIGN TUBING. WIRING DEVICES; 

LIGHT BULBS; RADIO TUBES; TELEVISION PICTURE TUBES; 

ELECTRONSS PRODUCTS ELECTRONIC TEST EQUIPMENT; PHLTD- 
LAMPS ; TELEVISION SETS 











ow WIS WM 


A Beauty in| WOKS 


+ — 


a rom - 


=? >> ) 


ta 
Se JF UND 


URGEss 


PRAROME 
; TECTED 


psn 
-Ower 


he 


"aie to lal 


Lad SALES, EXTRA PR .OFITS 


because it’s America’s STAND-OUT Flashlight Battery! 


Those eye-catching Burgess zebra stripes pack a terrific sales 

punch for you! Designed to attract customer attention . . . care- 

fully engineered of on/y highest quality materials, Burgess Flash- 

light Batteries fill the bill for fast turnover and repeat profits. 
Stock Burgess Now! Cash in on the high volume 

flashlight battery market in your territory! 


Sales-Proved, Self-Service 
Displays 


Burgess zebra stripes have proved 
eye appeal—and these self-service 
merchandisers clinch sales 
on the spot. Two sizes: 12V 
holds one dozen cells, 48V 
holds four dozen—both dis- 
plays designed to give mass 
effect in minimum counter 

space. Order yours! 


BURGESS BATTERY COMPANY 


En FREEFORT » ILLINOIS 
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Tops for quality, AMPLEX SWIVELITES are | Aveo Division Names 


Clarke Western Mgr. 


5 CONNERSVILLE, IND.—The Amer 

ican Central Division, Avco Manufac- 

AVAI LAB LF NOW lve | turing Corp. recently announced the ap 
S 8 8 pointment of Charles K. Clarke, veteran 


| kitchen and appliance executive, as its 


new western regional sales manager for 

} | “American Kitchens.” 
Until recently, Mr. Clarke was sales 
s “Kitch : 


manager of en-Kraft Products,” 

Midwest Manufacturing Corp., Galesburg, 

Illinois Effective immediately, Mr. 

‘ ; : Clarke will assume control of “American 

AMPLEX SW! VELITES : Kitchens” western sales organization with 

headquarters at 564 Western Merchandise 

This colorful Amplex Mart, 1355 Market St., San Francisco 

Swivelite wall display 3%, Cali 

helps send sales soar- 

ing. 3 ft. wide x 4 ft. " 

ware -- high, it is delivered as Ward Leonard Forms 

Four Star PI 4 a complete unit ready Industrial Chrome Div. 

UC S1ar Flug Value! aA 


to set up and plug in MOUNT VERNON, N. Y.— Ward 


‘ ; ; onard Electric Co., of this city, recently 
New (i mbinations ina JiTy , ey the facts on this announced the 


money-making offer trial Chrome 


Units Interchange to Provide for spotlighting. Get ee 


establishment of an Indus 
This new division 
. limited to fran- is engaged in t levelopment and manu 
chised Swivelite dis- facture of chrome plating units, solutions 
tributors. and processes for industrial hard chrome 
plating of machine tool accessories, and 

component parts 
manutacture 
plating solution 
he process was 
m the Chrome 


s appointed man 
new enterprise 
ALL BASIC UNITS INTERE AND COMBINE TO GIVE YOU 
<a NEW AND EXCITING DISPLAY LIGHTING ARRANGEMENT 





AMPLEX SWIVELITES are today’s best bet for profits. You’re assured 
full jobber margins . . . you can get deliveries now! . . . And for accent 
lighting, Amplex Swivelites are absolutely tops. They’re outstandingly 
smart, modern and adaptable. ..easiest to install...the most economical 


lighting fixtures you've ever been able to offer your customers. 

Amplex Swivelite advertising is reaching the whole market with the 
story of Swivelites’ outstanding features and superiority on the job. Get 
facts now on distribution in your territory. 

Write today ... Amplex Corporation, Dept. A-2, 111 Water Street, 
Brooklyn 1, New York. 


J] MEET “Miss Electric Gift House- 
wares of 1951.” Marilyn Hampton, 

WGN-TV star of Chicago, was 

a chosen by the electric housewares sec- 


Sected- Beam Rolled Colorb tion of the National Electrical Manu- 


Infra-Red Heat Lomps, “Vibretion and ay "ferviee temps. 8 ae ‘ightinn temps facturers Association at the recent 
Traffie Signal Lamps, # Lamps, Fi Yubes, Display Accessories. January Housewares Show held at the 











Navy pier in Chicago. 
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KEITH M. SPURRIER was recently 
appointed sales manager of the fan 
division of Robbins & Myers, Inc., 
Memphis, Tenn. Mr. Spurrier was 
formerly engaged in sales and sales 
promotion work for the Hunter Fan 
and Ventilating Co. a Robbins & 
Myers subsidiary. 


The big trend’s to color lighting...cash in on 


AMPLEX 
OLORBEAMS 








Toronte Contractors Told 
New Wiring Codes Needed 


TORONTO, ONT.—At a recent din 
ner meeting of Zone 20, Electrical Con 
tractors Association of Ontario in the 
Oak Room, of the Toronto Union Sta- 
tion, Roland D. Michener, legal counsel 
to the ECA, told members and guests that 
the need of raising the standards of elec 
trical installation in the province of On- 
tario is imperative 

“More than 2,000 fires in 1949 caused 
by faulty electric installations indicate 
the need of raising the standard of elec- 
trical installation in the province of On 
tario,” he said 

In outlining a draft proposal for pro 
vincial legislation to protect the public 
from inferior wiring work, Mr. Michener 
suggested that all wiring installed by con 
tract should be done by qualified personnel 
who should be licensed or supervised by 
licensed men 


General Manager Named 
By Colonial Electric 


EAST PATERSON, N. J.—The ap- 
pointment of Edward McCarthy, Jr., as 
general manager of Colonial Electric 
Products, Inc., of this city, was recently 
announced by Charles L. Sabatini, presi 
dent 


Mr. McCarthy will direct the adminis- | 


tration of new wholesale distribution 


policies throughout the United States and | 


supervise the firm’s increased cold cathode 
lighting sales effort through the com- 
pany’s European, South African, South 
American, and Australian distribution 
channels 

Mr. McCarthy was formerly with the 
Singer Sewing Machine Co., New York, 
as national sales manager 





PAR38 Series for 
Outdoor Use 


R30 Baby Colorbeams 


for Indoor Use 
R40 Series for indoor Use 





DISPLAY MEN are realizing the greatly added effectiveness of color- 
lighted displays . . . and the market for color lamps is expanding with 
increasing speed. You'll capture a leading share of this new business 
with Amplex Colorbeams, the reflector lamps that have maximum 
sparkle and brilliance . . . pure colors that have been conceived and 
wrought with utmost artistry! 

The color of Amplex Colorbeams is a permanent, integral part of 
the glass. Their rich ceramic colors fused to the face of the lamps 
will never fade, chip nor crack. Furthermore, Colorbeams’ sealed-in 
reflector linings are pure silver, providing maximum light intensity. 
They never have to be cleaned; always retain full reflecting efficiency. 
And for fullest measure, Colorbeams are built for far longer service 
life, including the famous Amplock bases guaranteed never to loosen. 

Amplex Colorbeams come in a full assortment of eleven popular 
colors and in a full range of wattages and sizes. Hard-hitting Amplex 
advertising is telling your customers and prospects about Colorbeams’ 
extra value and solid savings. Write today for the Amplex story. 
Amplex Corporation, Dept. A-2, 111 Water Street, Brooklyn 1, N. Y. 


IPLEX 


Sested Cuan | Refi Lamps, Colorb Spotlites and Floodlitey, industrial 
Infro-Rel Heat Lomps, Vibration and Rough "Se Service lomps, Street Lighting Lomps, 
Traffic Signal a Incandescent Lomps, Fivorescent Tubes, Display Accessories. 
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Established 1915 


Is Sold By Leading Wholesalers 


eae 


SEVEN GREEN DOT ADVANTAGES 


Easy to install 

Easy to remove 

Clearly marks box location 

Snug fit keeps boxes clean 

Saves clean-up time — 4 to 1 

Saves time and money on every job 
Inexpensive — Use again and again 


ClydeW Lint 


GREEN 
DOT 


BOX 
PROTECTOR 


Advertised nationally this month to 
your customers in the following: 
Electrical Construction & Maintenance 
Qualified Contractor : 
Contractors Electrical Equipment 
Electrical South 
Southwest Electrical Industry 
Chicago Electrical News 


Here is a natural item for you to stock. 
It's sturdy, and can be reused many 
times. The contractor will find that 
it saves a great deal of his electrician's 
time that is wasted in looking for lost 
outlets 


The tell-tale GREEN DOT stem indi- 
cates the center of the box, even if 
completely covered with plaster. Avail- 
able for GEM B or 1900 Switch Covers 
and Handy boxes 


Our advertising campaign will bring in 
a volume business. Are you ready for 
it? Call the local "JIFFY" Repre- 
sentative and plece your order NOW 
—or write us. 


144 WEST WASHINGTON BOULEVARD 


CHICAGO .7, KLINOIS 


REVERSIBLE 
WINDOW VENTILATOR 


ECONOMY 
FLOOR CIRCULATOR 


An unbeatable value — builds 
store trafic and sales volume! 
All steel constructionand 
balanced aluminum blade. In 
Sunset Tan. 3 speeds 


BERNS MFG. CORP: 
3050 No. Rockwell, 


The original reversible ex- 
haust and intake fan'!—with 
easy patented reversing 
mechanism for complete 
safety. In 10",12", 16" and 
20" models. Adjusts to 
every window width 
Handsome white 
enamel or sunset 
tan finish 


‘ the pen seitch!— 
» POWerful fan starts 

"and sf€0ps, outer door 
_— and closes. Outer 
“Trame will not rust or 
warp fan housing. Pol- 
ished chrome or gleam- 
ing white enamel interior 
grill. All models adjust- 
able to 16" thick walls. 





| Electric Housewares 
| 
| Manufacturer Expands 


CHICAGO—The Cory Corp., of this 
city, recently announced the purchase of 
Nicro Steel 


noun “ement was mace by J. W 


Products, Inc The an 
Alsdor I, 
Nicro Co., 


home 


Cory Corp. president. The 


rganized in 1937, manufactures 
stainless steel coffee making equipment 

Simultaneously, Mr. Alsdorf announced 
Flavor-Seal Cookware, 
Nicro. The 
cook- 


This company will 


the purchase of 


Inc., a sister company of 


firm manufactures stainless steel 


ware lor home use 


be reorganized as a separate corporation 


and will become a Cory subsidiary, while 


“icro will be a Cory division 


Standard Approved 
For Wiring Devices 

NEW YORK—A new Amer 
ard for 


ican stand 
grounding-type attachment plug 
caps and 
proved by the Ame 


receptacles was recently ap 


rican Standards Asso 


ciation. This standard covers the essen- 


tial elements for interchangeability of 


caps and receptacles for grounding the 


noncurrent-carrying metal parts of port 


I 
able household appliances and devices 
was prepared to meet the 
provisior National Electrical Code 
that requires at least one receptacle out 
for the connec 
very dwell- 
than 


ipancies, the code requires 


liances in e 


ing occupat places other 
residential 
that exposed portable ap 
pliances use wet locations or 
by persons standing on the ground or on 
a metal floor 

\ committee sp 
Electrical Manufac 


veloped this 


by the National 
\ssociation de 
standard under the proce 


ASA 


ures of the 





74 


ELECTED recently to the board of 
governors of the National Electrical 
Manufacturers Association was James 
M. Bennan, president of the Jefferson 
Electric Co., Bellwood, Illinois. Dur- 
ing the past ten years, Mr. Bennan has 
served in various capacities with the 
specialty transformer of the 


NEMA. 


section 
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Burndy Appoints 
Assistant Ad Mgr. 


NEW YORK—Burndy Engineering 
Co., Inc., of this city, manufacturer of 
electrical connectors, recently announced 
the appointment of David H. Harris as 
assistant advertising and sales promotion 
manager. Mr. Harris succeeds Adrian 
Price who joins the Dexter Chemical 
Corp. as director of public relations 





NAM Recommends 
Corp. Defense Tax 


WASHINGTON, D. C.—At a recent 
hearing before the House Ways and 
Means Committee, the National Associa 





tion of Manufacturers charged that the 
proposed excess profits tax is unsound 
unworkable, inflationary and vastly over- 
rated as a revenue producer. Instead it 
recommended that a corporation defense 
tax be levied 

Charles R. Sligh, Jr., president of the 
Charles R. Sligh Co., furniture manufa 
turers, Holland, Mich., and chairman of 
NAM’s taxation committee, asserted that 
the manufacturers’ association advocates HYDRAULIC KNOCK-OUT PUNCHES 
higher taxes for both corporations and 
individuals in order to put our rearma 


ment program on a “pay-as-we-go” basis, are at least 60% faster! 


but regards the excess profits tax—when 


Electricians call this the greatest boon in years! No more sweating it 
out with a wrench — no more danger of being jolted off ladders and 
scaffolds — no more distortion of boxes — no more getting stymied 
by cramped quarters. The hydraulic “Porto-Power” unit and its 
knock-out punches make clean holes for 14" up to 4” conduit... 
and with unbelievable ease! And users are proud of their installations 
— they punch exactly where the conduit should go for a neat job. 


Porto-Power 


makes all this possible... 


All Blackhawk Electrician's Equipment 
features highly-refined hydraulic units 
called ‘‘Porto-Power.’’ They differ from 
ordinary jack units because the pump and 
ram are not in one combined piece. That 
makes the ram all-directional and espe- 
cially adaptable to hole punching, pipe 


Automatic : bending and allied jobs. 
WATER IMMERSION HEATER 1 
Thermostat Control @ Bend RIGID and THIN-WALL 
’ : vi conduit this better, faster way 
Heats water electrically ad large ‘ Whether hand-operated or motor-driven, 
and small tanks, range boilers, ’ 4 y Blackhawk endees roll up bigger profits 
> P 
etc. Easily installed. Does not F due to the exclusive ‘‘Porto-Power"’ idea. 
disturb existing plumbing. 
© Get all the facts on this active line 
of Electrician's Equipment. The 
wholesaler policy is just 
whot you want! 


Low cost hot water for small fac- 
tories, stores, offices, apartments, 
barber shops, trailers, summer 
camps, garages, churches, clubs, 
farms, laboratories and a host of 


other places. 
; Special types for heating oils, ae BLACKHAWK - ae ee 


chemicals and other liquids. | 
t, Blackhawk Mfg. Co., Dept. P-442i, Milwaukee I, Wis. ] 
VULCAN ELECTRIC CO Rush this Send me WHOLESALER information on your Electrician's Equipment ] 
Danvers 9 mass. coupon or Name_ neni ; 

| 


1 


catalog and 


a letter for 
TRACE prices 


woe eS 
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considered as a method of severe taxation 
of profits according to size—a “peculiarly 
destructive form of attack on the enter- 
prise system.” 

bai: To correct the record of the Congres- 


INDUSTRIAL PLANTS JRTURIR oe se ropes te ea natin 
are large users of =| PRODUCTS revenue from corporations through a “cor- 


poration defense tax,’ which would be 

rs imposed as a flat percentage of the amount 

J A - K S 0 N r of the corporation income tax. He said 

2 e the plan would produce fully as much 

R E gr L ECT 0 RS i : ®, revenue as would be obtained through any 
f y fi 


sort of conventional excess profits tax, 


. ‘ and be entirely flexible as to yield because 
° ie : 
The Jackson line af- ny of the ease with which the percentage of 


fords the correct an- - tax overlay can be changed 
swer for every indus- 
trial reflector lighting 
need. That is why e Ward Harrison Receives 
Wholesalers like this Manufacturers of Honorary Membership 
source for their sup- Reflectors @ Yard Lights NEW YORK—The presentation to Dr 
ply. It's the quality Vapor proof units Ward Harrison of a certificate of honor- 
and prompt service Weather proof Sockets ary _membership in the LE.S. London, 
—— e British counterpart of the Illuminating 
Engineering Society in the United States 
and Canada, was a feature of the opening 


that count. You get 
both in full from Sold only 





Jackson. thru Distributors session of the Northeastern Regional 


Conference of the Illuminating Engineer- 
ing Society recently held at the Hotel 


JACKSON ELECTRICAL COMPANY (iRise 


900-910 W. VAN BUREN STREET CHICAGO 7, ILLINOIS society, made the presentation to Dr. Har 


rison. The recipient of the I.E.S. Gold 
Medal at the 1949 annual conference at 
French Lick, Dr. Harrison served for 
nearly two decades as director of engi- 








neering of the Lamp Department of the 
General Electric Co 
The two-day regional conference, 
| opened by Walter Sturrock, I.E.S. presi- 
| dent, drew over 200 members and guests 
It was the first of the Illuminating Engi 
neering Society’s nine regional confer 
ences scheduled in 1950-51 


These fixtures are molded of Non- 





Corrosive and Non-Staining Bakelite. 
Thus they prevent the unsightly staining 
of the paint so often evident with the 
conventional metal fixtures. 

On the sea coast where salt laden 
atmospheres rapidly destroy metal 
fixtures, UNION’S Non-Metallic fixtures 
ore unsurpassed. 

No. 169 is also Dust and 
Bug Proof, thereby elimi- 
nating the constant 


chore of globe - on : 
cleaning. fF aa 2 § 
HAROLD L. RUSH was recently 
named district sales manager in Rich- 
mond, Va., for National Electric 


Products Corp., Pittsburgh. Mr. Rush 
will make his headquarters at 100 W. 


: Main St., Rich d. Associated with 
UNION INSULATING CO. the firm since 1948, he will direct the 


company’s sales in Virginia and in the 
PARKERSBURG, WEST VIRGINIA eastern portion of North Carolina. 
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—FOR EVERY INDUSTRIAL 
AND COMMERCIAL REQUIREMENT! 


Specifying Chelsea Fans for every installation is one 
TWO i 1 sure way to proper ventilation. There's a Chelsea model 
appointments were recently an- | for every requirement—industrial, commercial and resi- 


nounced by the Anaconda Wire and dential—and each type is certified as to performance 
in accordance with the Standard Code of the Propeller 





Cable Co. Maurice J. McCarthy, Jr. on Minions deat 
left), has been named manager of the 
company’s wire sales with headquar- ; ¢ All-Purpose Fan Type BB 
ters in Muskegon, Mich. At the same Fer cineien uate, am, Ookeee. 
time, Richard B. Steinmetz (right ete. Heavy duty direct drive fan for con- 
: . tinuous operation. Recommended for use 
was named general manager of the against static pressure and in duct work industrial Fan Type IND 


. . . ° ’ One piece panel and orifice, lightweight, For large general area ventila- 

firm's mills with headquarters at ’ _e te aa Sizes from 10° te 30”. ton Moves large volumes of 
. = J , - s otally enciosed motors air under pressure. Seientifi- 

Hastings-on-Hudson, New York. yf , cally designed blades overcome 

high resistance in hoods and 

Chelsea Comfort Cooler Type EV get ee i arice Sines 

Designed for attics of low headroom, this from 24” te 60”. 

Cheisea package unit is complete with 

automatic ceiling louver, brackets and * 

springs, canvas boot, ete. Quiet in oper- 

ation, economical te install Sizes 24° 

te 48". 





Aerovox Promotes 
. > = SEND FOR YOUR FREE KIT! Contains 
Sales I ersonnel all' the information you need to make ven 


tilating ae cooling installations in factory, 
sides —- ; store, office or home. Write for complete 
NEW BEDFORD, MASS The | information pertaining to your defense 


Aerovox Corp. of this city recently pro needs. Address inquiries to Dept 


moted Frank Marshall, formerly sales 


ss iieater of alin tak ss seep CHELSEA FAN & BLOWER CO., INC. 


of director of sales for the company and 
its subsidiaries. In making the announce .s General Offices and Plant: PLAINFIELD, NEW JERSEY 
ment, W. Myron Owen, president of \ 
Aerovox, also announced the appointment 
of A. E. Quick as sales manager Mr 
Quick was formerly sales manager 
the Electrical Reactance Corporatio 
\erovox subsidiary 

At the same time, Charles E. Krampt, 
president of the Electrical Reactance 


Corp., Olean, N. Y., made known the 
promotion of Karl Bretz from assistant ; ° 

ad NO. 7 
sales manager to sales manager of the UNION S$ 052 


corporation. He also named James McA 
New Work 


Krampf as assistant sales manager. James 
McA. Krampf was previously assistant Insulated Boxes make possible 


to Mr. Quick and Mr. Bretz as sales economies hitherto unknown with Non- 
expediter Metallic Sheothed Cable. aan 
Approved 
1. Low Unit Box Cost 
Car Dealers Ask for 2 Mil ee 
- Minimum Installation Time 


~ ant 6s 799 
End of Regulation ““W 3. No Grounding Required 


WASHINGTON, D. C.—Pointing out 
that it has become virtually impossible Ideal for highly competitive housing 
for the American working man to pur projects. A must for Farm and 
chase a new American-made automobile Home wiring where safety 
because monthly payments are too high : : 
ecause monthly paymen —e t t 8 is most important. 
under the current 15-months terms, the 
National Automobile Dealers Association NO. 7050-C 
recently urged the Federal Reserve Board 





to revert to its former 21l-months limita 
tion on automobile installment purchases 

Fred L. Haller, past president of the 
NADA, who headed a_ representative 
group of the nation’s franchised car deal- 


NO. 4050 


ers appearing before the Federal Reserve 
Board, concluded a comprehensive review U | I '@) | | | S U L A T t | G « @] ‘ 


of car market conditions since Regulation PARKERSBURG, WEST VIRGINIA 


“W”" was enacted on September 18, 1950, 
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FLOODLIGHTS 


FOR LASTING 
SERVICE 





PORCELAIN 
ENAMELED 
REFLECTORS 


PROVEN FAVORITES 


OPEN 
TYPE 


500 W 
CAT. NO. 80808 


750-1500 W. 
CAT. NO. 80888 


WITH HR 
GLASS LENS 


200 W. 
CAT. NO. 3368 


A NEW 
ELLIPTICAL 


300-500 W. CAT. NO. 80708 
750-1500 W. CAT. NO. 80758 








MULTI ELECTRIC MFG. CO. Inc. 


4223-43 WEST LAKE ST. 


CHICAGO 24, ILL. 


| stallment terms is 


pointed out that even the 


[_¢ 








% One-Piece Construction 
% Wide Wire Range 
| *% Economically Priced 


ae 
BLACKBURN 

Ups (otrnugth 
TERMINAL LUGS 


Mr. Dobler: 


Here's a high quality lug in a low price range... 


it's a good profit item too... 


and only 6 sizes cover a 


‘© 


range from No. 14 to 1,000,000 CM. Send for samples and 


show them to your customers. 





| of this p 


with a charge that it is “indeed ironic 


that the only new car an American work 


ing man can afford to purchase on in- 
a foreign-made car.” 
statement, he 
west priced 
new American-made automobiles require 


Substantiating his 


} 


| monthly payments of between $85 and 


$90 while one foreign-made car can be 


bought for around $55 monthly 


OBITUARIES 


Charles L. Eidlitz 

Charles L. Eidlitz, 84, d january 27 
at his home at 912 Fifth Avenue in New 
York Cit the s second re 
tirement in 1940 he npartial chair 
man of tl Electrical anutacturers of 
New York 1 ead of e voluntary 
1 | chairman 
\ssociation of 
York. Mr 
positions after 
ntracting bus! 

n 1914 
he graduated 
from Colun llege, is with the 
Thomas Ex t i Work on 

, 


| Goerck Street ir New rl ity After 


two years with that mpany he estat 


lished his own electrical contracting busi 


|} ness in 1888. By the time of hi rst re 


tirement he een president of the 
Charles | idlit irector of the 
Eidlitz Cor nd chairmar ward 
of Mar l 

Phe K ‘ i tractors 
Association was or uzed in 1892 by Mr 
Eidlitz and he hecame its first president 
In 1901 he is elected president of the 
National lectrica mtrac s Associa 
tion for two years le served as first 
president of Building Trades Employ 
ers Asso ion, an organization he helped 
to found in 3 

Other po ns t Mr. Eidlitz held 
include ‘ e Electrical Board 
of Trade, 1923 irmatr he Struc 
tural Steel Board of Trade, 1923-32: im 
partial chairman for t ireater New 
York Stone Industry and the Mosaic and 
Tile Industry 38 ; commissioner for the 
Metropolitan Dist lectrical Contrac 
tors, 1920-38, : ! vhich he helped 
to standardize hids d ts in the in 
dustry 


Walter Geist 


Walter Geist, president f the Allis 


| Chalmers Manufacturine o., died Jan 


uary 29 of ; rt ailment. He was 56 
years ol 
Mr. Geist, who in Milwaukee 
of Norwegian parents, started his career 
as an office boy when he was 15 years old 
He advanced through various depart- 
ments until in 1942 he be head of the 
ompany. Mr. Geist rumental in 
coordinating nce an lustry in a 
series of medical ts. One result 
licy the nstruction of a 
mechanical kidney that is now available 
to the public 
Last April Norway presented him with 


JASPER BLACKBURN CORP., 35 Madison St., St. Lovis 6, Mo., CEntral 3007 ia for service to the Norwegian 


government and its people. He received 
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the Order of the Knights of St. Olaf 
trustee of St. Olaf College and a 
governor of Marquette University, Mr 
Geist was also director and member of 
the executive committees of the First 
Wisconsin National Bank and the First 
Wisconsin Trust Co. In 1940 he re 
ceived the Modern Pioneer Award 
He is survived by his wife, the former 
Florence E. Kopperud, and a son and 
daughter 


MANUFACTURERS APPOINT 
SALES REPRESENTATIVES 


CHICAGO 
cently appointed as sales representative in 


Thomas J. Riley was re 


the upper New England area for the 
Plating & Manuiacturing 
Co. of this city. He will represent both 


Garden City 


the store equipment hardware and light- 
ing division of the company. Mr. Riley's 
headquarters are located at 45 Corey 


Street, West Roxbury 32, Mass 


CHICAGO—Sola Electric Co. of this 
city recently appointed the Joseph M 
Smith Co., 3625 South Grand Ave., Los 
Angeles, to handle its line of transformers 
Edward § 


in northern California 


Sievers, 5171 Hollywood Soulevard, Los 
Angeles, will continue to handle the com 
pany’s transformers in the Los Angeles 
territory 

At the same time the company an- 
nounced the appointment of the Slaybaugh 
100 West 13th Ave., 


Denver, as its sales representative for 


and Thompson Co., 
the mountain states area. The Denver 
firm will handle the manufacturer’s en 
tire line of 
of Colorado, Wyoming, 
Mexico 


transformers in the 
Utah 


states 
Idaho, 


and New 


EMMAUS, PA 
ing Co., Inc., 


Rodale Manufactur- 
manutacturer of electrical 
wiring devices and interlocking devices, 
has announced the appointment of Morton 
& Cook Co., 3032 Lyndale Ave., South. 
Minneapolis, Minn., as its representative 
North and 


South Dakota and upper Wisconsin 


in the state of Minnesota, 


ASSOCIATION NEWS 


BALTIMORE—The Electrical Manu 
tacturers Representatives Association re- 
cently installed its officers for 1951. The 
newly elected officers include: president 

T. H. Marshall; vice president—T. J. 
Pugh; treasurer—L. J. Daniels; and sec- 
retary—C. L. Wat’ker Among those 





Potent Applied for 


Cat. No. CLD-150 for 150- 
watt lamps 

Cat. No. CLO-35 for 300 
and $00-watt mogul base 
lamps 


Aluminum alloy. Completely 
wired. Heatproof, weather- 
proof gasket. Removable re- 
taining ring for casy socket 
replacement 


Snug Fit Under Al’ Conditions! 


+) 


SHORT 
LAMP 


v LONG 


" ECCENTRIC 
Lamp " LAMP 


“FLOATING SOCKET” 
LAMPHOLDER! 


Accomodates Physical 
Variations in Lamp— 
Assures Positive Contact— 
Eliminates Breakage 


Floating socket moves for- 
ward or side to side in an 
eccentric plane to compen- 
sate for variations in size 
and shape of lamps, sockets 
and castings. Insures tight 
seal and positive electrical 
contact. 


THE M. B. AUSTIN COMPANY 
NORTHBROOK, ILLINOIS 


“GZ, , Lic Set” 


Fixture Hangers 
FOR 


INSTANT ALIGNMENT 


At last you can get a Fixture Hanger that turns to any angle after being 
screwed to an outlet box. Although base and receptacle remain stationary 
hanger arms may be turned to align with any preconceived lighting plan 
Exclusive Friction Ring firmly holds fixture in selected position. Hanger 
screws on to 34" or 4" outlet boxes, no other fastening necessary. Fur 
nished com plete with receptacle, two S' chains, hooks and cord clips. Also 
available with bushed hole only, or with 3 wire solid ground receptacle 
All Friction-Set Hangers are approved by the Underwriters’ Laboratories 


K100 shown above, List Price $1.10 + 


SIMPLET ELECT 
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Write for Bulletins K25, K26 and K27 


IC COMPANY 


Chicago Si, tilinois 
ork 7, New York 





EW! 


TURN-TYTE 
INTERLOCKING 


DEVICES 
Are Sure To Sell 
So Stock Up Now! 


Your customers will want these new 
TURN-TYTE interlocking devices so 
be ready to sell them. TURN-TYTE 
requires only a slight turn, and are 
interchangeable with similar devices 
currently used; all are Underwriters’ 
listed. 

Stock up on them now, and you'll sell 
them just like other Rodale quality 


products. 
Turn-Tyte 


NEW 2 Wire Cord 
Connector Body 
10 amp 250V 
15 amp 125V 
Catalog #2100 
20 amp 250V 
Catalog #2200 
Consists of two pieces of 
molded bakelite. Base is 
armored and contains a cord clamp. Cord 
hole, .625; and O.D., 13%". All connector 
bodies contain bronze contacts mounted on 
brass terminals to assure positive heat-free 
conductivity. All metal straps and armor 
are coated to resist rust and corrosion. 


NEW 2 Wire 
Armored Caps 
With Cord Clamp 


20 amp 
Dim. 0.0.—i%"" 
Cord Hole—.625 
Catalog #1226 


NEW 2 Wire 
Receptacle (Bakelite) 
10 amp 250V—I5 amp 125V 

Catalog #1020 
20 amp 250V 


For more infor- 


Catalog +1220 
mation on these 
and other new 


Turn-Tyte 
TURN.TYTE de- 


vices plus details on how you can sell 
this profitable new line, write today 
to Dept. EW-3. 


DALE 


RO 


MANUFACTURING CO., INC. 


EMMAUS PENNSYLVANIA 


elected to the association's executive com- 
mittee chairman—Charles E. Es- 
posite, Donald J. Parker, and Louis H. 
Yelland 


were: 


CAMDEN, N. J.—In an effort to pre- 
sent meeting programs that are of the 
greatest interest to its members, the Elec 
South Jersey 
return-addressed 
all its members so that they could indi 


trical League of recently 


sent out post cards to 
cate their preferences in program topics 
and league trips It was a smart move in 


the right direction to insure active 


tendance. Other associations may 


profit by similar action 


CHICAGO The Morton 
Dining Room of the Illinois Bell Tele 
phone Co., 208 West Washington St., was 
the location of two January meetings held 


3uilding 


by the Woman's Division of the Electric 
At the first meeting, David 
Electric Co. dis 
that television 
can make in education, not only of chil- 
dren but of adults. During his talk, he 
pointed out the great strides made by the 


Association 
General 
contribution 


Davis of the 


cussed the 


armed forces in using visual aides, and 
also to the universities that now operate 
studios 
month at another meeting the Woman's 
heard Miss Armin 
director of consumer education at the 
National Adequate Wiring Bureau, talk 
on “Adequate Wiring.” 


transmitters and Later in the 


Division Frances 


DAVENPORT, IOWA—The Annual 
Stag Party of the Electric Institute of 
The Tri-Cities was held recently here at 
the new American Legion Post. Playing 
host and providing the entertainment, re- 
freshments and attendance prizes were 
the local distributor, manufacturer and 
motor repair shop members. 


KANSAS CITY—Elected recently to 
serve as officers of The Electric Associa- 
tion of Kansas City during 1951 
president—Glenn S. Young; vice 
utilities, T. 


were: 
presi- 


dents 


Lewis Jones; manu- 








NEW PROCESS 


FULL 
COLOR 
Photos 


Do Your Salesmen have 
trouble carrying bulky sam- 
ples? Investigate now the 
selling power of full color 
prints of your product. 





FREE 
TRIAL 


SEND 


Sample 
of Your 
Product 











The Colorgraph Corp. 
Morton Grove 10, lilinois 
In New York: 17 E. 48 St., Plaza $-1127 
Representatives wanted 





ATLANTIC CONDUIT 
FITTINGS CO. 
BOSTON, MASS. 





Ut i 


Hb fer 

eal ? : 
MEE OY HAHCE » ++ 
OKONITE and 
MANSON tapes 
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facturers, C. P. Haas; manufacturers 
agents and representatives, Arthur G 
Miller; electrical appliance wholesalers, 
K. G. Gillespie; electrical supply whole 
salers, Fred M. Sholders; electrical ap- 
pliance dealers, Oscar A. Olson; electrical 
contractors (to be named) ; maintenance, 
service and repair, John D. Hilburn; sec 
retary and treasurer—C. M. Anderson 
Named to the association’s board of di- 
rectors were: John F. Bell, Fred E. Geiss, 
E. L. Polsinelli, Warren L. Porter, John 
W. Puckett, C. G. Roush, C. B. Smith, 
John M. Weir, Yale Witschner, A. | 
Fouts, and C. T. Phillips 


LOS ANGELES—Featuring clinics on 
store lighting, office lighting, school 
lighting, industrial lighting, and home 


lighting, the General Electric Planned | 


Lighting Clinic was recently held here at 
the Elk’s Club under the sponsorship of 
the Los Angeles Department of Water 


and Power The Lighting Division of | 


The Electric League of Los Angeles of 


fered its services to the affair by taking 
charge of the invitations to the home | 


lighting clinic and recommending those 
manufacturers or distributors who should 
be invited to display their lighting fix 
tures and lamps in the 20 booths which 
surrounded the Clinic. Trained personnel 
from General Electric’s Lamp Depart 
ment in Nela Park, Cleveland, made the 
long trip to the West Coast to conduct 
the clinic which was well attended 


MILWAUKEE — Those members of 
the Electrical League of Milwaukee who 
had their 1951 membership cards and two 
dollars for the “kitty” crowded into the 
Elk’s Club recently to attend the Annual 
Meeting and Stag Party which launched 


the league’s 1951 calendar of events. The | 


dinner was followed by a business meet- 
ing at which the association's activities 
for 1950 were reviewed and the elections 
of four directors and officers were held. 
Rounding out the evening was a floor 
show and free beer for all in attendance 

On January 27th, the league held its 
['wenty-seventh Annual Dance in the 





a 


FOR 

SODERING 
BRAZING 
WELDING 


L. B. ALLEN CO., INC. 


6701 Bryn Mewr Ave. 
Chicago 31, U. S. A. 














NEW. sue RELIANCE 
“Model 400” 


Here’s a new, low-priced, 

smaller time switch that pro- 

vides dependable automatic 

circuit control up to 2,500 

watts. The “Model 400” em- 

bodies all of the important fea- 

tures of the higher-priced Re- 

liance time switches... and all 

the quality you expect of 

Reliance. 

Listed by Underwriters’ Laboratories, Inc Type 401—S.P.S.T. 

For complete information on the new Re 20 AMPERES — 125 VOLTS 


liance ““Model 400" time switch, send a 
card today to: 


RELIANCE AUTOMATIC LIGHTING CO. $ 00 
1911 Mead St. Racine, Wisconsin LIST 








H. B. SHERMAN MANUFACTURING CO. 


BATTLE CREEK, MICHIGAN 
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Crystal Ballroom of the Hotel Schroeder 


t sven course dower, dancing oot s 11 HOW TO RUN A 


oor show mace ne event a success as 
usual SMALL BUSINESS 
1 \ guidebook for the small business 
NEW ORLEANS Nie Blecwteal Me f man that shows how to buy, sell. 
sociation of New Orleans recently at 


nounced t appointments of its offices 


Sands, Cleans, Smooths, Polishes 





and members of its executive committee 
for 195] Unanimously clected president 
t the rganizati Its o1 kk k 


an ardet 





many years her ofticers elected to aid 





START YOUR 
OWN BUSINESS 
sident representing whole- |] OWN LESS THAN 
: BARAT late a : $1,000 Just Out! 
Designed Irigeration Zz Kermit Remy, vice esi lhis 
for industry, lent. representis 
for professional Reed ; 
ork, this light, beau- ry ECU, VICE presicent 
tifully balanced, orbital- l it | 
motion, SpeedSander is rap- 
idly becoming a standard 
home appliance. With its 
powerful electric motor and 
" £ % all-ball-bearing construction, 
f ww anyone can easily re-surface 


Se" ee eee eee Members appointed to the associat PROFESSIONAL 
> s. It wil k . ecutive nmi wel 
{ep pe gs ony 4 onl icks Youngs, ] ] liver, Star SALESMANSHIP 


’ ew book tells how you can 
electrical cont rs | @e b 


come your own bocs on very little 








down to the bare wood or ) , =e ’ ) amie r, 
metal; will sandpaper to a y >. & > aters 3 Let these hundreds of tested selling 
“piano finish,” remove rust and cor- - 
rosion or “feather edge” a scraped 
fender. It will burnish pots and pans : 
or with lambs wool bonnet, delicately and Harry 
polish fine furniture. It makes tedious, 
tiresome jobs fun—saves hands! In de- 
sign, convenience and efficiency it is a ainda 
today’s finest sander regardless of 
price 


MS antag dando mpmpgondvcs CLIMBING 


techniques help you handle every 








bea Dee 





EXECUTIVE 
LADDER 


A step-by step program that brings 
quick results in developing top 


los 


- 400 
A 3 n steel 


1 1 effectively with 
Far advanced in de- 

sign and construction 

these new Speed Drills are lighter, han- 
dier, yet more powerful and faster- 
drilling than more costly old type 
drills. Drill steel, wood or concrete. 


Quality built for lifetime service, of SEE THESE BOOKS 


die-cast aluminum with cast-in air 
cooling system and_self-lubrication. 10 DAYS | FREE 
Heavy cut-steel gears. Ball thrust 
bearings McGraw-Hill Book Co., Ine. 
330 W. 42nd St 

New York 18 











Electrical Wholesalers 


. be ready to show these new 
tools, now being announced in The 
Saturday Evening Post, Better Homes 
and Gardens, Popular Mechanics, 
Popular Science, Science and Me- 
chanics, Mechanix Illustrated, Popu- 
lar Homecraft and dozens of trade, 
farm and garage publications. 








Write for catalog sheets of 
SpeedWay Tools and Tool Kits 


1458 SPRING GARDEN AVE., 


S ded Way manuracturinc co co. rTvesUnen 12, PA. 
Pp - 1874 S. 52nd Ave., Cicero 5i', 
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You've got to have plenty 

of line to corrall consistant 
sales. To complete your line, to bulldog the 
big orders—hondle the popular line. You 
can count on Murray in the fan business. 
It's the line that counts. 


MURRAY 
24-Inch Window Fan 


Most versatile fan made. Especially designed 
for apartments, offices and smaller homes 
Light weight — easily portable — attractive 
appearance blends with any home interior 
Removable guard-screen made to protect tiny 
fingers — PATENTED, dieformed dynamically 
balanced blades — economical, quiet, 2-speed 
cperation. Ivory and stainless steel. Available 
m 20°' direct or 24" belt driven sizes. 


MURRAY 
Horizontal Attic Fan 


Flat-as-a-flounder, horizontal mounted, vert- 
ical discharge fan for low pitched roofs. Car- 
ries unconditional 5-year guarantee ‘except 
for belt and motor). Sizes 24° with 1/3 hp. 
motor to 48° and 3/4 hp 

Housing heavy-guage steel — frame ‘‘seam- 
less "' die-formed tubing Torrington, PAT- 
ENTED, perfectly balanced blades — sealed 
ball bearings with permanent lubrication. All 
Murray Fans rated by ASHVE AND NAFM. 
Also available in vertical mounting, horizontal 
— discharge package units 24" — 48” 


A few territories open 
For full details, prices and literature 
Write to H.C. Biglin Company Sales Agents 
DEPT B-5 








THE 


CO. of TEXAS Ju 
SALES AGENTS 


H.C.BIGLIN CO. /,. 


177 HARRIS, ST.N.W.-ALLANTA.GA 


February. 


MORE FACTS 
ON PRODUCTS 


Power 
} 


beet 


Contro! Cable 


il Lo 


Rome Labi ( rp., 


catalog gives 


complete 
descriptions, and recon 


or the ompany’s power! 


in ntrol cables. Considerable space 


is devoted to the subject of insulations and 
their applications and to approved shic 
practices Test data and 


er problems are als 


presenter 


veeeeatien ? ELECTRICAL WHOLESALING 


A 64-page 


ustrating its 


Distribution System cata 
zy No. 25 ill 


busway electrical 


pretabricated 
distribution sys 
issued by the Feedrail 


New York 7, 


catalog is planned in sections 


Barclay St 


equipment by those 
electrical installa 
ving cutting 


materials 


ier ion? ELECTRICAL WHOLESALING 


Manu- 


recently 


Brooder | Steber 


lacturing Co., 


Electric 


runced brooder 


company s 


130-51. 


when writes ELECTRICAL WHOLESALING 


PURPOSE FLUORESCENT 
LAMP THAT GOES 


tvenywnene 


$15.75 


1 light 


™ mw Fhwe 1S eRt wow! 
The .amp of a thousand uses 
Only Few " 


General Modei 
UL approved motenals I Night $15.75 
bronze, grey ond green oven. 
Fired enamel finishes 2light $18.95 
| Desk Model = \ 
Puts light wher - | ¥ 
ag od an wn | 2 tight $25.00 “aa 
“es Ficor Model | 
SS 2 hight $28.75 
AC ONLY 


oe here me ete eon te ned | 


ART SPECIALTY COMPANY } 
3245 W. Lake St., Chicago 24, 111 
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es KEIL™ 


Py buttons 


that 
~ 


BEST salesman 
you ever had! . . . with 21 dif- 
ferent push buttons for every 
need. If you have TRINE’S 
Senior Display, make sure you 
keep it selling for you. 


—— Or get the Display 
& Deal (No. 58) right 


SENIOR DISPLAY DEAL 
No. 5 


21 ITEMS DISPLAYED 


21 assorted push buttons mounted on « 
sturdy 3/16” thick display panel with 
easel for standing and eyelets for hanging 
Colortul—eye-catching white, orange, and 
brown 

37 PIECES FOR STOCK 

Working stock includes one, two, or four 
of each item displayed, packed in individ- 
ual printed boxes. All packed in a labeled 
shipping carton with display Gross 
weight: 7 Ib. 6 oz. 


Write for catalog sheets and samples 


ee 
1) 


- —_ 
“7102 


MFG. CORP. 


NEW YORK 61, N.Y 
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THe UNIVERSAL 


CLAY PRODUCTS CO. 


1549. EAST FIRST ST. 
SANDUSKY, OHIO 





} connectors 
| revised second edition on the “M” series 





| bility in 








wires “9 ELECTRICAL WHOLESALING 
Electric Connectors — This 
two color Bulletin M2-1950 is fully illus- 
trated with application photos, dimen- 


sional drawings, data and isometric draw- | 


ings of the company’s “M” series electric 
The bulletin is a completely 
connectors. To obtain copies write to 
Cannon Electric, 3209 Humboldt St., Los 
Angeles 31, California 
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mention 


Fluorescent Fixtures—-Featuring gen 
eral diffuse fluorescent fixtures, bulletin 
No. AL-A 2-4 is available from the 
Metalcraft Products Co., Inc., 306-308 
Cherry St., Philadelphia 6, Pa. The bul- 


| letin contains information as to average 


reflectance, average efficiency, availa 


sizes, type and number of 


lamps, and general information 


wcntion © ELECTRICAL WHOLESALING 


Fluorescent Lighting—I!lustrating fully 
industrial commercial fluorescent 
fixtures, and fixtures for general use, 
this catalog “New Ideas in Fluorescent 
available from Lighting 
Highland Park, Ill. The 


catalog’s completeness is aided by in- 


and 


Lighting” is 
Products, Inc 
details, illustrations, 


stallation layout 


a price list schedule, and shipping 


details 


een re’? ELECTRICAL WHOLESALING 


mention 


illustrated, 135- 
A. Carl Bredahl, 
director of the 


Home Wiring—An 

page booklet written by 
technical 
Homes Bureau, is 


manager and 
setter 
for $1.00 


Westinghouse 
now available The wire-bound 
book uses charts and diagrams to simplify 
such technical problems as architectural 
lighting, location and types of convenience 


outlets, two-wire and multi-wire circuits, 


12-page, | 








Mr. Manufacturer: 
We want to sell for you 


Leading Sales Agency covering 
Indiana, Illinois, lowa, Wiscon- 
sin, seeks additional lines sold 
through wholesalers. 


3 salesmen—Chicago 
warehouse 


We'll give you complete cov- 
erage and a productive and in- 
telligent sales effort. 





Box 8580 Electrical Wholesaling 
520 N. Michigan Ave., Chicago 11, ut. | 








4 
' 412 S. GREEN ST 





ACO PRODUCTS- 
FASTENING DEVICES 











Reducing 
Washers 


Wings made 
of heavy 


Toggle Bolts 


Also one hole pipe 
straps. BX Cable. 
Clips and Bolt and 
Nut type Lead Ex- 
pansion Anchors. 


WE SELL TO 
WHOLESALERS ONLY. 


AMERICAN WALL TIE CO. 


2711 W. LAKE ST. CHICAGO 12, ILL. 








The Only 
PROTECTED 


SWITCH 


AND 


WALL 


PLATES 


CHROME 
PLATED 
oe 
BRASS 


ivory 
WRINKLED 


ONER MFG. CO. 
CHICAGO 7, ILL 
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On 


WITH PRIDE 
AND PROFIT 


WHEN IT’S 
CHANNELLOCK 


Wade only by CHAMPION DeARMENT 


And who wouldn't? For Channellock 
liers are the finest to be bought or sol 
hannellock pliers have been known for years 

as a highest quality tool made by Champion 

DeArment, long recognized as synonomous 

with quality and craftsmanship. 

eck the features Longer Wearing 

Closely Spaced Adjustments, No Wear on the 

Joint Bolt. Self Cleaning—these plus the skill 

and experience of more than 65 years make 

Channellock Pliers outstanding. 

When your customer relies on your judg- 
ment you can recommend Channellock pliers 
proudly. Hand him Channellock and he'll buy. 

And remember, ONLY Champion DeAr- 
ment makes Channellock. Send for Catalog 
D-10 today. 


CHAMPION DEARMENT TOOL CO. 
Meadville, Pa. 
Channellock pliers are listed in the 
Yellow Pages of most Telephone 
Owectories under ‘‘Tools'* 


| and control centers. 


| gested 


Adequate protection 
for circuits, communication systems, sug- 
specifications for single-family 
dwellings, and a system for estimating 


| electrical costs are also part of the hand- 
| book. 


For copies write to the Better 
Homes Bureau, Westinghouse Electric 
Corp., Box 868, Pittsburgh 30, Pa. 


eee non” ELECTRICAL WHOLESALING 


mention 


Lighting Fixtures—Pass & Seymour, 
Inc., recently made available a catalog 
covering their line of porcelain lighting 
fixtures. The catalog illustrates the fix- 
tures and lists all data and dimensions for 
easy reference. For copies write to Albax 
Division, Pass & Seymour, Inc., Syra- 
cuse 9, N. Y. 


when ~r'™"9 ELECTRICAL WHOLESALING 
Photo Lamps—A néw edition of the 
booklet “G. E. Photo Lamp Data” was 
recently announced by General Electric’s 
Lamp Department. The revised booklet 
contains complete new tables providing 
the correct photographic exposure when 
using the company’s photoflood and photo- 
flash lamps. In addition, the publication 
includes a table of the latest film speed 
ratings, a revision of G. E. photoflash 
time-light data, and listings of 3200 de- 
gree K and 3350 degree K lamps for 
color photography. The book is available 


at photographic dealers or by writing to | 


Inquiry Bureau, General Electric Co., 
Nela Park, Cleveland 12, Ohio 


when ~"'™9 ELECTRICAL WHOLESALING 


Plastic Pipe—An eight-page catalog re- 
the Johnson Plastic Corp., 
Brown Road, Chagrin Falls, Ohio, is fully 
illustrated and gives information on char- 


leased by 


acteristics of the pipe, its use in diversi- 
fied industries, chemical resistance, prop- 


erties, etc 


whee rhes ELECTRICAL WHOLESALING 








TRADE-WIND 
CLIPPER VENTILATORS 


Ceiling models 
[ j= for kitchen — 

both — den 

— laundry 


~ 
Cabinet model — hemmed 
ventilates both — 
top-of-stove and 
a — am 


FTRADE-WIAND MOTORIAM iL 
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‘light YOUR way 








Fluoresce 


to easy profits 


Long-range bril- 
liance through night 
and fog ... at a frac- 
tion of incandescent 
light cost! Yes! 
Weatherproof, de- 
pendable, even on 
coldest days! Sure 
seller! 


Wanted by scores 
of businesses 
in your area 






































WALL-LITES 
POST-LITES 


BY ACTUAL TEST 


67% w-: 


lw 








Ideal for service stations 
e used car lots e outdoor 
theatres @ night clubs « 
tourist courts @ restau- 
rants e highways e hotels 
@ stop-and-socks e de- 
partment stores ¢ drive- 
ins @® commercial bldg 
entrances, etc. 


























Easy to install and maintain 


U-L APPROVED 
Distributed through recognized wholesalers 


Write teday for catalog on complete tine of 
fluorescent fixtures manufactured by us 


KERN MFG CORP 
Harrison St., Dept. EW-2, Chicago 24, fl. 
EE LIL SLO LE TION ASS I 
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COST CUTTER FOR 
ELECTRICAL CONTRACTORS 
AND INDUSTRY... 


profit-maker for you... 
GREENLEE PIPE BENDER 


You've prospects galore today for this 


timesaving tool that cuts labor and 
materials costs, speeds conduit installa- 
Quic kly, 


job” bends in pipe and rigid conduit up 


ions easily makes ‘‘on the 


’ thin-wall conduit, tubing, bus- 


GREENLEE 


to 4 


ars. The Hydraulic Bender 


is One-man-operated for fast, accurate, 
iniform bending. Easy to set up and shift 
trom job to job. Owners report 
it often pays for itself on first 
few jobs Talk about the 
GREENLEE on every call, see 


how fast it builds good profit 


Guremies 
eenoees 


tor you. Write today for tree 
booklet E-201 hasccaned 


TOOLS FOR CRAFTSMEN 


GREENLEE 


Other fast sellers in the GREENLEE timesoving line: 
Hand Benders for Tubing * Hydraulic Pipe Pushers 
Knockout Tools * Electricians’ Auger Bits and Drills 
Joist Borers*RadioChassis Punches * and many others. 
Greenlee Tool Co., 1842 Columbio Ave., Rockford, II! 
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NOW / neter YEARS OF RESEARCH A PLASTIC TAPE 
WORTHY OF THE PLYMOUTH NAME 


‘ 


. =) THE OUTSTANDING PLASTIC 
JS BECTRICAL TAPE 


PROTECTIVE ... 7 solid mils of high dielectric vinyl Desbed aaneem 
as against 6 for other brands. Gives 16% more dielectric iently. Five 30-tt. 
and mechanical protection. rolls, 44” width in 
DURABLE ... Extra thickness insures against chafing handy container. 
through. 


SAFE .. . Dielectric resistance of more than 10,000 
volts. Over 1,400 volts per mil. 


TOUGH .. . Resists water, acids, alkalies, corrosion, 
varying temperatures and weather conditions. 


VERSATILE... Adheres perfectly and conforms smoothly 
to all contours. 


PRACTICAL .. . Answers the problem of space and f 
neatness. i Packed indi- 


28 eas ; ; lly. 
ECONOMICAL .. . Greater flexibility and stretch makes At an salt an 


each roll go further. 


i 
~ 


aaa width in single 
CONVENIENT . . . Packed in sizes electricians have § (cx pocket-size 
demonstrated as their choice for years. : metal can. 


PLYMOUTH RUBBER COMPANY, INC. — 


CANTON, 


au 





“We don’t have any more 

_ meedless fuse blows on our 

- Air Compressor circuit... 

Since we installed — 
FUSETRON dual-element 
FUSES”... 


**Prior to the time we installed 
Fusetron fuses to protect the circuit 
feeding the 125 h.p. 220 volt, 3 phase 
motor on our air compressor, we 
were troubled with fuses blowing 
needlessly. 

**On an average of once every two 
weeks, one of the 400 ampere, 250 
volt renewable fuses protecting the 
circuit would open on the starting 
current of the motor. 

**About May of 1947, we replaced 
the fuses with 400 ampere, Fusetron 
fuses. Since then, we have not had 
the circuit down once because of a 


needless blow."’ 
Leon 2. English. Chief Electrican 


Link Bele Company, Indianapolis, Ind. 


Quote Mr. English’s Experience to Production and 
Plant Operating men—it can help you sell fuses 


Practically all of your real fuse prospects are interested in pro- 
duction. Maybe not all of them are running factories — but even in 
an office ventilating fans must be kept working, business appliances 
kept running and lights kept burning. 

So when you show them actual proof, through the experience of 
users, that Fusetron dual-element fuses do eliminate useless and 
costly interruptions of service, you are using just about the most 
powerful sales tool there is. 

The above miniature of one of the Fusetron messages to users 
gives you facts and figures on how Chief Electrician Leon C. English 
took advantage of Fusetron fuse long time-lag to stop shutdowns of 
air compressors. 

Quote this and other Fusetron messages to your fuse prospects. 
No fuse user can escape the conclusion that if Fusetron fuses serve 
others so well they will serve him well, too. 


For more selling pointers... 


Turn to the copy of the Fusetron dual-element fuse bulletin in your conemeananeay eames 
binder. It gets over the story of Fusetron 10-point superiority to | iia: prorecrion 


other prospective devices. 
BUSSMANN MFG. CO., ST. LOUIS 7, MO. Cy 


Division McGraw Electric Company 


ALLATION THROUGHOUT THE ENTIRE ELECTRICAL SYSTEM—SELL 


= Ps a “JS 





